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WESTERN UNION NOW 
IN ANNUAL SESSION 


High Note of Patriotism Is Struck 
in President John Marshall’s 
Address 


SERVICE OF INSURANCE 


Governing Committee Urges Greater 
Cooperation All Along the Line in 
Fire Insurance Activities 


NEW LONDON, CONN., Sept. 4.— 
A high note of patriotism was struck 
in the sessions of the annual meeting 
of the Western Union today, first by 
President John Marshall in his address, 
then in the governing committee’s re- 
port, and from those speaking from 
the floor. There was an urgent appeal 
that the fire insurance companies con- 
tribute freely to the government serv- 
ice, offer their facilities, go to the limit 
in service and protect all those con- 
cerns that have anything to do with 
providing munitions, equipment, food 
and vital resources. 

The action of the western people in 
establishing the Underwriters Grain 
Association and the movement in the 
east to take care of all large excess 
lines were pointed to as evidences of 
the effort of fire insurance to do its 
level best in a critical period. The 
conservation movement whereby food 
repositories are being looked after and 
carefully inspected, the contribution of 
many men to government service, the 
educational work being done along fire 
protection lines, were all pointed out 
as some of the big features in insurance 
circles. 

Raps the Papers 


President John Marshall, in his ad- 
dress took a rap at some of the papers 
for criticising government authorities 
at Washington on the ground that they 
were socialists and endeavoring to in- 
troduce the German system into the 
United States. President Marshall 
contended that these attacks by the pa- 
pers were doing the cause harm, as he 
believes that every man at Washington 
is patriotic in his motives and further- 
more he did not believe that the gov- 
ernment had the slightest idea of get- 

(CONTINUED ON PAGE 6) 
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THe 


ZEtna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence 
more .than $165,000,000.00 in losses. A Company 


and has during that time paid 
that has faithfully carried out 


every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 


be found in all cities and towns. 
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Great American 
Insurance Company 


New Dork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1918 


CAPITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,26 


NET SURPLUS 


9.91 


$8,527,719.31 


$23,454,98 


Western Department, 
WALTER H. SAGE, General Manager 


9.22 


Chicago 


INGRAM & LERCH, Managers 


WALTER E. MILLER, Assistant Manager 











EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY Vice-President 
THOMAS C. TEMPLE, Secretary 
THEODORE, F. SPEAR, Ass’t See’y 
FRED C. GUSTETTER, Ass’t Sec’y 


Surplus to Policy-holders 
Total Losses Paid . 


JOHN B. KNOX, Secretary 

GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Sec’y 
EDWARD V. CHAPLIN, Ass’t Sec’y 


- $ 9,859,040 
- 87,600,000 


Cash Capital - Three Million Dollars 


Reinsurance Reserves 


Reserve for _— Losses and all other 


Claim 
NET SURPLUS 
Total Assets 


$6,782,134 


887,759 
6,859,040 


$18,040,850 








FIRE MARSHALS ARE 
IN ANNUAL SESSION 


Thirteenth Convention Has Repre- 
sentatives From Twenty States 
and One Canadian Province 


CONSERVATION PROGRAM 


Are Urged to Take More Active Lead- 
ership in Prevention Work Under 
Existing Laws 


SIOUX FALLS, S. D., Sept. 4—With 
over 20 states and one Canadian 
province represented, the thirteenth an- 
nual convention of the Fire Marshals’ 
Association of North America passed 
through the first two days of its ses- 
sions with a program of conservation 
mingled with patriotism, unequaled in 
the history of the organization. From 
the welcoming address of Gov. Peter 
Norbeck and the response of Vice- 
President Campbell of Louisiana to the 
reading of the educational papers of 
exceptional merit the meetings 
abounded with the highest degree of 
enthusiasm. 

The president, Col. James R. Young, 
North Carolina, in his annual address 
emphasized the necessity of fire mar- 
shals assuming the leadership in fire 
prevention w ork in the various states. 
Laws already in effect should be en- 
forced and enactments of others se- 
cured to make the work of departments 
effective. Suspicious fires should be in- 
spected and prosecutions started for the 
deterrent effect alone. His report rec- 
ommended the adoption of educational 
work along the broadest lines. Inten- 
sive use of the press was advocated. 
Discussion of insurance rates by fire 
marshals was frowned upon on the 
ground that it deters from fire preven- 
tion work. 


New Publicity Thoughts 


New thoughts along publicity lines 
were advanced by T. Alfred Fleming in 
his annual report. Four minute talks 
over theater footlights is the mightiest 
stroke of all he said, against Germany’s 
American allies, ignorance and careless- 
ness. A paper by E. M. Gillenwaters 
of Tennessee brought out considerable 
discussion on method of fire prevention. 
Another paper by G. C. Port of Penn- 
sylvania at the Wednesday session and 

(CONTINUED ON PAGE 14) 
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REPORT IS MADE ON 
BIG WHISKEY LOSS 


Kentucky Actuarial Bureau Tells 
About Recent Destructive Fire 
at Owensboro 


MUCH INSURANCE ON RISK 


More Consideration Should Be Given 
to Modern Private Protection at 
These Distillery Plants 


LOUISVILLE, KY., Sept. 2.—The 
Kentucky Actuarial Bureau has gotten 
out a report of the fire involving the 
Green River Distilling Company at 
Owensboro, Aug. 24. The report says 
that the plant has no outside exposures, 
but mutual exposures were severe. 
There was inadequate private protec- 
tion and no public protection. The dis- 
tillery had unapproved chemical extin- 
guishers, water barrels and_ buckets. 
The report gives the following infor- 
mation: 

Story of Fire 

The fire was discovered about 6:45 
Saturday evening by Taylor McDonald, 
night watchman at the plant, who was 
eating his supper in the plant office. He 
stated that the fire was in a box car 
loaded with whiskey in cases on the 
railroad siding adjacent to,.bonded bot- 
tling house, although it is generally re- 
ported that the fire was discovered in a 
pile of rubbish between the box car and 
bottling house. The watchman made a 
futile effort to extinguish the flames 
with chemical extinguishers and then 
transmitted the alarm to the fire depart- 


ment by ’phone. The alarm was an- 
swered by the combination hose and 
chemical engine (motor-driven), but 


upon its arrival the fire had gained such 


headway in bottling house and free 
warehouse that its effort was of no 
avail, since no public hydrants were 


within reach and only the chemical en- 
gine could be utilized. The wind at the 
time was from south to north and soon 
the distillery. building was in flames. 
The wind changed suddenly and the 
flames began blowing towards the whis- 
key warehouses from the _ distillery. 
Iron-clad bonded warehouse 9A was 
soon on fire its entire length and radi- 
ated its heat over roof of brick ware- 
house No. 9 adjacent to iron-clad ware- 
house 9C, which started burning at the 


roof eaves at the northwest corner of 
the building. Very shortly the brick 
warehouse No. 9, located between 9A 


and 9C, 
three 


roof and all 
in flames. 


had ignited on the 
warehouses were 


All Warehouses on Fire 


The radiated heat from these shortly 
caused the roof of warehouse 9B at 88 
feet distance to burst into flames from 
end to end. The U. S. Revenue agent, 
“Doc” Reynolds, who was on the ground, 
would not allow the warehouses to be 


opened until practically all were on fire, 


when he gave his permission to open 
the rear door of warehouse 9C from 
which about 50 barrels of whiskey were 
removed. The fire burnt fiercely until 


every building of the plant was totally 
destroyed. The burning whiskey flow 
or fiying firebrands were no _ factors 
whatever in causing the fire to commu- 
nicate from building to building. Every 
building was ignited near the roof from 
the radiated heat, which was intense. 
Insurance and Values 

The building and machinery of plant 
were written under a general schedule 
of $125,350, which appears to be consid- 
erably in excess of the value at time 
of fire, since due to the pending prohi- 


bition legislation in Congress, distillery 
plants generally are worth little more 
than their wreckage value. Ail build- 


ings outside of distillery proper were in 
fair repair, but probably could never be 
utilized for any other purpose. The dis- 
tillery building was very old and in poor 
repair and probably would never have 
been operated again. The insurance ac- 


count for the Green River Distilling 
Company was carried by Rogers & Carr 
(New York brokers), who placed the 


bulk of the business through the Owens- 
boro local agencies. A considerable 
amount of the whiskey was owned by 
individual interests widely scattered 





and possibly insured elsewhere. Of the 
general schedule of $125,350 on plant, 
$107,300 was written locally, the balance 
probably placed in New York City. An 
effort was made to obtain the number 
of barrels of whiskey in storage from 
the collector of internal revenue, but he 
advised that the information would only 
be available upon order from the com- 
missioner of internal revenue at Wash- 
ington, D. C. The books of the distillery 
indicate that approximately 41,050 bar- 
rels of whiskey were in storage at time 
of the fire. Market value of whiskey 
on day of fire ranged around $1.35 per 
gallons before the government tax was 
added, which would indicate a loss on 
whiskey of something over $2,000,000 
without the government tax, which is 
not covered unless it has actually been 
paid. 
List of Insurance 

Insurance written locally as follows on 

whiskey in warehouses: 


Home, N. Y.$142,268 U. S. Und...$ 5,625 


Palatine & M. 20,000 Brit. Amer.. 4,000 
North Eng... 20,000 Springfield 38,000 
Phoenix - 70,000 Amer. Cent.. 20,000 
ROWAN ass aa 50,000 Phoenix, Ct. 54,300 
Mechanics 2,000 Fid. Phoen... 26,800 
Franklin .... 35,000 Fire Assoc... 37,000 
Great Amer... 20,500 Nor. Amer... 35,750 
Milw. Mech.. 5,000 L. & L. & G.119,400 
Imperial .... 5,000 Mercantile .. 2,000 
Mech. & Tr 9,000 Phoenix .... 12,500 
Com, Union 13,000 Royal Exch.. 7,500 
N. Y. Und 10,000 St. Paul .... 24,700 
Great Amer.. 23,000 Hartford 103,000 
New Hamp.. 10,000 National, Ct. 82,000 
Northern 36,000 Niagara 84,900 
eee 36,600 General ‘i 20,000 
Gran. State.. 5,000 Norw. Un... 25,000 
Standard .... 5,000 Old Colony... 18,500 
Continental . 33,000 Prov. Wash. 36,500 
BUNS: brskc ots 18,500 Phil. Und.. 30,250 
Seot. & N... 14,500 Glens Falls...18,500 
Nat. Union. 5,000 Henry Clay.. 16,250 
Agricult. ... 30,000 Ohio Valley... 10,000 
oS  aeer ree 200 Svea ..2cees 17,100 
Amer. Eagle. 21,200 Connecticut . 24,500 
Firemans ... 2,500 New Haven.. 16,000 
Firemens 37,500 Amer. Alli... 12,200 
J. S. Fire... 26,000 London. ..... 26,000 
Reliance .... 13,000 North River. 37,500 
Rhode Island 19,500 Sun ......... 44,000 
Prus. Nat.... 2,500 Commonw. .. 57,500 
American ... 19,500 Calumet 39,750 
N. W. Nat... 7,500 Michigan 15,000 
Security 500 Hanover .... 18,750 
Nat. Lib. .... 12,501 Rhode Island 1,500 
Duq. Und. .. 10,000 

General schedule covering buildings 
and machinery for $125,350 (portion 
placed in New York): 
St: Paul ....8 8,500 Svea. «...:....$ 1,500 
Hartford 5,000 Connecticut . 5,000 
National .... 10,000 Amer. Alli... 5,000 
Niagara 14,000 London ..... 10,000 
General - $8,000 North River. 12,000 
Nor, Union... 4,500 Sun. ....0:.000< ,000 
Old Colony... 4,000 Commonw... 1,000 
Prov. Wash. 2,200 Home ....... 7,300 
Phil. Und... 8,000 Continental . 2,500 
Grand total of insurance placed 

through local agencies....... $2,048,544 

Outside Insurance 
It has been intimated by President 


McCulloch of the Green River Distilling 
Company that probably $1,000,000 addi- 
tional insurance is in effect placed by 
the New York office in the east. Various 
“Customers” whiskey was in storage in 
the warehouses, these owners being 
widely scattered over the country and 
probably many have placed their insur- 
ance at their point of residence. It is 
known that large lines of insurance on 


this risk were written by Louisville 
agents. 
Shortly after the government’s order 


closing distilleries for the duration of 
war, the price of whiskey increased un- 


til it reached $3.10 per gallon. During 
the last two months, pending the out- 
come of prohibition legislation in Con- 
gress, the price has declined to around 
$1.35 per gallon. 

During the rising market many specu- 
lators invested heavily in the product, 


some paying nearly the top price of $3 


per gallon, thinking that the advance 
would reach several dollars more per 
gallon. Insurance in most instances was 
effected at the purchase price and in 
some cases this amount of insurance 
was not reduced to meet the declining 


market value, hence probably a consid- 
erable amount of “Customers” whiskey 
Was overinsured at time of the fire. 


Conclusions 


The result of this fire 
more consideration should be given to 
providing up-to-date private fire protec- 
tion at distillery plants, many of which 
are beyond radius of public protection. 
No doubt had this plant been equipped 
with outside hydrants properly equipped 
and housed that this fire could have been 
extinguished before any headway was 
gained. Since the government is always 
the heaviest loser in bonded warehouse 
fires, in this instance the tax loss 
amounting to above $6,000,000, it would 
seem to be within governmental province 
to require up-to-date fire fighting facili- 
ties at distillery plants. 


suggests that 
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FOR 65 YEARS— 
—THE CONTINENTAL has built its name 


to stand for all that is best in fire insurance. 
FAIR DEALING has won it a leading 
place among agents and the insuring public. 


CONSTRUCTIVE management has as- 
sured its growth in the past and assures a 
continuation of progress in the future. 


FINANCIAL strength insures stability 


and guards against any conflagration danger. 
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HENRY EVANS, President 
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Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMP1 A1TENTIG3. 


F. R. THOMPSON 
Insurance Exchange, 


SURPLUS 
LINES ano 
FLOATERS 


Chicago, Ili. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT.., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE, INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE _ ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 

















ORGANIZED 1854 


The Mechanics SiN of Philadelphia 


COMPANY 


’ JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31! 
Surplus to Policyholders, $608,700.31 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 


D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC’Y PENNA. 


W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. 


CHICAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S 'SsuPance OF NEWARK 
JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3;634,971.20 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, 
JOHN KAY, VICE-PRES. VICE-PRES. & MGR. 
A. H. HASSINGER, SECRETARY W. T. BAsseTT, ASS’T. MGR. 
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dominant note running through every- Western Department Cae eben Heed 1.001,475.72 
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way of improving their business and W. E. McCULLOUGH, - Agency Supt. 
making it safe from the attacks of 
demagogues who think everything 


must be operated by the government. 
The various committees, named some 
time ago by the general committee of 
the Cleveland Fire Insurance Club, are 
all down to hard work in making 
preparations for the large number of 
agents who are expected to be present. 


Simpson Is Busy 


George C. Simpson, chairman of the 
program committee, is planning the 
activities of the convention as rapidly 
as names of speakers and their sub- 
jects are received. The arrangements 
with respect to general activities, out- 
side of the sessions, must, of course, 
depend upon the amount of actual 
work laid out by the officers. 

Ford A. Drake, chairman of the com- 
mittee on registration, has adopted a 
system which will greatly facilitate the 
work of registration both for the dele- 
gates and himself. For each delegate 
who makes a reservation, he will pre- 
pare an envelope which will contain 
program, badge, tickets for all activities 
and entertainments, a booklet showing 
illustrations of all interesting points in 
the city and such other matter as may 
be netessary. On the front of the en- 
velope will be a list of hotels, theaters, 
picture shows, clubs and parks, together 
with request that delegates consult the 
information bureau in regard to loca- 
tions of places and best ways of reach- 
ing them. 

The probable attendance has been esti- 
mated all the way from 400 to 700 or 
800. Cleveland agents would much pre- 
fer the latter figures, for they want this 
war-time convention to be the largest 
one ever held. They want their city to 
have the honor of entertaining the great- 
est gathering of insurance agents ever 
held in the country. It will prove an 
inspiration to Ohio men to have this 
great gathering on Buckeye soil. 

TWO MORE SPEAKERS 

Two additional speakers have been 
announced for the annual convention of 
the National Association of Insurance 
Agents, they being Thomas F. Daly, 
president of the Capitol Life of Den- 
ver, who is also general agent of the 
London Guarantee & Accident in the 
mountain field, and Alfred M. Best, 
head of the company that gets out in- 
surance reports. Mr. Daly will speak 
on “The Government Encroachment 
on Insurance from the Agent’s Stand- 
point.” Mr. Best’s subject is “Inter- 
Insurance and Mutuals.” 





Changes in the Field 








A BRIEF GLIMPSE OF “C. H.” 


By 0. A. J 








Mr. Jenison is one of the leading 
local agents of Lansing, Mich. He 
is also a poet and writer of snappy 
stuff. He has given a sort of pen 
and ink sketch of “C. H?’ Now 
“C. HY’ is well known in Michigan 
and to the Phoenix of Hartford 
family. Mr. Jenison offers to dedi- 
cate his new poem, “Why I Ama 
Local Agent and Not a Manager’ 
to the first insurance man outside of 
Michigan or the Phoenix group who 
guesses the identity of the towering 

a 7 Sa 
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C. W. Kimmel 


_C. W. Kimmel, state agent of the 
Camden Fire for Indiana and Ohio, has 
moved his headquarters from Kendall- 
ville, Ind., to Cleveland, Ohio. His ad- 
dress is 13613 Garden road, East 
Cleveland. 





J. A. Hopper 


_James A. Hopper of Grand Forks, 
N. Dak., formerly with the Globe Un- 
derwriters, becomes special agent of 
the Royal in North Dakota. He will 
also assist in South Dakota and Minne- 





A. Haskell 
A. Haskell, for ten years agent for 





some, but now at six feet five he 

mostly lets the other feller make the 
straw bed villages. It’s funny what a 
little thing some people will get fussed 
over—but I’ve heard it remarked that 
“perhaps if he ever went to any cities 
other than Grand Rapids and Cleve- 
land, he probably wouldn’t have any 
loss ratio at all.” 

Ed Milligan and George Lovejoy are 
kind hearted men. I know them both 
and call ’em by their front names 
(when I’m not with them) and they 
don’t want this man to overwork. They 
told me so. By the way, I forgot to 
tell who this is all about, and if ‘you 
hadn’t guessed I’d say he had desk 
room in my office so many years ago 
that he wasn’t out of the habit of ask- 
ing you to “Have one,” though, of 
course, he’d quit himself. He used to 
say he “had to look up to see bottom,” 
but this sub-basement stuff don’t go 
outside of Paris. 

ee 

Recorders of ancient history have 
little place in our world today, but back 
in the times when insurance companies 
were content to make a 2 percent un- 
derwriting profit, without a surcharge, 
I used to go to Cincinnati and assist 
in making the annual roundup of the 
Phoenix of Hartford middle west field 
men a great success. “Charlie” never 
did like a Pullman. He has check writ- 
er’s cramps by profession, but crowd- 
ing his “animated statue” into a 5-foot 
9-inch birth, even kittencorner like is 
not an “kneezy” thing to do, so he 
says. That’s why we took the daylight 
special out of Detroit that February 


| N HIS shorter days he used to travel 


morning. 3efore boarding the train 
I bought some reading matter and 


among others, a beautifully illustrated 
copy of “The Sloppy Magazine’—I 
think it was. 


+ * * 
I sat reading and looking at the pic- 
tures and C. H. sat just looking, and 
then, “Oh, Min,” he roughly and with 


West Virginia, has resigned and will 
devote himself entirely to adjusting of 
losses. Mr. Haskell will be located at 
his home town in Ashland, Ky. In 
his adjusting work, Mr. Haskell will 
cover Kentucky, West Virginia and 
southern Ohio. 














my pretty picture book and handed it 
across the aisle to the object of his 
master gaze. A gracious nod and smile 
sufficed, and the subject of our sketch 
feeling the need of a quieting smoke 
departed to the male end of the Pull- 
man, where he remained alas too long, 
because the sweet young thing, noting 
his absence, arose and with a charm- 
ing, “Thank you,’ and tell your father I 
enjoyed it very much,” handed me the 
book and returned to her corner, where 
donning her sealskin coat she left the 
train at Bellefontaine. 

“Them was halcyon days.” The 
companies even used to thank you for 
business, but now some mechanism or 
statistician or something has discov- 
ered that less than 20 percent of the 
losses are total, and this is war time, 
too. 

I observe that all communiques 
nowadays to be really 100 percent 
should at least mention the war, and 





inasmuch as the government, see Gen- 
eral Order No. 23 (you know what that 
means), has thereby provided me with 
some spare time, I was just thinking 
what a lot of wonderful insurance 
brains would be for use in other lines, 
about the time Order No. 30 comes out. 
Oh, well, C. H.’s permanent address is 
the Detroit Athletic Club and they’ll 
have to raise the age limit above 50 to 
change mine. 


Miscellaneous Notes 


On account of the draft, elevators in 
nearly all the large office buildings in 
Richmond, Va., are now being operated 
by girls, and although some of them 
seem to have difficulty in “catching on” 
no serious mishap has yet been recorded. 

Ellis Quiett, at Coalgate, has sold his 
agency to T. P. Cardwell. It is under- 
stood that Mr. Quiett will move to Okla- 
homa City and be employed at the state 
capitol. Mr. Cardwell is an old timer in 
the insurance game and 
perience covering 15 years. 

Insurance interests are responding to 
the call made by Gov. Hobby of Texas for 
a large relief fund for drouth sufferers 
in the western part of that state, which 
section has had crop and grass failures 
for the past three years and is in an 
impoverished condition. Trezevant & 
Cochran of Dallas sent $1,000, as did 
the Southwestern Life of Dallas and the 
Ft. Worth Life. 
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J One trained Soldier is worth a dozen of the other kind. And kaj 
| so it is with the Fire Insurance Agent. 
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/ Yords are securely anchored 
with DEFENDER AutoLock 


Positive assurance that his Ford will remain unmolested by 
thieves and will BE THERE when he returns is what the 
Ford owner gets when he puts ona DEFENDER AUTO- 
LOCK. His car is safely anchored—no amount of pilfering 
can overcome the locking qualities of the DEFENDER 
AUTO-LOCK—they lock the ignition box and safely 


guard your coil units also. 


DEALERS PREFER TO SELL THE BEST 
That’s why DEFENDER AUTO-LOCKS are sold 


by thousands of dealers from coast to coast—they 
realize that the DEFENDER AUTO-LOCK 
will perform its duty and stand guard over 
their customer’s car. 
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Cost -$L.00 


Worth—the 
price of the car! 


How many times have motorists said—“I must 
get a lock for my Ford’ and neglected_to do so 
until their car was stolen. A $4.00 DEFENDER 
AUTO-LOCK would have saved them this several _ 
hundred dollar loss) A DEFENDER AUTO-LOCK is 
worth just as much as your customer’s car for it willsave him , \ 
that loss. The grounding device which prevents tampering | ) f 
with the ignition and starting car without the use of switch is ha 
an exclusive feature of the Defender. 


WHY NOT recommend and sell the best the DEFENDER AUTO-LOCK 


DEFENDER AUTO-LOCK CO. 


5th Floor MarquetteBldg. Detroit, Mich. 


Canadian Gen’! Electric Co., Limited, of Toronto, Sole Distributors for Canada. 
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COMMENT ON TORNADO 
USE AND OCCUPANCY 





Premiums on This Class of Busi- 
ness Furnish Fire Under- 
writers With Surprise 


—_——_ 


FIELD FOR EXPANSION 


5 
u 





With Practically No Special Solicitation 
This Indemnity Has Assumed Fair 
Proportions 





In reviewing the business done in the 
first six months of this year underwrit- 
ers have been somewhat surprised to 
find that on the whole a very fair vol- 
ume of tornado use and occupancy in- 
surance has been written. This busi- 
ness has been acquired only in connec- 
tion with fire lines, and no special ef- 
fort has been made to secure it. It ap- 
pears that there exists a very fair and 
persistent demand for this indemnity, 


as business that can be sold, except 
where fire U. & O. is placed. 


Is Profitable Business 


The total volume of business written 
by all companies would indicate that 
there are greater possibilities for tor- 
nado use and occupancy than most 
companies have realized. In the first 
place the business is highly desirable. 
There exists no moral hazard. While it 
is perhaps true that agents will never 
become sufficiently interested in it to 
make a special drive for this one form 
of business alone, it is nevertheless a 
fact that home office officials can urge 
the importance of placing it when fire 
U. & O. is written. 


Educated to It 


_Why is not the man who has car- 
ried combination fire and tornado in- 
surance, and has been won over to use 
and occupancy insurance, not an ideal 
prospect for tornado use and occu- 
pancy? In the first place he has been 
buying insurance all of his life on the 
combined plan and is, therefore, won 
over to tornado insurance. Moreover, 
he has just been converted to use and 
occupancy, and tornado use and occu- 
pancy follows in natural sequence. 


Risks Needing Coverage 


It is admitted that every property 
Owner is not a first rate prospect for 
tornado use and occupancy coverage, 
but there are many risks that are actu- 
ally better tornado U. & O. prospects 
than fire U. & O. prospects; for in- 
stance, risks whose physical characteris- 
tics are of such a nature that they are 
hazardous from a tornado underwriting 
standpoint. Plants and factories with 
high exposed stacks, or a power plant 
with a condenser on the roof, or a con- 
cern with an exposed water tank on the 
roof or any risk, the physical nature of 
which makes it hazardous from a tor- 
nado standpoint. 


Protection for Excess Profits 


There are hundreds of concerns, in 
the excess profit class, which are ex- 
cellent prospects for tornado U. & O. 

he government allows insurance to be 
carried as an expense, and for this rea- 
Son concerns earning large profits will 
Carry every form of protection possible, 
Preterring to take no chances at all and 
avoid the payment of the tax to the 
government. Plans and factories of 
any nature which are doing a big busi- 
hess and yielding enormous returns to 
Stockholders and owners do not want 








found its local representatives worthy of confidence, and desiring to advance in their calling. 
many agents to increase their income by becoming interested in constructive business-building methods. 


(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


The company believes in giving its agents the very best service and counsel that can be had. 


It has enabled 





Head Office: 

100 William St., New York 
Western Department: 

Insurance Exchange, Chicago 
Marine and Automobile Dept.: 

27 William St., New York 
Pacific Department: 

343 Sansome St., San Francisco 


It has 











ular output must be maintained at all 
costs, and if it is interferred with such a 
concern wishes to be in a position to be 
fully compensated for loss. This is 
known, and is the reason why use and 
occupancy insurance has grown by leaps 
and bounds since the outbreak of the 
war. This being true full advantage 
should be taken of the fact, and such 
prospects closely followed and solicited 
for tornado use and ocupancy. That 
they exist is shown by the fact that in 
the inland cities such as St. Louis, Des 
Moines, Omaha and other towns, full 
coverage war risk insurance has been 
sold including protection against aerial 
bombardment, which, in such towns, is 
a very remote condition. However, 
concerns in the excess profit class can 


afford to take no chances and will go 


the limit to secure protection and as- 
surance of a continuous output, or its 


: equivalent. 
although practically no attention has { ° 


been paid to it, nor has it been consid- | 
ered by the great majority of companies | 


Rates Not Uniform 


Most companies charge for tornado 
use and occupancy the building rate with 
the same coinsurance credits that are 
allowed for tornado property damage. It 
is found, however, that there is no uni- 
formity of rates on this class. Some com- 
panies make the stipulation that the as- 
sured carry 70, 80 or 90 percent coinsur- 
ance, some companies full coinsurance, 
and others will not write the business 
unless 50 percent insurance to value is 
earried. Underwriters say that where a 
large liability is incurred the rates 
charged appear to be ridiculously low. 
Up to the present time there has been 
no serious tornado use and occupancy 
loss, and because of this companies are 
still uncertain as to the adequacy of the 
rates now charged. There is a general 
feeling that the rates are too low, but 
no change is anticipated or contemplated 
until there has been a larger experience 
on the class. 


Will Write Large Lines 


Most companies will write the line very 
freely. In fact, there has been very little 
underwriting on tornado U. & O. up to 
the present time, although underwriters 
could well afford to examine more closely 
the lines they are passing on, at least 
from a physical standpoint, as it is but 
a few moments’ work to determine if 
the risk contains any decided tornado 
hazards. 





LARGE FIELD IS OPEN 


IMPORTANCE OF MOTOR TRUCK 








Companies Have Written Only Small 
Business on Commercial Cars— 
Present Coverage Unsatisfactory 





It is rather strange that automobile 
underwriters have not as a class rec- 
ognized the importance of automobile 
trucks. There has been much discus- 
sion of the increased use of the com- 
mercial truck, and much publicity has 
been given to the establishment of 
truck trade routes. These trucks repre- 
sent an enormous and important pre- 
mium income for some companies. Yet 
the business written by all of the com- 
panies to date is so small as to be of 
comparatively no consequence. 


Contract at Akron, O. 


The idea of using trucks for delivery 
purposes is growing and expanding. 
For instance, the Goodrich Tire Com- 
pany at Akron, O., has entered into a 
contract with a delivery concern under 
the terms of which the truck company 
delivers all of the Goodrich Company’s 
goods within a radius of 500 miles from 
Akron. Manufacturing concerns are 
placing less and less confidence in the 
ability of the railroads to deliver goods 
on time. The trucks traveling routes 
where speed is a factor are usually op- 
erated by two men, one of the drivers 
sleeping while the other is at the wheel. 

Agents say that the manner in which 
this truck business has been written 
to date is unsatisfactory to owners. 
What is really wanted is a floater pol- 
icy, issued on the annual basis that will 
cover not only merchandise in transit 
but trucks under the same policy. At 
present the companies desire the mer- 
chandise carried, but are often unable 
or unwilling to insure the truck itself. 
Some sort of a combination policy 
should be, and eventually will be, 
worked out by some company under 
the terms of which it will be attractive 
for the assured to cover both merchan- 


dise in transit and the truck under the 
one form. 


Little Danger of Total Loss 


In considering this coverage under- 
writers need to be reminded that most 
of the goods so transported are usually 
of good size and, in most cases, non- 
combustible. For instance, a great deal 
of rubber goods is shipped daily from 
Akron by trucks. The Ohio steel com- 
panies are also using trucks very large- 
ly. There is no particular hazard on 
either of these two commodities, and 
even where fire occurs it is but a mo- 
ment’s work to empty the trucks so 
that a total loss of merchandise carried 
in a truck is rather a remote conting- 
ency. This is particularly true where 
trucks do not make stops along the 
route, or are not housed in garages over 
night. If the coverage as now provided 
is not satisfactory, a new form should 
be worked out, for there is no one 
thing at the present time that is grow- 
ing in importance and use more rapidly 
than the commercial truck. The recent 
order of the government shutting down 
entirely on the production of pleasure 
cars in full, means that more manu- 
facturers will turn their attention to the 
production of trucks. It will be remem- 
bered that the pioneer automobile com- 
panies, after getting themselves estab- 
lished in an agency, were very difficult 
to dislodge. One or two automobile 
companies are sufficient for the average 
agent’s needs, and after having become 
accustomed to them it is difficult for a 
new company to enter the agency. The 
company that is first to issue the most 
satisfactory truck coverage will corral 

nost of the business, and, for many 
years at least, keep it. The automobile 
underwriter who sees the possibilities 
in the automobile truck field, and hav- 
ing seen them does something, will at- 
tract to his company a premium in- 
come the proportions of which at this 
time it would be difficult to estimate. 


“There goes a well known industrious 
writer. The public have need of his 
writings and buy them, but seldom read 
them. Who is he? He is our leading 
insurance agent.” 

















ou never faced such a perilous situation. 


FIRE, CASUALTY, SURETY AGENTS 


If YOUR business is worth preserving 


YOU MUST GO TO CLEVELAND SEPT. 18-20 


The National Association of Insurance Agents 
Twenty-Third Annual Convention 

| 

| WILL TAKE AGGRESSIVE ACTION TO PRESERVE THE INSURANCE BUSINESS 
| ¥ 
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Insure your own business by concerted action 























North Branch Fire 


Incorporated 1911 


INSURANCE 
COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 





City Fire 


Incorporated 1870 


INSURANCE 
COMPANY 


of Penna., Pittsburgh, Pa. 


Capital $225,000.00 








Eliel and Loeb Company, 


Cook County 
Managers 


Insurance Exchange, Chicago 

















ally interruption to business. The reg- 
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CHICAGO AND SUBURBAN 











GRAIN PROPORTIONS 


A tabulation of the percentages as- 
sumed by the 150 companies in the 
Underwriters Grain Association and of 
the proportions carried by union and 
bureau companies has been prepared. 
The union companies have 63.425 per- 
cent of the total capacity, the bureau 
companies 20.4 percent, and the non- 
affiliated companies 15.16. The normal 
proportion of carrying capacity as be- 
tween the union and bureau is 77 per- 
cent for the union and 23 percent for 
the bureau. The nonaffiliated compa- 
nies have an unusually large proportion 
because of the 3 percent of the Globe 
& Rutgers, the 1.75 taken by the Lon- 
don Lloyds and the increased subscrip- 
tions from the mill mutuals. 

A large majority of the companies 
assume less than 1 percent. Those hav- 
ing larger proportions follow: 


Home 4 percent; Globe & Rutgers 
and Union of China 3 each; Aetna, 


2.95; National, 2.6624; Liverpool & Lon- 
don & Globe and the Hartford, 2.20; 
Royal, 2; North America, 1.85; Conti- 
nental, 1.65; Northern, Queen and 
Fidelity-Phenix, 1.60. Of the bureau 
companies the Crum & Forster fleet 
have 1.85 percent; the National Lib- 
erty, 1.50; the Millers National, 1.4224; 
the Firemen’s of Newark, 1.25; the Na- 
tional Union, 1.20, and the American 
of Newark, 1.15. 


* *k * 
PLANNING NORTHWEST MEETING 


Frank G. Snyder, Kentucky state 
agent of the Liverpool & London & 
Globe and president of the Fire Under- 
writers Association of the Northwest, 
will be in Chicago this week to confer 
with Guy A. Richards, secretary, and 
Charlies L. Hecox, treasurer, and oth- 
ers, concerning plans for the meeting 
of the association to be held in Chi- 
cago, Oct. 2-3. 


+ 


NORTHWEST CANDIDATES 

As the field men are heard from it 
becomes apparent that real candidates 
for the presidency of the Northwest 
Association will be J. K. Lesch of the 
Home, John Harding of the Springfield 
and P. T. Kelsey of the Sun. Royal 
Buckman of the Roval and E. W. Jewell 
of the Atlas will make the race for the 
office of treasurer. A. H. Grupe of the 
Hartford, W. E. McCullough of the 
Queen and Walter Miller of the Great 
American will probably be candidates 
for the office of secretary. 

CHICAGO PREMIUM RETURNS 

The following are the premiums for 
Chicago for the year ending June 30, 
1918, as compared with the preceeding 
year: 










1918 1917 
Buckeye Natl............. S.6,465 $ .....05 
6S Ty oo: ere 55,367 50,481 
Commerce N. Y....6c0.000 DUS y re 
SPORROI INOEL. ocr cerceewas 20,8600 3 3=—«_ a. ws sss 
he Lae eens 13,664 
Georgia Home 16,901 
Pee SAAS ovbassiasesiad SEO? 2a s0% 
Ins. Co. State 32,963 
BUR, RETOIE oa 6 00 ss 6006S REED Kawes 
Keystone Und 3 30,488 
Minnesota Fire |) ®t) Serer 
Niagar: OE) ee 
34,03i “seees 
‘ ieee 1,013 3,441 
OS NO ee eae re re 
RV ORUOTE, BA. os 6 a0s%8 32,670 30,409 


HONOR PAID> 
Ralph N. 


WANTED—State agent desires new 
connection with high grade fire company. 
Over fifteen years service present com- 
pany. Minnesota field preferred. Val- 
uable acquaintance with hundreds promi- 


nent bank agencies. Address 26-P, care the Na- 
tional Underwriter. 


RIMINGHAM 


Secretary Trimingham was 


given a complimentary luncheon by the 
members of the Chicago Board Tuesday 


noon in honor of his eightieth birthday 


anniversary. President Oscar E. Ate- 
shire presided. There were four ex- 
presidents present, they being Charles 
Nelson Bishop, L. O. Kohtz, Clarence 
S. Pellet and H. G. Buswell, the first 
three being speakers at the luncheon. 


James H. Moore was the only living ex- 
president who could not be present, 
There were two letters read, one by 
Thomas E. Fry, 85 years of age, still 
active in the business, who has been a 
local agent for many years, and also 
one by H. H. Walker, secretary of the 
western farm department of the Home, 
who first met Mr. Trimingham 51 years 
ago. Mr. Trimingham was_ presented 
with a bound volume of letters from 
3oard members, there being 200 in all. 
The binding was in handsome leather 
and the volume was enveloped in a special 
fireproof case. Mr. Trimingham was 
also presented with a check for $1,000 
from the’ Board members. He responded 
with feeling and took an excursion into 
the past, bringing forward many delight- 
ful reminiscences. 


* *k x 
J. B. White, Cook county special agent 
of the Glens Falls, has been visiting the 
home office. This is his first trip there. 
* * * 

Hutchinson & Cooley, general agents 
of the American Indemnity, have moved 
their office to 1543 Insurance Exchange, 
and Funkhouser & Crawford, who for- 
merly occupied that office, have moved 
to the old Hutchinson & Cooley location 
at 1443 Insurance Exchange. 

+ * * 
Henry H. Noble 


and Harry B. Doten, 


representing the City of New York in 
the west, have moved their office from 
516 Lumber Exchange to 752 Insurance 
Exchange, Chicago. 
* * + 

Assistant Secretary Ralph B. Ives, of 
the Aetna, is back at his desk after 
having spent August at his summer 
home in Vermont. 


WESTERN UNION NOW 
IN ANNUAL SESSION 


(CONTINUED FROM PAGE 1) 
ting into the insurance business as a 
general principle. 
Good Work Being Done 

President Marshall pointed to the 
magnificent work being done by the 
fire protection section of the War In- 
dustries Board and the part insurance 
men were taking in it. Insurance has 
not been backward in doing govern- 
ment work. Many men in the business 
are giving either all or much of their 
time toward winning the war. The in- 
creased expenses were referred to in 
the president’s address and the report 
of the governing committee made a 
similar point, the admonition being 
made that economy on all sides should 
be the order of the day. The tax ratio 
has mounted up materially owing to 
the need for more government rev- 
enues. 

Cordial Relations 

The governing committee stated in its 
report that there were more cordial re- 
lations between the Western Insurance 
Bureau and the Western Union on a 
number of points where the conference 
committee had not been able to agree. 
The general tone of the report was en 


appeal for greater cooperation at this 
time when everybody should stand to- 
gether. Every office knows what con- 


stitutes good 
be maintained. 

The report of the fire protection 
engineering committee brought 
condition that must be met by 
palities and insurance companies. Mu- 
nicipal fire protection and fire fighting 
facilities are not being maintained at a 
high standard. War conditions make it 
impossible in many instances to. sell 
bonds to purchase fire apparatus. Fire- 
men are seeking higher wages and are 
demanding the double platoon system. 
In some cases firemen have gone on a 


FOR SALE—My half interest in 
Fire Insurance Agency in an Iowa City 
with a population of 70,000, agency repre- 
senting all of the leading State Mutuals as 
well as a number of Old Line Co.’s. Address 


practices and they should 
and 
out a 
munii- 








27-Q, care The National Underwriter, 





Inspections 





in Chicago, Cook County and the C.eater Metropolitan District. 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. The undersigned sells this talent to companies, agents 


GT hisinspec- 


brokers and the business public, herewith tendering counsel to ail State Insurance Oficiais, Legislative and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire 
Prevention Counselor, 


Municipal Committees and all those who formulate insurance laws 


designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 











ECONOMIZ 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 











FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 
IN SOUND VALUES IN ANY INDUSTRY 











RECOGNIZED ‘AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 


CHICAGO 




















>THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


>7,266,538.81 | 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


>4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 

PROFITS EXPLOSION SPRINKLER LEAKAGE 

HULLS COMMISSIONS USE AND OCCUPANCY 

CARGOES AUTOMOBILES INLAND MARINE 

FLOATERS LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


oo 


Affiliated with 








fETNA LIFE INSUR “Ci CO. | 
LETNA CASUALTY “4 SURETY CO. 














. _) 











Septen 
— 


strike 
been m 
other | 
get hig 
ciency 
forces 
This 01 
the los 


Pres 
conser 
said tk 
tributi 
they s 
time v 
propor 
field m 
in ins] 
excuse 
men t¢ 
sider 
inspec 
that al 
were r 
in a cc 
to the 
than t 
mills, 

Pres 
roads 
checke 
ple be 
propas 


He 
concer 
equipr 
the fe 
rate a 
ten he 
action 
situat 
doubt 
hand, 

Whi 
jurisd 
dent I 
tory < 
and as 
to bri 
Marsh 
well ¢ 
sincer 

One 
dealin 
ance, 
port s 
ing, t 
ering 
one bi 





Ji & 








September 5, 1918 


THE NATIONAL 





UNDERWRITER 7 





strike because their demands have not 
been met. Many firemen have gone into 
other lines of work because they can 
get higher wages. Altogether the effi- 
ciency and man power of fire fighting 
forces have gone down several notches. 
This of course will be reflected later in 
the loss ratio. 


Must Give Full Cooperation 

President Marshall in speaking of the 
conservation work in the various states 
said that some companies were not con- 
tributing the time of their field men as 
they should. He declared that this is a 
time when every company must do its 
proportionate share and he urged that 
field men be given proper time to engage 
in inspection work. He said that some 
excuses have been given by certain field 
men to the effect that they did not con- 
sider themselves competent to do this 
inspection work. He expressed surprise 
that any men are allowed in the field who 
were not big enough to make inspections 
in a competent way. He called attention 
to the fact that the work means more 
than the inspection of elevators and flour 
mills, but includes all food repositories. 

President Marshall urged that the in- 
roads of the Nonpartisan League be 
checked wherever possible and the peo- 
ple be educated to the dangers of such 
propaganda, 


Sprinklered Risks 


He spoke of the conditions last year 
concerning sprinklered plants where 
equipments were closed down because of 
the fear of freezing. In view of the low 
rate at which equipped business is writ- 
ten he gave it as his opinion that some 
action should be taken to deal with the 
situation this coming winter when no 
doubt the fuel shortage will again be at 
hand, 

While West Virginia is not under the 
jurisdiction of the Western Union, Presi- 
dent Marshall referred to the unsatisfac- 
tory commission situation in that state 
and asserted that a movement is on hand 
to bring about greater uniformity. Mr. 
Marshall’s address was comprehensive, 
well gotten up and delivered with great 
sincerity. 

One of the interesting reports was that 
dealing with use and occupancy insur- 
ance. The committee brought in a re- 
port suggesting a form for manufactur- 
ing, two forms being presented, one cov- 
ering building and machinery only and 
one building, machinery and raw stock. 


Gasless Sundays Increase Thefts 


DETROIT, MICH., Sept. 3.—Automobile 
theft losses which had greatly decreased 
in Detroit for several months, are again 


beginning to climb. During the past two 
weeks the Western Adjustment & Inspec- 
tion Co., which handles most of these 


losses in the Detroit field, has received an 
unusually large number. 

The approach of the winter season and 
“autoless” Sundays are held responsible 
for the increase. Detroit has always had 
its share of car owners who would not 
be sorry if their cars were stolen in the 


fall, provided the ears were insured. 
Autoless” Sunday is taking from many 
the privilege of using their cars on the 


only day that the owners have time to 
use them. 


Fords continue to be the greatest risk. 


Mrs. John B. Adams Dead 


Mrs. Viola M. Adams, wife of John B. 
Adams, of Zimmerman & Adams, local 
agents in Detroit and- Michigan state 


agent of the Caledonian Insurance Com- 
pany, died Saturday, Aug. 31, 1918, after 
an illness of many months. 

Mrs. Adams had accompanied her hus- 
band on many of his trips during the 
last ten years, and had met many of the 
Michigan agents. 





Fire Insurance Special Agent's Posi- 
tion Wanted. Am 38 years of age 
and married. Have had 12 years of agency 
experience and 6 years executive field ex- 
Perience asa Home Office Special Agent for 
a Casualty Company. Am thoroughly familiar with 
New York, Ohio, Indiana and Southern Michigan. 


What have you to offer? Will be available October 
st. At present living in Cleveland, Ohio. Address 





POINTERS a 


FOR LOCAL AGENTS. 











COINSURANCE CLAUSE 
AND REDUCED RATES 


In a recent issue of THe NATIONAL 
UNDERWRITER in replying to a question 
relating to the coinsurance clause on 
increased rates, it was stated that where 
the rate is increased and the assured 
desires the insertion of the coinsurance 
clause, the rebate to the assured would 
be based upon the prevailing rate at the 
time the co-insurance is applied for. 

In commenting upon this, a rater in 
one of the bureau offices says: 

“You say that should an assured de- 
sire to take the advantage of the usual 
reduction offered for the coinsurance 
clause that the reduction would be 
based upon the higher rate in case one 
had been published after the contract 
was entered into. We have always felt 
that the attachment of the coinsurance 
clause did not alter the original con- 
tract and that if the assured at the end 
of six or eight months desired to at- 
tach the coinsurance clause to his pol- 
icy, the transaction would be based up- 
on the original contract even though 
a new rate had been published. Of 
course, if the new rate was lower, any 
agent would see to it that the policy 
was cancelled and rewritten at the new 
rate, to which no objection could be 
made, and then, of course, the coinsur- 
ance reduction would apply in regular 
order, but where there has been no 
change in the policy from the date writ- 
ten and the rate was subsequently in- 
creased because of possibly a change 
in schedule or added exposing condi- 
tions and company had not asked for 
an additional premium, our opinion is 
that the assured would surely be en- 
titled to the reduction under the rate 
at which the policy was written.” 


WORKING DAY IN 
A U. & O. POLICY 


Question—Why in a use and occu- 
pancy insurance policy is the working 
day stipulated at 24 hours? 

Answer—It might be possible to take 
advantage of an assured by claiming 
that the working day is only eight 
hours. A concern might be running 
two shifts of eight hours each or three 
of eight hours each. Therefore, under 
the remaining period if the 24 hours is 
not stipulated the concern would not 
be covered. By naming 24 hours the 
daily total loss, if a risk were de- 
stroyed, would be one three-hundredths 
part of a policy. If, however, there 
were two eight hour shifts it can be 
seen that the daily total loss might be 
reckoned at one six-hundredths part of 
the policy. 


FULL COVERAGE ON 
PEDIGREED DOGS 


Question—I would be very glad if 
you could give me specific information 
as to the companies that are willing to 
cover dogs against accidental death, 
and fire insurance, if you know of any 
coinpanies that will carry them against 
fire insurance. 

We were also wondering if the dog 


had a collar attached with a “reward | Topeka, Kan., will insure pedigreed 
for return” stamped on the collar,| dogs against death from disease, acci- 
whether that would assist any in secur- | dent, fire and lightning. : 

ing a coverage of theft insurance, and No company will write a pedigreed 
whether you would have any informa-| dog against theft insurance. This 
tion then that would benefit us in this | would not be influenced by the fact that 
case. a dog wore a collar attached to which 
Answer—The Capital Live Stock of | was a tag worded “Reward for Return.” 
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ANTHONY MATRE 
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A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 





National Piberty 


Insurance Gompany 
of America. 


“INCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1659, 


STATEMENT JANUARY 1, 1918 
Cash Capital - = $1,000,000.00 
Assets - - -  $8,209,763.64 NetSurplus - - $1,986,731.93 
Liabilities- - - 5,223,031.71 Surplus for Policy Holders 2,986,731.93 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 
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CHARTERED A. D. 1794 





GUSTAVUS REMAK, Jr., Pres. 


WAITE BLIYVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


JOHN J. P NOOCCRS, See’y and Treas. 
SAM’L P. KOWuntis, Asst. See’y 
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CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
$4,442,613.89 $1,236,208.06 


FIRE, TORNADO, AUTOMOBILE. LIGHTN’NG, RENT, EXPLOSION AND BOMBARDMENT 
(INSURANCE. AGENTS WANTED WHERC HOT REPRESENTED. 





EXAMINER WANTED in the 


Home Office of a Chicago Company, 
one familiar with business of the adja- 
cent states. Give particulars. Cor- 
respondence confidential. Address 





25-0, care The National Underwriter 


28-R, The National Underwriter. 





The Reisch Indemnity Company 


(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 insurance Exchange 





Dram-Shop Indemnity 


By PROF. DODD’S FAMOUS SYSTEM. 

Most perfect lightning protection ever developed. Will abso- 
lutely prevent mere than 99.9% of losses due to 
lightning. 250,000 users recommend it—2,00@ success- 
ful insurance companies endorse it. Has a 25-year 
record of practically 100% efficiency. Originated 
by Prof. West Dodd, America’s Lightning Special- 
ist. Every job absolutely guaranteed—rodding done 
by responsible, skilled men ONLY. 

Investigate the Dodd System now—write for full 
information today. . 


DODD & STRUTHERS, 118 Eighth Street,]_ DES MOINES, IOWA 
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MR. NOLLEN’S OBSERVATIONS 

On the first page of part 2, the life 
insurance edition of this paper, appears 
a very conservative observation of the 
insurance situation in its relation to 
the government by Vice-President H. 
S. NotLten of the Equirante Lire of 
Iowa. Mr. NoLLen reviews the argu- 
ments that have been produced to show 
that there is danger of the government 
entering the insurance business on the 
wholesale plan or expanding its insur- 
ance program to an extent where the 
interests of private companies will be 
greatly disturbed. Mr. NoLLeN is a 
very clear and logical thinker and his 
views are of interest. 

Many insurance men do not believe 
that there is great danger ahead so 
far as our government is concerned. 
They feel that the American people 
can be depended upon to act with com- 
mon sense and use calm judgment. 
They feel that insurance people should 
enlighten those not in the business as 
to the scope, necessity, and contribu- 
tion of insurance, but they do not be- 
lieve the government intends to launch 
any vast underwriting undertaking 
other than has been found necessary 
to do. Mr. Nollen’s contribution will 
tend to quiet those that have been un- 
duly alarmed. 














NEED FOR UNITED STAND 
Durrinc these war times American in- 
stitutions have come to the front in a 
remarkable way and we are all loyal 
to our own enterprises. We believe it 
is a time when American institutions 
should expand and take their part in 
the world’s development and_ trade. 
However, at this time we cannot afford 
to be clannish and attempt to carry any 
program through for the betterment of 
the business and not count in the for- 
eign companies hailing from the coun- 

tries of our Allies as participants. 


In other words, insurance must 
march along solidly and unitedly. This 


is no time for a division in the camp. 
We should stand for fire insurance as 
a whole, allowing all institutions to de- 
velop naturally according to their 
rights. The foreign companies have 
been a big factor in this country and 
always will. They have contributed 
greatly to the credit welfare of the 
United States and have helped build up 
cities that have been stricken with fire. 
They have paid out billions of dollars 
in losses and they have millions in in- 








vestments here. We believe that the 
American companies can advance rap- 
idly and solidly without in any way 
demeaning their foreign associates. 
All companies, regardless of location, 
must act as a unit. The foreign com- 
panies, as well as our American institu- 
tions have certainly contributed much 
during these war times. There has 
been no hesitation whatever in going 
the limit and then some. We hold no 
brief for the foreign companies, but we 
do see the great necessity of their be- 
ing included in any program of insur- 
ance where the full fighting strength is 
required. It is imperative now, if ever, 
that we should stand side by side, all 
honestly endeavoring to advance the 
great cause of insurance. There is 
plenty of room for all. 





. TWO TYPES OF INSPECTORS 


Ir sEEMS that it is a very difficult mat- 
ter to produce a field man who is at the 
same time a competent inspector. Gen- 
erally speaking there are two classes of 
field men; those who have graduated 
from home offices and western depart- 
ments, and those who have been raters 
or have had technical training. The for- 
mer are essentially business producers. 
Having been in underwriting departments 
they are familiar with the company’s 
desire for business. They want volume. 
As a result in their inspection work 
they are rather lax. They are inclined 
to go about inspecting with one eye 
shut. If the defects are not serious they 
do not see them. They are the agents, 
special agents, and in many cases willing 
to pass anything that is not actually on 
fire. 

The other extreme is just as bad. The 
technical rian has been trained to ferret 
out defects and hazards. When he goes 
to inspect a risk he looks for imperfec- 
tions and bad features, and usually finds 
them. He seems to go on the theory that 
there is something the matter with every 
risk and then, of course, there is. He 
is inclined to overrate the :-riousness of 
defects. 

The ideal, and entirely too rare inspec- 
tor, is midway between these two ex- 
tremes. He is able to see a defect, but 
well balanced enough to understand its 
seriousness. He does not pass a risk 
for the mere sake of acquiring volume, 
nor does he turn down a risk that, can 
be easily remedied. He seems to be 
rather a scarce article these days. 








INCOME INSURANCE 


UsrE AND OCCUPANCY INSURANCE is com- 
parable to the weekly or monthly in- 
demnity feature of an accident or health 
insurance contract. The property in- 
surance or direct insurance, as it is 
sometimes called, is comparable to the 
principal sum of an accident policy. 
When a piece of property is destroyed 
by tornado or wiped out by an explo- 
sion the property or direct insurance 
pays a lump sum for that loss just the 
same as the accident policy pays a lump 
sum for loss of the policyholder’s life 
or the loss of the policyholder’s hand, 
foot, etc. When the factory or store is 
temporarily put out of business the use 
and occupancy policy provides an in- 
come that will take the place of the in- 
come cut off by fire, tornado or explo- 
sion. When the holder of an accident 
or health policy is laid up for the time 
being the weekly indemnity provides 
him with an income to take the place 
“ that income which his disability cut 
oO 








Personal Side of the 
Insurance 


Richard S. Barret, special agent of 
the Northwestern Underwriters Agency 
in Ohio, Michigan, West Virginia and 
Kentucky has been called into the home 
office temporarily to help out, due to 
the absence of various executives and 
employes. 


Business 





\ 


W. F. Watson, superintendent of the 
improved risk department in the west- 
ern office of the Aetna has been given 
a handsome gold watch by the field 
men of Indiana, where he was state 
agent of the Hartford Fire. State 
Agent R. G. McCullough, of the Fire- 
mans Fund, who is chairman of the 
committee, made the presentation in 
Chicago last week. Mr. Watson took 
high rank in Indiana, where he is held 
in high esteem by his old associates. 


A. S. McEvoy, one of the leading 
agents at Ottawa, Ill., died Wednesday 
night. He and his brother, J. L. Mc- 
Evoy, began writing farm business for 
the Forest City many years ago. In 
December, 1912, J. L. McEvoy sold his 
interest in the farm business to A. S. 
and the A. S. McEvoy & Sons Agency 
was opened and wrote all kinds of in- 
surance. He was a big producer. He 
was an exceptional man_ personally 
and highly esteemed by all who knew 
him. Cecil, a son, is special agent for 
the Forest City, and Steward is with 
the colors in France. Ila, the only 
daughter, is at home. His wife died 
ten years ago. 


Lieut. C. A. Ludlum, Jr., son of Vice- 
President Ludlum of the Home, has 
been severely wounded in action on the 
French front. Lieut. Ludlum’s sister is 
working with the Red Cross in France 
and has cabled her parents that their 
son is doing as well as can be expected. 
Lieut. Ludlum served with the Seventh 
Regiment of the New York National 
Guard on the Mexican border and at- 
tended the first Plattsburg training 
camp in 1917. He went across with 
his regiment, the Thirty-ninth Infantry, 
last May and has participated in the 
fighting on the front in a very gallant 
‘way. 


Assistant Secretary H. P. Blanchard 
of the Fireman’s Fund has been elected 
secretary to succeed Louis Weinmann, 
who has been put on the retired list. 
Mr, Weinmann has served the company 
for 30 years, having been appointed 
special agent in 1888, assistant secre- 
tary in, 1892 and secretary in 1900. Mr. 
Blanchard is the fire man of the com- 
pany. He was formerly associated with 
his father in a local agency at Placer- 
ville, Cal. He went to San Francisco 
and got office work with the Fireman’s 
Fund. He then went into the field and 
traveled over Pacific coast territory for 
the company. He was called in from 
the field and made assistant secretary 
in 1907. He is a very competent man. 


The marriage of Hillis Clarke Rhyan, 
state agent of the Niagara Fire in Wis- 
consin, with headquarters at Milwau- 
kee, to Miss Zillah Hobdey, will take 
place Saturday, Sept. 14, at 8 o’clock 
p. m., in WeStminster Presbyterian 
Church. Mr. and Mrs. Rhyan will be 
at home at 490 Beverly Road, Shore- 
wood, Milwaukee county, after Nov. 1. 

S. W. Atkinson, state agent of the 
Connecticut Fire in Kansas, has joined 
the grandfathers’ class by, reason of 
a grand-daughter that has come to the 
home of his daughter, Mrs. Vance 
Hinman Day, of Pontiac, Mich. Mr. 
Atkinson is wearing his new laurels with 
becoming dignity. He will now carry 
the banner of the Grandfathers’ Club 
throughout the Sunflower state. 

Eager to do her bit to help win the 
war, Mrs. Joseph Button, wife of Vir- 
ginia’s insurance commissioner, was 
one of the first to enlist as a member 
of the women’s munition reserve in 





Richmond, and was recruited for serv- 
ice at the government powder packing 
plant at Seven Pines near that city. A 
number of other prominent Richmond 
women and girls have been enrolled 
as munitioneers at the plant, and so 
far not a single one of them has balked 
at wearing the regulation uniform pop- 
ularly dubbed “womanalls.” 


Thomas E. Braniff of the T. E. Bran- 
niff Company at Oklahoma City is a 
director in a new bank there, the Lib- 
erty National, which opened its doors 
Tuesday. It has $300,000 capital. 


M. F. Hegler, special agent in IIli- 

nois for the American Central, will 
enter the school for ensigns in Chicago 
Nov. 1. 
_ E. L. Green of the Connecticut is be- 
ing congratulated. He has taken unto 
himself a wife in the person of Miss 
Helen Gregg, a charming girl of Cam- 
—_ O. Mr. Green being Ohio spe- 
cial. 


Vice-President Henry E. Rees of the 
Aetna was successfully operated on last 
week by the Mayo Brothers at Roches- 
ter, Minn., and although the operation 
was a severe one his recovery is antici- 
pated in a short time. Mr. Rees was 
accompanied to Rochester by Thomas 
E. Gallagher, western general agent of 
the Aetna, 


THE 10 PERCENT SURCHARGE 


Now a letter comes to me, 
What is this, one says to me, 
What pe news the writer fain would 
ell? 
That the surcharge must be paid 
In Ioway—and I’m afraid 
anaes be many who will say that war 
s 





Throughout the land full many a State 
Thus has felt the hand of fate 
And the notice of increase was like a 
knell. 
Gone is that good old day 
When the rates were low to pay, 
But ad they know the truth, that war 
s 





In Arizona and in Maine 

We can hear the cry of pain, 

For on them this cruel tax has also fell, 
And yet in Floriday, 
Which is, oh, so far away, 

Even there they also know that war is 





Even in the State of Tex. 
The rates, it there effects, 
They have stuck it likewise on the State 
of Del. 
From Pennsylvaniay, 
Likewise Virginiay, 
Comes the wail, both long and loud, that 
war is 





Should they place it, too, on Minn. 
It would surely be a sin, 
Or Wisconsin—there the Boche would 
say, “Oh, vell, 
Ve vill add the scharge, you bet, 
Ven indemnity ve get.” 
But they get it? Yes, when its frozen 
o’er in 





Oh, the day will surely dawn, 
When the trouble will be gone 
And the tax will be withdrawn? 
know it! Well, 
That has always been the way— 
We will have it yet to pay 
And even then we’ll learn the truth, that 
war is 


You 





H. V. Meyers, Iowa. 


THE POWER OF A SMILE 


There’s a wondrous lot of power 
In an honest, wholesome smile; 
It often starts a blessing 
That will travel for a mile. 
Why, when hearts are>sad and heavy 
And the days are dark the while, 
You can notice that things brighten 
From the moment that you smile. 
—Geo. K. March, Mich. 


DONT WOBBLE 


Don’t you weaken! Make a bluff 
And laugh at what assails you; 
Show the world you are the stuff 
And prove that nothing ails you! 
Don’t you wobble! Stand up straight 
With courage all the bolder; 
Double up your fist at Fate 
And hit right from the shoulder. 


—F. W. Ransom, Ohio. 
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OHIO AND WEST VIRGINIA! 


FITZGERALD HEAD OF ORDER 











Annual Election of Officers of the Ohio 
Blue Goose—Much Splashing 
in Water 





COLUMBUS, O., Sept. 3—Tonight 
the Ohio Blue Goose sent the waves 
splashing when the following new offi- 
cers were elected: Most Loyal Gander, 
W. E. Fitzgerald, Queen; Supervisor 
of Flock, Edward Green, Connecticut; 
Custodian of Goslings, E. A. Pabody, 
Western Sprinklered Risk Association; 
Guardian of Pond, Robert L. Mouk, 
Commonwealth; Wielder of Goose 
Quill, A. V. Shaver, Continental; Keep- 
er of Golden Goose Egg, Chas. E. Cur- 
tis, independent adjuster, Cleveland; 
Delegates to Grand Nest, Rodney D. 
Wiley, and W. T. Porter Jr.; alternates, 
John H, Gray and Fred W. Ransom. 

The next session will be the first 
Tuesday night in December. A. V. 
Shaver of Cleveland was the only gos- 
ling plucked, though a number of cer- 
tificates of flights from other ponds 
were received. Dues of all ganders in 
military service will be remitted during 
the duration of the war. The Ohio 
pond will now come to life and be 
heard from after a hard year of con- 
servation. The retiring officers were 
given a rising vote of thanks. 





WEST VIRGINIA MEN GATHER 





Field Men Discuss Dwelling House 
Schedule and Other Important 
Subjects in the State 





CLEVELAND, OHIO, Aug. 29— 
The two-day meeting of the West Vir- 
ginia Fire Underwriters’ Association, 
which adjourned at noon today, was 
well attended. President W. Y. Young 
of Baltimore presided at each session, 
while Secretary A. S. Whiteley han- 
dled the records, which are always 
somewhat voluminous because of the 
work done by the organization. 

One of the more important questions 
discussed related to the dwelling house 
schedule. It was considered after a 
conference with a committee of local 
agents from that state, who came to 
Cleveland for the purpose. The prac- 
ticability of the application of the 
schedule took the attention of the 
members. The agents represented the 
West Virginia Agents Association, they 
being W. S. Foose, E. H. Easley and 
J. N. Hendricks. It was decided to sus- 
pend the dwelling rating plan until the 
agents can file a brief for consideration 
of the West Virginia Inspection Bureau, 
which will go into the subject fully. In 
the meantime all violations are washed 
out. 

Another important topic was the mar- 
ket value of window glass stocks in 
warehouses. This is a companion mat- 
ter with lumber and hides. No change, 
= was made in the present prac- 
ice. 

Use and Occupancy 


As in other states the use and occu- 
Pancy clause has been of considerable 
interest in West Virginia and it received 
attention at the meeting of the associa- 
tion, without any material departure 
from the old form. Perhaps half a day 
was spent in the discussion of this sub- 
ject. There was much discussion as to 
the meaning of “production” in the form 
as to whether it meant amount in mate- 
rials or amount in money. 

This forenoon was largely taken up by 
the addresses of W. B. Flickinger, chair- 
man, and James F. Joseph, secretary of 
the Chicago advisory committee of the 
National Board, who suggested various 
Ways in which both the local agents and 





field men can aid in the preservation of 





F.C. VAN DUSEN, President 


sentation. 





Minneapolis 


JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


WALTER C. LEACH, Secy, 


We can tell them to you. 








the resources of the country during this 
eritical war period. Fire prevention is 
one of the means suggested and it was 
advised that local agents call the atten- 
tion of their patrons to the necessity of 
exercising the greatest care against loss 
when they deliver or mail policies to 
them and in various other ways bring 
the matter to the attention of the public. 





Rebating and Commissions 


Attention of the West Virginia De- 
partment has been called to various 
practices being resorted to by agents to 
secure insurance in that state, which are 
violations of the laws of the state. It 
is republishing some former rulings on 
this subject: 

Concerning any kind if inducements 
being held out by an agent by advertise- 
ment or otherwise for the obtaining of 
insurance it ruled in March, 1913, as 
follows: 

“That neither the insurer nor its rep- 
resentative shall offer or give any valu- 
able consideration to the insured, which 
is not specified in the policy contract of 
insurance, nor shall the insured accept 
any such valuable consideration. This 
section prohibits the giving of anything 
of value not expressed in the policy, 
either directly or indirectly, before, at 
or after the date of the policy, as an 
inducement to the taking of insurance.” 

Concerning the practice of rebating by 
dividing commissions, in September, 1913, 
is ruled as follows: 

“No local insurance agent shall divide 
his commission with, or give compensa- 
tion of any kind to, any person in West 
Virginia, for procuring or aiding in the 
procurement of business, unless said per- 
son be a duly authorized solicitor for 
such local agent, or the general agent 
under whom such local agent is em- 
ployed, or a local agent of a company 
engaged in the same kind of business.” 





Cincinnati Agencies Merge 


The Sears Insurance Agency Company 
of Cincinnati has consolidated with the 
firm of Harkness & Wirthwine and the 
combined firms will have office room on 
the 22nd room of the Union Central Life 
building, where Harkness & Wirthwine 
are now located. ; Sears will be 
manager of the fire insurance business. 





Bean .Club’s Plan 


The Bean Club is going to be in evi- 
dence at the Cleveland convention of 
local fire agents this month. Some of 
the leading and well Known members, of 
this honored organization are making 
their plans to take into fellowship some 
of the leading lights of the association. 
It is believed now that the meeting of the 
Bean Club will take place Tuesday even- 
ing, Sept. 17. Just exactly what will 
take place at the meeting of the club 
cannot now be announced, but every 
loyal bean is counting on being present. 
Grand Llima Bean W. J. Carey of Cincin- 
nati is preparing for initiation ceremon- 
ies. 





Ohio Conservators Meet 


COLUMBUS, O., Sept. 3.—Both field 
clubs met here today with a good attend- 
ance. Only routine business was trans- 
acted. In the afternoon the field men 
assembled for conservation reinspection 
work. R. T. Huggard presided. State 
Fire Marshal Fleming was not present, 
owing to his attendance at the fire mar- 
shals’ meeting at Sioux Falls, but his 
entire field force will again assist in 
cleaning up Ohio. 
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MANSFIELD,OHIO. 





Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 








WHEELING FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managerg 
Western Department 

. Insurance Exchange Bldg., Chicago, Ill. 


1898 





1918 


Security Mutual 


Fire Insurance Company 

Chatfield, Minnesota 
An unsurpassed record for 
prompt adjustment and pay- 
ment of all honest losses. 
Admitted in the State of Min- 
nesota, North Dakota, South 
Dakota and Montana. 

Insurance in force over $17,000,000 


Twenty Years of Service 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Ca. 
Organized 186% 


Organized 1881 





COMBINED STATEMENT 


Capital - = : - — $250,000.00 
Assets - 2 2 942,227.90 
Surplus to Policy Holders - 624,198.79 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 
Columbiana County 


Mutual Fire Ins. Co. 


Lisbon, O, 
1837 


Wm. M. Hostetter, Sec. and Treas. 





Ohio's oldest company doing a geners! 
business. 


Our contracts have been good for three: 





fourths of a century and are still good. 








HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 


THE LIBERTY MUTUAL INSURANCE COMPANY, Dayton, Ohio, send, 29% 


tary and Manager 











Live agents wanted in Wisconsin. 








Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500. 
Cars listing 1,000. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


00 or under, $ 8.70 
00 or under, 15.00 


Good commissions. 
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ILLINOIS PROGRAM IS GIVEN 


Annual Meeting of the State Associa- 
tion of Agents, Sept. 26, at 
Quincy 


The annual meeting of the Illinois 
Association of Insurance Agents will 
be held in Quincy, IIl., Sept. 26. Presi- 
dent George North Taylor of Streator 
has made a tentative program, as there 
will be some changes made. The pro- 
gram as at present arranged is as fol- 
lows: 

Morning Session—9:30 

Address of welcome by the mayor of 
Quincy. 

Response by a local agent. 

Minutes of last meeting. 

President’s address. 

Secretary-Treasurer’s report. 

Reports of standing committees. 

Appointment of special committees. 

New business. 

Address by representative of National 
Association (President Allen or Secretary 
Miller). 

Questions and discussion. 

Afternoon Session—1:30-5:30 

“Agency Costs and Advertising’— 
Frank Schneider of Kankakee. 

“Use and Occupancy Insurance and 
Other Topics’—Elliott Middleton, assist- 
ant manager Western Actuarial Bureau. 

“Uniform Forms’—C. H. Coates, man- 
ager National Liberty and _ vice-chair- 
man Uniform Forms Committee. 

Questions and discussion—Rudolph 
Belcher, secretary Uniform Forms Com- 
mittee, will be present to answer ques- 
tions. 

Reports of special committees. 

Election of officers. 





Evening Session 

Banquet. 

Cc. M. Cartwright, managing editor The 
National Underwriter, toastmaster. 

“Experiences of an Agent”’—L. B. Bos- 
well, local agent, Quincy. 

“Snap Shots’—Milton H. Grannatt, spe- 
cial agent New York Underwriters. 

“News and Views’—Representative of 
National Association of Insurance 
agents. 
“Patriotic Address’—To be assigned. 

The toastmaster is commissioned to 
conscript four-minute men at his will. 


GOOD LIGHTNING PROTECTION 


State Fire Marshal John G. Gamber of 
Illinois Urges the Encourage- 
ment of Rod Installment 


State Fire Marshal John G. Gamber 
of Illinois has written to the state fire 
marshals uring them to use their influ- 
ence to have the government provide 
sufficient material for the construction 
of lightning rods, as he feels that rural 
communities especially should be af- 
forded every possible protection to- 
ward the erection of lightning rod sys- 
tems. Mr. Gamber calls attention to 
the fact that in Illinois there was in 
the neighborhood of $120,000 worth of 
food stuff and property of other kinds 
destroyed by lightning during the last 
three weeks of June and the first week 
of July. In 1916 there were 705 light- 
ning fires in Illinois, entailing a loss of 
$886,977. In 1917 there were 361 such 
fires, entailing a loss of $596,080. Fire 
Marshal Gamber is carrying on a cam- 
paign to get approved lightning rods 
installed on all possible properties. 


Illinois Pond Election 


Final arrangements for the annual 
meeting of the Tllinois Pond of the Blue 
Goose at the Grand Pacific Hotel, Mon- 
day evening, Sept. 16, at 6 o’clock, pro- 
vide for a dinner at $1.50 per plate with 
such extras as cigars included. Most 
Loyal Gander R. A. Buckman expects to 
get out a larger attendance than usual 
at this meeting. It was with this in 
mind that the time of meeting was 
changed from noon to evening. 





Getting Good Start 


The Conservation Association of Illi- 
nois is getting away to a good start, 
and many of the field men have already 
commenced their inspection work. One 
predicts that he will have his district 
finished by Oct. 1, and there is evidence 
that the work is being taken hold of in 


STORM LOSSES ARE NUMEROUS 


Tornado Insurance Has Been Stimu- 
lated in Sections of the Dakotas— 
Crops Are Heavy 


FARGO, N. DAK., Sept. 2.—Recent 
rains in the Valley City-Jamestown sec- 
tion of North Dakota and the territory 
immediately east of Aberdeen, S. Dak., 
were unusually heavy, flooding the low- 
lands, which caused considerable dam- 
age to crops. Some of the wheat be- 
gan to sprout. Some of these storms 
were accompanied with hail and losses 
from this cause have been heavy. The 
damage from rain, however, will be 
comparatively small, compared with 
the total crop value. Unusual yield of 
grain will be found in most of the cen- 
tral and eastern sections of the Da- 
kotas. 

Lightning and wind storm losses 
have been unusually numerous this 
year in the Dakotas, although the 
claims have not run as high as might 
be expected. In some cases, such as 
the storms that struck Brown county, 
many claims were paid by the farm 
companies. However, these numerous 
storms have all resulted in a large tor- 
nado business having been written in 
the Dakotas. 


Cady Goes to War 


N. W. Cady, who had charge of the Mil- 
ligan Bros. Agency at Aberdeen, S. Dak., 
and was special agent for the St. Paul in 
its farm department, has entered the offi- 
cers’ training camp at Fort Hancock, Ga. 
I. W. Pepper will look after the renew- 
als during Mr. Cady’s absence. Mr. Pep- 
per was formerly special agent for the 
Queen in North and South Dakota and a 
few months ago opened a local real 
estate and insurance office in Aberdeen. 


Illinois Notes 


J. Ed Thomas, local agent and attor- 
ney at Westville, Ill., died last week. 
Alvin S. Keys, of Alvin S. Keys & Co., 
local agents at Springfield, Ill., has gone 
to the Central training camp at Atlanta, 
Ga., subject to an early call. 

The Prudentia Re and Coinsurance 
Company, of Zurich, has been licensed 
by the Illinois department. This com- 
pany will do reinsurance business alone. 
Its United States deposit is made in New 
York and the company’s attorney in the 
United States is William H. Hotchkiss, 
former insurance superintendent of New 
York. 4 


Wm. L. Leonard, Indiana state agent 
of the American Central, was married 
on Aug. 17 to Miss Lucy Rosanna Logan 
of that city. 


Ohio July Fire Loss 


The fire loss in Ohio for July, as com- 
piled from figures in the state fire mar- 
shal’s office, was $406,203, and the total 
number of fires 275. Lightning was ac- 
countable for 38 fires, with a loss of $76,- 
553; electric wires, 15, with a loss of 
$47,050, while there were 10 incendiary 
blazes, with a loss of $86,425. 


Field Men to Have Losses 


The Glens Falls recently had all its 
special agents in the west visit the home 
office. Heretofore losses have not been 
handled by the western field men, but be- 
ginning Sept. 1 all losses in their various 
fields will be cared for by the western 
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Buckeye National Fire 
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Writing Business Through Ohio Agents 
CONOMIC MANAGE! 


Conservative Underwritin 
MENT MAKING SPLENDID PROGRES, 








OHIO AGENTS WANTED! 











F.R. Ormsby, Pres. 


Capital $300,000 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 














A C CUMMINS, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - 





$2,486,445.48 
E. SMITH, Secretary 








INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 











Incorporated 1911 
J. T. NELSON, President 


Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 











Dayton Mutual Fire 


DAYTON 
Insurance Co., “onic 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 





E. J. Forney, Pres. J. Ma, Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance - $7,807,184.00 
Total Assets 412,915.16 








\An Agency Company 











Home Office: Suite 804 Merchants Bank 





special agents. 


Indianapolis 





“*Fire Insurance as You Would Write It’? 


The Merchants Fire Insurance Co. of Indiana 
“ A (A Stock Company) ro 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
: (A Mutual Company) 
Both Companies under same management in the same office, 





Ralph B. Clark, 
Secretary & Mgr. 














good shape. 





Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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IN MISSOURI VALLEY FIELD 


NEW IOWA BOOK OFF PRESS 





Insurance Directory of the State Con- 
tains Complete Information as to 
Companies and Agents 


The 1918-1919 Underwriters’ Hand 
Book of Iowa, published by Tue Na- 
TIONAL UNDERWRITER is now off the 
press. This gives complete statistical 
information as to the companies in 
Iowa with the insurance directory of 
each town and city giving the names 
of all licensed agents and companies 
represented. One of the fine features 
of this work is a synopsis of the statu- 
tory insurance laws of the state of 
Iowa, edited by Emory H. English, 
former insurance commissioner of 
Iowa, who has intimate knowledge 
of the Iowa statutes. Another in- 
teresting feature for agents are the 
special lines written by fire compa- 
nies such as automobile, consequen- 
tial damage, rent, leasehold, marine, use 
and occupancy and so on. The com- 
pany directory gives all ‘information 
that an agent needs and is a very ready 
reference book. The Iowa directory is 
a book that should be kept on the desk 
of every agent. The book this year 
makes a very handsome appearance. 
The advertising matter is far above the 
average and the entire work reflects 
great credit on Mrs. Nora Vincent 
Paul, superintendent of the insurance 
directory department of THe NaTIoNAL 
UNDERWRITER. 


GETS RETAILERS BUSINESS 


Kansas Association Makes Contract 
for All Members With Retailers 
Fire of Oklahoma 


TOPEKA, KAN., Sept. 3.— The 
Kansas Retailers’ Association, com- 
posed of business men throughout the 
state, has closed a contract with the 
Retailers Fire of Oklahoma City for 
the writing of all the insurance mem- 
bers of the association. The company 
will pay 3 per cent of its premiums to 
the association on all new business of 
the association members. A commis- 
sion of 1 per cent will be paid on re- 
newals. W. E. Hitchcock, general 
manager of the Retailers Fire, and E. 
L. Mcllvain, state agent for Kansas, 
signed the contract. The company 
writes a preferred risk business on 
merchants’ stocks and buildings and 
pays back a part of the premiums col- 
lected each year. 


ARE ADJUSTING FARM RATES 


Kansas Inspection Bureau and Depart- 
ment Actuary Ironing Out Dis- 
crepancies in Schedule 


TOPEKA, KAN., Sept. 3—A new 
adjustment of farm fire rates in Kan- 
sas 1s being worked out by the Kansas 
Inspection Bureau and W. J. Bryden, 
actuary for the Kansas department. 
There were several discrepancies in the 
rules and charges of the stock fire 
companies as they filed the new rates 
last month and an effort is being made 
to iron all of these out. 

One of the rules causing complaint 
was that requiring all the personal 
property to take the higher rate when 
the live stock exceeded in value the 
buildings and farm machinery. This 
required the farmer to pay the rate 
charged for live stock on both his live 
stock and buildings and machinery. 

















FH. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATBMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


ft eee idescensyeeas .... .$4,266,724 
De ee rrr rm 
Reserve for Reinsurance................... 2,523,332 
RNCNOON 5 ko hsnwec ces wetuaaakeeena seat - 155,556 
INGO IN EEG Soo viceccdececcusccdawacssee - 1,473,483 
Increase ................ Be Oe eae ne ee! e-. §4,732 








There is a difference of about 30 cents 
in the rates on these properties. This 
rule particularly affected the man with 
considerable live stock and cheap barns 
and the tenants who owned live stock 
but did not own the barns or sheds 
which were insured by the farm owner, 
while the tenant had to pay a much 
higher rate on his live stock and ma- 
chinery and other farm property. 

There were some other minor mat- 
ters in the schedule which are to be 
adjusted. The companies have not 
shown a disposition to take advantage 
of the way the schedules read in writ- 
ing the business. 


New Company About Ready 


The Hawkeye Securities Fire of Des 
Moines expects to begin writing business 
some time this fall with $300,000 capital 
paid up. It has $1,000,000 authorized. It 
proposes to confine its operations to its 
home state during the first year special- 
izing on farm business. 


Arkansas Notes 


J. A. Norton has established a general 
fire and liability insurance agency at 
Harrisburg, Ark. 

Judge Felix G. Lindsey, deputy state 
fire marshal of Arkansas, is making a 
tour of the state, addressing the teach- 
ers’ institutes on the subject of fire-pre- 
vention and school fire drills. 

Three former members of the Helena, 
Ark., fire department and two negroes 
have been bound over to the grand jury 
as the result of an investigation made 
by the state fire marshal into the burn- 
ing of the brick residence of B. G. Bruen, 
a Helena merchant, July 27. 


Frank V. Smith & Co. of Kansas City, 
Mo., general insurance agents with of- 
fices int the Reserve Bank building, who 
make a specialty of automobile insur- 
ance, are now representing the Western 
Automobile Indemnity of Fort Scott. 
Kan, 


Ohio Notes 


The Cincinnati branch of the Ohio 
Audit Bureau is occupying its new quar- 
ters at 1404 First National Bank build- 
ing. The Bureau moved from the sixth 
floor in the same building. 

The Liberty Machine Tool Company 
of Hamilton, Ohio, has just finished the 
installation of a single source sprinkler 
equipment. This is a new factory lo- 
cated on the southern outskirts of Ham- 
ilton. 

Thomas Doreen, deputy state fire mar- 
shal at Cleveland, O., was painfully in- 
jured early last Thursday morning when 
his automobile was struck by a railway 
street sprinkling car. Three other per- 
sons in the machine with him were in- 
jured and the car was wrecked. 


Miscellaneous Notes 


The general agency of Harris & Good- 
ridge, Richmond, Va., has been dissolved, 
Mr. Goodridge retiring from the firm. 
Burton D. Dechert of Petersburg has 
gone with Mr. Harris as assistant gen- 
eral agent. Mr. Goodridge has not an- 
nounced his plans for the future. 


The Employers’ Liability Assurance 
has announced that its general agency 
for Maine, formerly held by Boothby & 
Bartlett at Waterville, has been termi- 
nated. Campbell, Payson & Noyes of | 
Portland become general agents. The | 
change was made necessary by the death | 
of Mr. Barlett and the retirement of | 
W. R. Campbell from the firm. The lat- | 
a becomes head of Campbell, Payson & | 
Noyes. 











PENNSYLVANIA 
Fire Insurance Company 


E. G. RICHARDS, President 


. Born on Independence Square, Philadelphia, in 1825, on 
the site of its present head office. For 93 years it has 
maintained the honor of its name and paid to Ameri- 
can policyholders more than $54,000,000.00. The 
honorable record of the past is a guarantee for the 
future to Agents and Policyholders. 


Branch Office: 76 William Street, New York 


Western Department: Insurance Exchange, Chicago 





REDFIELD & BATCHELDER 


GENERAL AGENTS 


























Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is ouside and has bath 


TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


Appointments 
:| combine dig- 
nity with a fa- 
miliar home- 






FIRE par. gs 
LIGHTNING Metropolitan 
EXPLOSION hotels). Two 












+ splendid cafes 
for ladies and 
gentlemen, al- 


4 soa Club Grill 


ese esa eee CFR = 


SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
CHICAGO SAN FRANC SCO 
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Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 


NEW YORK H. J. TREMAIN 


























Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W.McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 














LIGHTNING RODS 


A <M IT 
MARK INSURES 
OF QUALITY THE BEST 





TRADE MARK 


St. Louis Lightning Rod Co. 


DeKalb and Trudeau Streets ST. LOUIS, MO. 














UNDERWRITING OFFICE 


(6t! Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


J. C. MOHLER, President ’ 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


TOPEKA, KANSAS 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Severaj 
Forms Written hy No @t-- 
Company. 


R. G. REYNOLDS, Secretary 
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SOUTHWESTERN STATES. 


MANY SCHEDULES AMENDED | 





Automatic Sprinklers and Rules Gov- 
erning Cotton and Oil Chief 
Ones Affected 


AUSTIN, TEX., Sept. 3—The State 
Fire Commission of Texas will promul- 
gate a number of amendments to its 
general basis schedules effective Sept. 
15. It is stated these amendments are 
necessary to meet the changed condi- 
tions and to keep abreast with the 
progress and development of the busi- 
ness affected. Among the amendments 
that the commission will promulgate 
are the following: 

An amendment has been prepared 
covering automatic sprinkler equip- 
ments in connection with cotton risks 
whereby it penalizes tiering of cotton 
from three to seven bales high. Here- 
tofore there has been no amendment 
covering charges in this connection; 
and, therefore, the amendment is to 
make the schedules definite in applica- 
tion of the charges. 


Sprinkler Chemical Systems 


The commission has approved an 
amendment covering automatic sprin- 
kler chemical systems whereby a credit 
of not exceeding 50 per cent will be al- 
lowed to building and contents on the 
occupied building rate when said auto- 
matic sprinkler chemical system is in- 
stalled in a proper manner. 


Cotton Seed Oil Mills 


Amendments embracing changes in 
applying cotton seed oil mill rates have 
been prepared and are the result of 
various conferences between insurance 
company representatives and representa- 
tives of the Texas Cotton Seed Crushers’ 
Association and also the Inter-State Cot- 
ton Seed Crushers’ Association. The only 
important changes in the oil mill sched- 
ules are in connection with oil mills 
handling copra, soya and other oil pro- 
ducing beans—the Texas schedule having 
no provision therein to take care of 
these additional hazards. It is a well 
known fact that the storage of peanuts 
is much more hazardous than the stor- 
age of cotton seed, in addition to the 
fact that there is absolutely no salvage 
when peanuts are destroyed by fire. 

The amendment providing for rating 
turpentine stills and setting forth the 
various penalization charges will be 
issued. 

Petroleum Schedules 


The question of revising the Texas 
schedules covering petroleum oil and re- 
fineries has received the consideration 
and attention of the commission for a 
number of months past. Investigations 
have been made by State Fire Marshal 
Inglish and Commissioner Andrews, to- 
gether with their experts. They have 
visited oil fields of Oklahoma and Louisi- 





If You Ave Going” 
- to Cleveland:: 'f 


Write now for reserva- 
tions at the Winton, the 
newest and finest Hotel 
in the city. 

600_Rooms (0) Baths 


TWO DOLLARS UP 


One block from convention 
headquarters. Visit the Ice 
ink Carnival in the won-’ 


derful Rainbow Room. 


Daily Lunches 75 cents 


ote. Wintyn 


J. L. FREE, President 
C. M. Snyder, Managing Director 
Prospect at East Ninth 
Cleveland . 














REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 











ana, attended conferences with oil re- 
finery representatives, as well as with 
insurance company representatives, and 
after much study have prepared a sched- 
ule with a view of properly rating these 
classes. It is a well known fact that, 
in most cases, oil refineries and petro- 
leum in tanks have been written by out- 
side companies handled through New 
York brokers and the prime object in 
revising the oil refinery and petroleum 
schedules is for the purpose of reclaim- 
ing this business to the licensed stock 
companies authorized to transact busi- 
ness in the state, thus enabling Texas 
to secure taxes on the premiums, as well 
as the benefit accruing to the local 
agents of Texas in handling the busi- 
ness. It is understood that the revised 
schedules produce in substance similar 
rates as in Oklahoma, although the 
method of application is reversed; that 
is, Oklahoma, as an illustration, takes a 
basis of $5 and allows credits for vari- 
ous improvements and safeguards; 
whereas the Texas schedule takes a 
rate of $1.75 and applies accumulative 
charges for deficiencies, allowing credits 
for protecting devices, steam jets, etc., 
from the final rate. 


Protest Will Be Made 


President C. E. Stickley of the Okla- 
homa City Fire Underwriters Club and 
Chairman Eugene Whittington of the 
Oklahoma City division of the Insurance 
Federation headed a committee of insur- 
ance men who attended a meeting of the 
directors of the Oklahoma City Chamber 
of Commerce at which plans were formu- 
lated to protest to the Oklahoma con- 
gressmen and senators against the gov- 
ernment encroachment on _ insurance. 
The directors of the chamber of com- 
merce evidently are very much opposed 
to legislation of a socialistic nature. 


Expect Decision Soon 


OKLAHOMA CITY, OKLA., Sept. 4.— 
The Insurance Board of Oklahoma is ex- 
pected to render a decision in the next 
few days on the application of insurance 
companies for permission to collect a 10 
percent surtax on all premiums paid in 
the state to help meet the war taxes. If 
this tax is added it will mean that Okla- 
homa policyholders will pay out for this 
purpose alone approximately $500,000 an- 
nually. This is a large sum in the aggre- 
gate, but a very small one when paid 
by thousands of policyholders. It does 
not seem that the request of the com- 
panies is unreasonable, in view of the 
many additional expenses that they are 
carrying at this time. 


Oklahoma Storms Severe 
OKLAHOMA CITY, OKLA., Sept. 2.— 





Damage to the extent of $50,000 was done 
in Oklahoma City Sunday, when a heavy 
rain and windstorm broke about 6 p. m. 
It is estimated that not less than 100 
buildings suffered from the storm. 


the 1600 block, where the wind swept 
a clean path and practically every house 
facing West Park place was damaged. 
Roofs were torn up, barns and garages 
leveled. A building occupied by the Fre- 
mont Foundry & Feed Mill at Fifth street 
and Blackwelder avenue was entirely de- 
molished. The roof of this building was 
ripped off and the walls practically lev- 
eled. The building was owned by the 
Classen Company. 
contents is estimated at $15,000. 
ance offices were kept busy 


Insur- 
Monday 


ranging for 
losses. 
in Oklahoma City in two months. 
first occurred on 


adjustments of the many 


The 
the night of June 30 
was $250,000. 

* ¢ @ 

On the night of Aug. 31 the little town 
of Crescent, about 12 miles from Guthrie 
Okla., was hit by a cyclone that blew 
down a number of buildings, wrecked 
many roofs and played havoc with plate 
glass and windows. The storm was se- 
vere and damage heavy. 


* * * 
At Heavener, Okla., Aug. 31, lightning 








struck the Heavener high school and it 


The | 
greatest damage was to residences in | 


Loss of building and | 


morning answering phone calls and ar- | 


This is the second severe storm | 


and the estimated damage from that one | 


was completely destroyed by the fire that 
followed. The loss is estimated at $50,- 
000. Lack of water made it impossible 
for the firemen to cope with the flames. 


* * * 


At its west, Tulsa, Okla., refinery, the 
Constentin Refining Company lost a 55,- 
000-barrel working tank of crude oil, 
the tank being number 107, located on 
the river bank. The loss amounted to 
about $40,000, fully insured. The com- 
pany also lost three 1,600-barrel tanks 
at Bixby, Okla. From Tulsa four oil 
fires could be seen at one time during the 
night. 





Cut in Cotton Rates 


OKLAHOMA CITY, OKLA., Sept. 3.-— 
The cotton insurance rate is to be cut 
one-third as a result of an exhaustive 
investigation by the actuary of the Okla- 
homa insurance department into the ex- 
perience of companies writing insurance 
on cotton compresses, yards, storage 
houses and the cotton stored therein. 
This one-third cut in rate becomes ef- 
fective Sept. 1, as announced by Secre- 
tary W. R. Samuels of the insurance 
board. The reductions ordered by the 
board are from $1.50 to $1.00 per $100 
valuation in 3 and 3% class towns; $1.75 
to $1.25 in 4 and 4% class towns; $2 to 
$1.50 in 5 and 6 class towns. Adjust- 
ments of the after-charges, according to 
standardization of the compresses, will 


make an average reduction in the final 
rates of approximately 33 1-3 percent, 
it is announced. 


Oklahoma Notes 


L. H. D. Cook, a leading agent at Ok- 
mulgee, Okla., who has been on his vaca- 
tion in New York for the past two 
months, is expected back home this 
week. Mr. Cook has recently purchased 
the Moltz & Rees agency. 


Chas. T. McAllister, of Jamison & Mc- 
Allister, of Sapulpa, Okla., is spending 
his vacation in the Arkansas and south- 
ern Missouri Ozarks near Roaring River. 
He will return to his business about 
Sept. 15. 





Right to the Point 


“Right to the Point,” the fa- 
mous Rough Notes fire insurance 
primer, has been the standard fire 
insurance guide for many years. 
In clear language it explains 
forms, gives many valuable ones 
and prints copies of clauses. For 
the beginner in the business it is 
a very valuable compendium of 
information to have at hand. It 
sells for 64 cents in cloth and $1.04 
in leather. Send your order to 
Tue NATIONAL UDERWRITER. 
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F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 
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Forty Years of Continuous Successful Service 


INCORPORATED 1876 


The Ohio Mutual Fire 


: Insurance Co. 
SALEM, OHIO 


Total Cash Assets, - $289,349.98 
Net Cash Surplus, - 211,990.18 


Losses Paid since Organization, $1,191,244.81 











J. AMBLER, Secretary 
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Laurence R. Adams, Sec’y and Met ' R. VERNON, President 
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(Formerly known as National Flat Cable) 
Shinn-Flat is the most up-to-date Lightning Conductor, scientifically, that has 


is recognized by the highest scientific authorities as 


the ideal form for a Lightning Conduetor. It has greater strength and is mu 
more effective in controlling an electrical discharge 


because of its greater conducting surface. 


Manafaciored and 4 W.C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicago 


j Lightning Cant Strike IF Shinn Gets There First 
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REPORTS ON INVESTIGATION 


Affairs of Kentucky State Insurance 
Board to Last of July Are 
Detailed to Governor 





LOUISVILLE, KY., Sept. 3—An 
investigation of the affairs of the State 
Insurance Board for the period from 
Jan. 1 to July 31, of this year, has been 
made by State Inspector and Exam- 
iner Sewell, and a report filed with 
the governor. The examination is in 
supplement to a report filed Jan. 24, of 
this year, covering a _ period from 
March 21, 1912, to Jan. 1, 1918, and 
was made just prior to the taking over 
of the business of the department by 
the superintendent of rating. 

The receipts of the insurance board 
for insurance tax for maintenance of 
the board from July 1, 1918, to June 30, 
1919, will be $31,789.33, of which 
$2,002.34 was expended for expenses 
during July. 

$500 Fee Is Questioned 

Inspector Sewell calls attention to the 
fee of $500 paid to Judge E. C. O’Rear 
by the insurance rating board as coun- 
sel for the board in a suit filed by two 
members of the board to test validity 
of the act abolishing the insurance 
rating board and creating in its stead 
the office of superintendent of fire insur- 
ance rates. 

The payment of this fee was with- 
held by Auditor Greene pending an opin- 
ion of the attorney general. Inspector 
Sewell says he has been informed that 
the claim was approved by the attor- 
ney general in the last few days and 
paid by Auditor Greene. 

Inspector Sewell in his report states 
that it is his opinion that the office 
under the supervision of the superin- 
tendent of rating will be operated more 
economically and more efficiently than 
was practical under the old law. 


Date Is Advanced 


RICHMOND, VA., Sept. 3—Because 
draft registration day has been set for 
Sept. 12, the date of the Virginia local 


agents’ annual meeting at Petersburg 
has been changed from that day to 
Sept. 11. 


Gray and Goodloe Mission 


N. O. Gray, superintendent of insur- 
ance of Kentucky, and Rate Expert T. M. 
yoodloe have gone to Owensboro to be 
present at the adjustment of the Green 
River Distillery loss. These officials will 
endeavor to have the state credited only 
with the loss paid by admitted companies 
so that the record will be kept as low as 
possible. The companies called for an 
increase in rate in the past and the offi- 
cials are affraid that if the full effect of 
this fire is shown they will have a legiti- 
mate excuse for a raise. 


Kentucky Notes 


A frame warehouse and its contents, 
70,000 pounds of hemp, at Versailles, Ky., 
was destroyed by fire. The hemp was 
valued at $9,000 or more and insured 
for $6,200, while the building was valued 
at $1,500, partially covered. 


Harry B. Wilson, a local agent at Ir- 
vine, Ky., has been called into the army 
and has reported at Camp Zachary Tay- 
lor. He has sent out notices that during 
his absence his business will be in charge 
of his wife, Mrs. Julia W. Wilson. 

At Shelbyville, Ky., a barn on the farm 
of Walker Daniel was struck by light- 
ning and burned to the ground. 20,000 
pounds of hemp, some grain and imple- 
ments were eee with a loss of 
about $10,000 and insurance of about 
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NEWS FROM THE EAST 








MUST ALL STAND TOGETHER 





Stanley Otis of New York Federation 
Urges All Insurance Men to 
Walk Unitedly 





ROCHESTER, N. Y., Sept. 2.—“The 
time-is here when there must be com- 
plete cooperation of all insurance in- 
terests not in favor of the federal gov- 
ernment, other than along necessary 
war lines, or a state, transacting the 
business of insurance,” declared Stanley 
W. Otis, executive secretary of the In- 
surance Federation of New York State 
to THE NATIONAL UNDERWRITER repre- 
sentative. 

“The federation offers the proper ve- 
hicle through which to work for the 
common end. It embraces company of- 
ficials, agents, brokers, and others rep- 
resenting all branches of insurance— 
fire, life and casualty under all sys- 
tems, stock, mutual and fraternal. There 
is a long and hard fight ahead of us.” 

Mr. Otis was in Rochester lining up 
local insurance interests. He was espe- 
cially interested in the sessions of the 
New York State Labor Federation, 
where radical action was taken by the 
wage earners toward health insurance 
legislation. 


Railroad Lines Expire 


NEW YORK, Sept. 3—In the present 
month schedules of the New York, New 
Haven & Hartford and of the Rio Grande 
Railway systems expired, and, of course, 
were not renewed, insurance thereon now 
being assumed by the federal govern- 
ment. While the Rio Grande schedule is 
a comparatively small one, that of the 
New York, New Haven & Hartford is one 
of the most extensive of the railroad 
properties, the insurance upon which for 
many years has been handled through 
the Railway Syndicate. Several weeks 
ago the line of the Chicago & Alton was 
canceled, short rates being paid thereon. 


Buffalo Rooming House Rates 


BUFFALO, N. Y., Sept. 3—The criticism 
that the Underwriters Association of 
New York has no schedule for rooming 
houses and that these risks are written 
at minimum dwelling rates does not ap- 
ply to Buffalo, for this city, which is not 
under the jurisdiction of the state asso- 
ciation, makes a charge for boarding or 
rooming house privilege. 

The dwelling schedule of the Buffalo 
association calls for a charge of 10 cents 
for boarding and rooming house risks 
“if exceeding three guests and not ex- 
ceeding 10.” If the house contains more 
than 10 guests the risk must be rated 
on mercantile schedule as small hotel. 

In Albany, Rochester, Syracuse, Bing- 





one-third that amount. 


hamton and other cities in the territory 


of the state association these “small ho- 
tels” are written at the same rate as 
one-family dwellings, owing to the lack 
of a schedule. Special agents say that 
serious losses in rooming houses de- 
mand a charge for the added risk. 


W. B. Holmes Resigns 


W. B. Holmes has resigned as super- 
vising automobile underwriter of the 
North British and its allied companies 
at their head office in New York. He 
was formerly connected with the St. Paul 
Fire & Marine. 


Snow Made President 


The American Foreign Insurance As- 
sociation, which will have as its object 
the extension of American companies’ 
operations to South America and other 
countries, has completed its organiza- 
tion. E. . Snow, president of the 
Home, has been made president. Ben- 
jamin Rush, president of the North 
America, becomes vice-president, as does 
Richard M. Bissell, president of the 
Hartford. Wilfred Kurth, secretary of 
the Home, has been elected secretary. 


Eastern Notes 


The Prudentia Re- and Coinsurance, 
Ltd., of Zurich, Switzerland, has been 
admitted to do a reinsurance business in 
fire only in Massachusetts. 


George E. Glover, president of the 
William A. Hamilton Company agency of 
Boston, and a prominent figure on the 
insurance street, died suddenly at his 
home in Newtonville last week. 


The Boston has appointed J. P. Meade 

Co. as agent for its underwriters. 
This is the first underwriter’s agent that 
the Boston has established in the east. 
The Old Colony has appointed the firm 
as agent for its automobile end. 

Arthur Birchenough has been ap- 
pointed special agent of the New Hamp- 
shire for eastern New York, with head- 
quarters at Albany. He was formerly 
connected with the Rochester Under- 
writers, 

Major George Richardson Rogers, who 
entered the office of the Mercantile Fire 
& Marine in 1855, became secretary in 
1867 and president in 1873, which posi- 
tion he held until the company was pur- 


chased by the American Central some 
years ago, died last week, aged 78. 


The Neale-Phypers Company of Cleve- 
land, O., is opening a New York City 
branch office at 80 Maiden Lane, in charge 
of W. W. Blake-Lobb, who has been for 
some time with Frank & Du Bois. The 
Neale-Phypers Company are now pre- 
pared to bind insurance of all classes on 
Ohio and Michigan risks. 





News from the Coast 











Gets the Tokio 


The Jos. F. Magee agency of San Fran- 
cisco is appointed state agent for the 
automobile department of the Tokio 
Marine & Fire, reporting to H. M. Hinch- 
man, Pacific coast general agent for the 
company. 





United British Licensed 


The United British has been licensed 
by California department and is repre- 
sented on the Pacific coast by the W. W. 
Alverson general agency of San Fran- 
cisco. 


Will Investigate Oregon Law 


Governor Withycombe of Oregon has 
appointed a committee representing re- 
tail and wholesale mercantile, lumber, 
property owners, banking and credit 
men’s interests to investigate the Oregon 
Insurance Rating Bureau and rating 
laws of the state. The committee, com- 
prising six members, is instructed to 
make any recommendations it sees fit 
for changing of the law or business 
methods of the bureau. 


Mrs. Hortense Ward of Houston was 
elected secretary of the Texas Industrial 
Accident Board at its session last week, 
but has not indicated whether or not 
she will accept the place. Mrs. Ward 
was not an applicant for the position. 
During the recent political campaign 
Mrs. Ward took the stump and made a 
number of speeches in behalf of Gover- 





nor Hobby’s candidacy. 














BIG BUSINESS MEN 


are officers of and big business men are patrons of the Mid-West Mutual Automobile 
Indemnity Association, because they have investigated its reputation and record. 


L. B. HENDERSON, Secy. 


Wichita, Kansas 
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N. T. JULIAN, State Agent, 
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65th ANNUAL STATEMENT 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen'l Agents, 


Capital - - - - - - $1.900,983.00 

Assets (to protect policy holders) - 600,900.00 

Net Surplus to policy holders ~ = 5,574,008.60 

Net surplus to stockholders - - 2,650,983.09 
Colorado, Denver 


Ohio and West Va. Columbus 


F.G. HERMAN, State Agent, Indiana and [entucky, Indic napolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
F. WATERMAN, State. \gent, Missouri, Kansasand Oklahoma, Kansas City, Mo. 
FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 











Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Mich: 


and owners of livestock against death from any cause. 


AGENTS WANTED 


igan. Insvring Michigan farmers 











PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


aine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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FIRE MARSHALS ARE 
IN ANNUAL SESSION 


(CONTINUED FROM PAGE 1) 
the paper on cooperation bureau stand- 
ards and fire marshals by F. W. Glading 
of Washington, D. C., was freely dis- 
cussed by M. J. Cleary of Wisconsin, 
S. E. Crans of South Dakota and oth- 
ers. 
Probably Meet at Chicago 


Invitations for the next annual gath- 
ering were received from Chicago, Cin- 
cinnati and Columbus, O., with senti- 
ment favoring the two former. Chi- 
cago will probably be selected Friday. 
The commissioners leave here for the 
Denver meeting to be held next week. 
The entertainment features included 
luncheon at the Commercial Club, a pic- 
nic at Sherman Park, a theater party, 
Rotary Club luncheon and a dance at 
the Country Club. 





Losses of the Week 





OSSES during the week have not 
been very heavy. Canton, O., agen- 
cies are now reporting the big losses 
which occurred last week. 
ae ok 


Canton, O., Sept. 3.—Lists of insur- 
ance on some of the losses caused by 
the recent fire have been secured, while 
others are still incomplete. The loss on 
the stock of the Erlanger Dry Goods 
Company is given as total, with insur- 
ance as follows: 

Aach. & Mun.$ 2,500 Mich. F.& M.$ 2,000 


Am. Eagle.. 5,000 Mil. Mech... 2,000 
Boston ..... 5,000 Nat’l, Ct.... 12,500 
Brit. Am.. 2,500 No., Eng 2,500 
Caledonian 3,000 N. W. Nat’l 2,500 
ee 2,500 Orient ...... 2,500 
Cmnwilth. . 7,500 Palatine 2,500 
Com’l Un.... 5,000 Penn ....... 2,500 
Equit. F.&M. 2,500 Peo. Nat’l... 2,500 
Frmns. Fd.. 5,060 Prov.-Wash.. 2,500 
ce) RS  R 1- a :  e 2,500 
Glens Falls.. 5,000 Royal Ex... 3,500 
Imperial 1,500 Royal Ex. U. 2,500 
London ... 2,500 Westches. 2,500 


The Harvard, Ins., clothing, loss total: 


Aach. & Mun.$1,500 Prov.-Wash. .$5,000 
AsORUON: . ....000 6,000 Ryl. Ex. Und. 4,000 
O., DR... 1,500 U.S. Und. Ag. 3,500 


No. Und., Eng. 2,500 Reliance, Pa.. 1,000 


London ..... $8,000 Prov.-Wash. .$8,000 
ORE Ta 8,000 Royal Ex..... 2,000 
Ares 4,000 

Building: 
Bene ooo i 5s. Bk000 Penn. ....5604 $4,000 


Fire Ass’n.... 2,000 Ryl. Ex. Und. 2,600 
30lander Company, drugs, loss about 
22% percent: 
Amer. Nat’l..$1,000 Prov.-Wash. .$1,000 
Columbiana .. 1,000 Ret. Dre. Mut. 1,500 
Mil. Mech.... 1,500 Rich. Co. Mut. 1,000 
EONGON .\..050 2,000 Western Mut. 1,000 
Callahan Machine & Dye Company, 
machinery: 


SRD RUN cine ssccas bsbavuswdaksace $2,800 
Building: 
RPMI 5 ig Shires octet ee 1,500 


Warren, 0O., Sept. 3.—A rough estimate 
places the loss to the Goheen Manufac- 
turing Company by fire yesterday at 
33 1-3 percent on stock and 15 percent 
on the building. The stock was thor- 
oughly soaked. Insurance, general form: 





ETN, Ss aoa ee $5,000 Great Amer.. .$2,500 
SOOPER consccis Be MW. Aamer.«.. 2,500 
LL&L & G 7,500 Springfield 2.500 
eee 2,500 St. Paul...... 2,500 
i ee eee ec B00) BUM oki es cess 2,500 
Hartford 7,500 Western ..... 2,500 
Fid.-Phen. 5,000 
Stock: 

Fire Ass’n....$5,000 Buffalo ...... $2,500 
APOMC oo sce 5,000 County, Pa... 2,500 
Globe & Rut.. 2,500 Michigan 2,500 
| ee. oe 1,500 Nat’l Un...... 5,000 
Teutonia, Pa.. 1,000 Automobile .. 5,000 
ASTICUL. ........ 2,500 Granite State. 5,000 
Amer. Alli.... 5,000 Continental .. 5,000 


Allemannia .. 2,500 ‘Colum. Nat’l.. 5,000 
ok * 


* 

Milwaukee, Wis., Aug. 20—There is a 
considerable loss on the three-story brick 
factory at 249 Lake street, owned by 
Dr. Gilbert E. Seaman and occupied by 
the Roberts Brass Company and the 
Knudsen Pattern Works. The fire re- 
sulted from the the dropping of a lighted 
alcohol torch by a boy employe. 

Insurance on building: 
Ins. Co., N. A.$2,000 Atlas 
PRIAtine ...+. 2.000 

Insurance on contents of the Roberts 
Rrass Company: 

Am. Tnt. Ins. .$4,000 Com. U., Eng. $2,000 
Hartford ,000 

Insurance on contents of the Knudsen 
Pattern Company: 

Fid.-Phe. ....$1,500 Globe & Rut..$1,500 
* * 

OFInhoma City—The Emerson street 
school building, covering the block be- 
tween Sixth and Seventh streets and 


Walker and Dewey avenues, suffered a 
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Attention ! 








THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 











$50,000 loss by fire. The west wing of 
the building was destroyed, 
ok 


*x 4 
Lima, O., Aug. 30—Insurance on the 
plant of the East Iron & Machine Co., re- 
cently damaged by fire, was divided as 
follows: Buildings, $62,000; machinery 
and tools, $125,000; stock, $50,000; pat- 


terns, $10,000; drawings, $5,000. Insur- 
ance: 

Reliance ..... $5,000 Ins. Co. N. A.$5,000 
Camden. ..2.« 5,000 Hartford .... 5,000 
aa AIT, sss oe 10,000 Fire Asso..... 5,000 
Pittsburgh ...10,000 Nor., Eng.... 5,000 
Prov. Wash...10,000 Palatine ..... 5,000 
Ohio Farm...10,000 Globe & Rut.. 5,000 
Merch. & Tr. 5,000 


Royal Ex..... 10,000 Globe ........ 5,000 





Springfield ... 5,000 N. W. Nat.... 5,000 
Scot. U. & N. 5,000 Concordia .... 5,000 
Am. Eagle... 2,000 Girard .... 5,000 
Continental .. 3,000 Standard 5,000 
New Hamp... 2,000 Union . 5,000 
it; Amer. .s 3,000 Northern ....10,000 
A0ING ..ases0 10,000 Fid. Phen.... 5,000 
Mutuals: 
Gr. Deal. Nat.$7,000 Mill Owners 
Millers Mut.. 7,000 |_| eae. $6,000 


Mansfield Mut. 27000 Ohio Millers. | 25,000 


Pa. Millers... 7,000 Mer. & Mfgs.. 2,000 
Millers Mut., Ohio Mutual... 2,000 
RE: seen aus 7,000 “ 


Milwaukee, Wis., Aug. 26—The insur- 
ance involved in the loss on building, 
stock and machinery at 1076-1080 Grove 
street, owned by Mrs. Bertha Matthias 
and occupied by the Cream City Flynet 
Company, is as follows: 

Insurance on building: 

Com’w., N. Y.$4,000 H. in H. Und. $2,000 

Insurance on stock: 

Niagara .... $2,500 Pennsylv. ....$2,500 

Reliance - 2000 Boston ....<< 1,500 
Agricultural . 2,500 —— 
Wester, Tor.. 2,500 TOtAl. csice $13,500 

Insurance on machinery: 


Connecticut ..$2,000 
Boston: ..2.<5 $1,500 
* kK * 
tast Liverpool, O., Aug. 24—The 


Morning Tribune Company suffered a 
75 percent loss. Insurance: 
Michigan ....$2,500 New Hamp...$1,000 
Caledonia eS ie ee 1,000 
Am.-Eagle ... 2,000 Firem’s, N. J. 1,000 
N. Y. Und.... 2,000 Standard .... 1,000 
Westchester 2,000 Niag. Det. Un. 1,000 
Commonw. ... 1,000 Continental .. 1,000 
* *K 
Terre Haute, Ind., Aug. 26—The High- 
land Iron & Steel Company suffered a 
$4,000 loss. Insurance: 


Hartford ....$7,800 Hanover .....$5,000 
BOUMNB <ssce0e 8,000 Prov. Wash... 5,000 
Franklin 4,000 AQIS: 246.0606 5,000 
N. Y. Und... 5,000 


* CK OK 
St. Paul, Minn., Aug. 30—There is a 
$3,650 loss to the stock and fixtures of 
the Hansen Bros. Clothing Company. In- 
surance: 






Coml. Un.....$1,000 Nationale ....$4,000 
rere 6,000 Northern 2,000 
3rit. Amer... 1,000 Reliance .. 

fe - 1,000 Security 

Mechanics .1,000 New Bruns... 


Firem’s, N. < 


. .1,000 Buffalo 
Westchester 


“1/000 St. Paul 





* kK * 
Canton, O., Aug. 25—The loss to the 
contents of the News Democrat Publish- 


ing Company is reported as total. Insur- 
ance: 

OMICS 5.656045 $1,500 Aachen & M..$1,500 
Royal Exch 500 Allemania 75 


Eos 0 
1,000 Coml. Un..... 1,000 
American 1,000 Eureka ...... 1,500 

*x* * * 

Huntington, Ind.—There is a total loss 
to the Huntington Lumber Company, lo- 
cated at Lee and Webster streets. In- 
surance: 

Firemans Fd.$1,500 Amer. Natl. ..$2,000 


Phoenix ..... 3,500 Reliance ..... 1,000 
Nat. Us... 2,500 Colonial ..... 1,500 
Girard ....... 1,000 Amer. Cent... 1,000 
Caledonian 1,000 Hanover ..... 1,000 
Hartford 5,000 Ger. Amer.... 4,000 
U. S. Und.... 2,500 Agricultural 1,000 
Ind. Lumber.. 7,000 N. U. Pitts... 1,500 


American .... 2,000 
* ok * 

Casselton, N. D., Sept. 1—There is a 
total loss to the stock of the Miesen 
Mercantile Company. 

* *k Ox 

Memphis, Tenn., Aug. 31—The loss to 
the Beasley Company, Inc., formerly the 
3easley-Hally Company, is estimated at 
total. 

ie 

Clyde, 0., Aug. 31—There is a total 
loss to the plant of the Sholder Excel 
Manufacturing Company. 


* m * 
Canton, O., Aug. 25—The loss to the 





stock of the Canton Dry Goods Company 
is reported as total. The total amount of 
insurance carried is $96,000. 
*x* K 

Kansas City, Mo.—There is a $10,000 
loss to the American Radiator Com- 
pany. Insurance: 
fo $100,000 Hartford ..$150,000 
Agricul. ... 50,000 Home ...... 0 
Amer., N. J. 50,000 Ins. Co.,N.A. 150,000 
Amer. Eagle i 
Coml. Un... 100,000 National ... 150,000 


Continental. 150,000 Natl. Un.... 50,000 
Farmers .. 70,000 Netherl’ds . 50,000 
Fid.-Ph. .... 100,000 Palatine ... 000 
Fire Assc... 50,000 Royal ..... 100,000 
Roch. Dept.. 25,000 Springfield . 100,000 
Firem’s Fd. 50,000 Sun ....... 0,000 


Grt. Amer.. 150,000 
* 


Duluth, Minn. Aug. 28.—There is a 
$1,500 loss to the building of the Puritan 





Land Company. The total amount of 
insurance carried is $36,000. 
* 2K 


* Ok 
Canton, O., Aug. 25—The loss to the 
Scioto Valley Supply Company is esti- 
mated at $100,000. 
* kK OK 


Jackson, Mich.—There is a $1,500 loss 
to the Michigan Bag & Paper Company. 
* * * 


Indianapolis, Ind., Sept. 2.—The under- 
taking establishment of Finn Bros., 135 
West Market steet, suffered a fire 
damage of about $5,000. The fire started 
from defective wiring. Insurance for 
$4.500 was carried in the Columbian of 
Indiana. 











Fire Companies’ Semi-Annual Statements 


(As made to the governor of Georgia.) 









Assets Net Surp. Income Disbmts. 
A LY! OR CREE RR aan onan aee ee $30,467,439 $ 9,153,053 $ 9,706,738 $ 9,176,040 
PACMAN goo ios g Gu ww acos Os ae ,381,533 1,483,934 1,984,029 1,733,870 
Aimerican AVANCE 55. 66.66:6<5-4e00 4 co0% 2,873,984 1,027,100 633,972 517,613 
LE OTE CUD Sane A es Sie nie ay 10,135,880 3,347,072 3,560,694 3,009,520 
MOD MMOUNO AIR 8555 Giada a mane raiser eit 1,335,074 659,151 336,627 252,667 
Commercial Union, England......... 10,625,945 2,510,336 4,412,074 4,191,133 
CCOMRBOLICUE WATS. 5.c46 ha sarcis 0.68 eecevere 8,688,405 2,083,782 3,477,070 2,780,034 
REO ROMA MN STL DEN ca) a, Wes cose aus haven oe cistevesa eireseeeeecis 34,295,970 9,126,648 8,917,455 7,253,196 
EERE) CS CPEB a Far [Pe meer ies air or A 8,037,993 2,378,056 2,515,592 2,109,933 
SOOURIA SEONG 0555 oo se Snes ace bec 646,826 Wi klestele 208,268 163,476 
MOST RE RIO Rec PN So osisis me 6 Spaiarcl mies eos fs 2,719,516 477,305 743,956 578,457 
BAANNOM OT ROLE Os S600 aieisces assis aos ones 5,160,953 244,138 2,005,467 2,083,529 
PAPA OU AIUD 3.5 5 ois loie.c ends acceceraiaen alone 36,266,346 7,603,453 16,596,407 13,614,472 
Liverpool & London & Globe, Eng... 15,809,836 5,460,157 6,389,402 5,692,047 
Liverpool & London & Globe, N. Y. 1,364,402 411,304 282,423 235,262 
London Assurance 6,036,511 2,063,311 2,433,031 2,277,069 

1,847,990 211,888 703,896 693,030 
Mechanics 1,723,802 406,000 464,822 368,759 
Nationale 1,022,455 509,312 312,825 278,638 
National 8,797,541 2,130,532 3,335,406 2,683,146 
BOW, PESTA WAC 2525-054. 05 sescreintenscare bree 2,277,558 326,276 970,797 756,567 
PNOFAVACT MUGINOND 6:5) 6.5 <a:5.o-5 cree sve ged widens 4,004,023 1,237,858 1,878,129 1,898,963 
PONNSVIVARIA “WILE. «6 oo. ccc scccc ccc 7,772,180 906,557 2,413,991 2,639,393 
PEMA DENIER. RONEN 6 ool oso 635 ack aos waratiin. wale PROGR TOS Fes 5,050,259 4,333,443 
PROCHIX ASSUPANCE » 66 b:06 6 skewed coe 4,820,372 1,637,118 1,923,886 1,777,368 
Queen of America. 656666640 oeoccns 12,721,614 3,590,833 4,198,174 3,926,498 
BRAN STAI so 6s sco sas Clee pect mn 2,176,395 326,406 825,650 739,100 
LC ESS eS Meret ar ta oi 16,848,051 4,477,244 6,568,786 6,180,943 
rg Le oe Ue es eae a 13,645,491 3,327,805 4,736,018 4,296,591 
ROAMIMAEIT AR, © ONIN 5 coe ic on c:5-5: Seal ater 1,495,177 332,348 414,764 396,475 
Sun Insurance Office................ 5,135,461 1,379,370 2,098,717 1,856,054 
RIAON, PPAR R Epic le Wear 1,165,452 545,256 443,612 402,100 
WIMRON: SOSUMANCE oie. 5:6)5 chooses ce 2,090,573 1,095,720 624,266 469,826 
Westchester Hite's.7. . 4s. 0+ scies os sc 8,018,665 1,233,453 3,569,396 3,164,882 
Western Assurance................. 4,252,304 889,063 1,691,077 1,613,870 
INOW) ODSEY. UGB G05 aya chs oee 2,435,944 301,748 955,242 749,613 





*Figures not reported. 











General Agents Wanted 





SUNS 3 ba eee toni Goss 


In addition to this each subscriber’s 
liability is unlimited. 





Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, $ 461,101 os «© « + = SFSers 
Surplus Home Office Statement’ = = 117270az SUBMN o no SLSIRA 
UNITED STATES LLOYDS, Inc., of NEW YORK, LT. OF fone, PAN 


$830,150 


APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


(Marine Department) 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


NEW YORK 
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RADICAL CHANGE PROPOSED 


Suggest Altering Present Clause Mak- 
ing Companies Liable Only for Col- 
lision With Moving Object 


As companies have studied over their 
automobile insurance figures, they have 
gradually realized that collision losses 
eat up a considerable portion of the 
profits. Some of the companies feel 
that this is due to the fact that the 
phraseology of the collision clause 
works to the disadvantage of the com- 
panies, and is entirely too wide open. 
The present collision policy provides 
that “this policy also covers subject to 
its other conditions, damage to the 
automobile—by being in accidental col- 
lision during the period insured with 
any other automobile, vehicle or ob- 
ject.” 

A few of the companies now propose 
amending their collision clause to 
read that the company shall be liable 
only when the accident occurs as a re- 
sult of a collision with another moving 
object. Those advocating this change 
claim that the majority of collision 
claims are directly the result of care- 
less driving, and occur where a car 
backs into another, or where the car 
is damaged or scraped getting in or 
out of a garage, etc. 

The actual intent of the collision 
clause is to cover the insured against 
collision, but under the interpretation 
that can be made of the clause in use, 
the company becomes liable for any ac- 
cident as a result of coming in contact 
with any object movable or immovable. 

For instance, some companies have 
paid claims where children have thrown 
stones through the window shield of a 
moving machine. This is collision with 
an object, and the companies have had 
to pay the claim. Even where em- 
ployees of a garage in moving a car 
about from one location to another 
damage the car by running into the 
side of a wall or another machine the 
company is liable under the collision 
clause. A change such as suggested 
would mean a radical change in the col- 
lision business, and would, of course, 
carry with it a reduction in the cost 
of the collision feature. 


NEW COMMERCIAL FLEET PLAN 


Compensation Bureau Promulgates Re- 
vised Rule and Experience Rating 
Plan for Liability and Property 


The five or more drivers rule used 
in the writing of liability and property 
damage insurance on fleets of commer- 
cial automobiles, whether of the truck 
or pleasure type, has been abrogated, 
and in substitution thereof a five or 
more cars rule has been adopted by the 
National Workmen’s Compensation 
Service Bureau. The sum of the pre- 
miums applicable to the various cars 
makes the premium, but prorata can- 
cellations are allowed where cars are 
disposed of and prorata premiums are 
charged for new cars purchased. The 
policyholder is required to keep books 
and records showing purchase and dis- 
posal dates, and these records must be 
open to audit by the insurance com- 
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HOME OFFICE, PIERCE, BUILDING 


St. LOUIS 


CHAS. W. DISBROW, PRESIDENT 




































“All Kinds of Insurance on Automobiles” 


























panies. Cars used in the business of the 
insured but owned by salesmen may be 
covered under the same policy. This 
plan of coverage is patterned, to an ex- 
tent, after the dealers’ policies used by 
fire and theft insurance companies, 

The bureau has also developed an ex- 
perience rating plan for liability and 
property damage insurance on fleets of 
automobiles and will be mandatory upon 
all such fleets on and after Oct. 1. It may 
be used on business expiring before that 
date. Among the risks eligible for the 
experience rating plan are: (a) Garage 
risks with an annual payroll of over 
$25,000 that have been carried two or 
more consecutive years; (b) any fleet of 
25 or more private pleasure cars under 
one ownership, whether carried in one 
or more companies, and which have been 
insured for a period of two or more con- 
secutive years, if the fleet has numbered 
between 15 and 25 cars during the past 
two years; (c) any fleet of cars under 
one ownership involving 15 or more com- 
mercial cars and/or public automobiles 
and/or demonstrating cars, which have 
been insured for a period of two years 
and in which there were from 10 to 15 
cars during that two-year period. 

Plans for furnishing the information 
for such risks will be furnished by the 
bureau and the rates will be made by the 
automobile department under Ambrose 
Ryder, superintendent. 


SHOW INCREASED PREMIUMS 


Firemans Fund Indicate an Advance of 
$25,000,000 in Returns Over 
Those of 1917 


SAN FRANCISCO, CAL., Sept. 3.— 

Figures obtained from the automo- 
bile department of the Firemans Fund 
indicate a probable increase of about 
$25,000,000 in automobile premium 
totals from all companies in the 
United States during this year over 
those of 1917, which aggregated $75,- 
000,000. 

Fewer cars will be junked, while the 
new passenger-carrying type will sell 
almost immediately, thereby equalling, 
if not exceeding, the number of auto- 
mobile prospects from the underwrit- 
ing standpoint. There will be in addi- 
tion, a much larger truck production 
than ever before and more tractors on 
the market—probably 100,000 in active 
service by the end of 1918. 


Want Coverage Given 


The highway transport 
the National Council of 
taken up _ the_ subject 
chambers of commerce 


committee of 

efense has 
with various 
in cities where 











It is the Age of the Specialist. 





The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


OHIO 








there are insurance companies located, 
asking them to secure the cooperation 
of such companies in providing an inex- 
pensive form of insurance to cover dam- 
age to property while in transit by mo- 
tor trucks. Attention is called to the 
fact that the method of carrying freight 
by motor trucks is increasing and un- 
doubtedly the companies will meet the 
demands with proper coverage. 


Motor Department to Boston 


BOSTON, Sept. 1—Manager A. K. Sim- 
son, of the Eastern Department of the 
Fireman’s Fund, has announced the re- 
moval of the headquarters of the auto- 
mobile department of the company to 
Boston and the appointment of Edgar F. 





White of Boston as superintendent of 


that branch. Mr. White has been in the 
Boston office 33 years and his appoint- 
ment is a very popular one. Arthur P. 
Fiske, who joined the Boston office in 
1885 and has been cashier for many 
years, has resigned his position but will 
be retained on the payroll with a desk 
in the office. C. W. Martin, with: the 
company for 17 years, becomes cashier 
for the Boston office. 


Motor Notes 

The monthly meeting of the Chicago 
automobile insurance men has been post- 
poned to Sept. 10. F. C. McDiarmid, of 
the Northern, will act as chairman. 

The Oregon insurance department has 
completed an examination of the Pacific 
Automobile Indemnity Exchange. 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


EAU. 
62 S. Ch a. Geom, Til. 
HLF. Arnel F. ery Hazlett W.A. Bartlett 
Fire and Automobile Losses. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, Res, 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 

For Central and Southern Illinois. Specialty: Farms 

and Dwellings. 

518 W. Jefferson 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a a specialty. 


Springfield. Illinois 





FEL., WHS... i. 
TAYLOR 
1865 oo Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
North & Ceniral Southers “Esst lern 
ILLINOIS WISCONSIN IOWA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


34 yearsin insurance work 





Western 
INDIANA 


I EL. KY. TENN. 
- H. ODELL & SON 
110 schon Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 








KANSAS 
THE WARREN ADJUSTMENT 


A 
aDieryee of FIRE, TORNADO, HAIL, 
EFT and AUTOMOBILE LOSSES 
R. B EW ARREN. Manager, Wichita, Kansas. 








KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 
ADJUSTED 


HUTCHINSON + - KANSAS 


KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and ‘Automobile 
Losses Adjusted 








Bucklin Kansas 
MICHIGAN 

FREDK. M. CHAMPLIN 
629 Michigan Trust Building Grand Rapids, Mich 


Adjuster of Fire Losses 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 5848 Omaha 


N. een and N. W. MINNESOTA 
. G. SCHULTHEIS 
—— and Forks, N. D, 
PROMPT Van 
0 YEARS EXPERIENCE 














OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 
17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 


INSURANCE ADJUSTMENT co. 

C. W. Crossan WV. Shirley H. G. Fowles 
Fire, Tornado, pars... and Inland eae 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 








| WISCONSIN AND MICHIGAN 


Fire Loss Adjustments. Wisconsin and No. Michigan 


Over 25 wy = eee 
DAVI 
Room 1, Cook Block Gabbe, Wisconsin 
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GREAT LAKES 
INSURANCE COMPANY 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A. C. Mack, Managing Underwriter 


Telephone Harrison 7358 











Indiana Mutual Automobile Insurance Company 


LA PORTE, INDIANA 








We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 











The North River Insurance Company 


$ 600,000 
3,939,479 
1,155,139 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 


Capital 
Assets 
Net Surplus 


Home Office 


95 William Street, 
NEW YORK 


Western Department 
FREEPORT, ILL. 








“A Staunch and Reliabie American Company” | 

EST. 1880 D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 

H. E. EVERETT 

Secretary 

E. P. WEBB 








“37 Years of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800, seo. Losses Paid, over $8,847,589.02 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 

















ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 


2019 INSURANCE EXCHANGE 
CHICAGO 























VULCAN INSURANCE CO. 





89 FULTON STREET NEW YORK INCORPORATED 1911 
STATEMENT DECEMBER 31, 1917 
Total Admitted Assets - - - - - - - = $507,968.00 
Surplus to Policy Holders - - - - - - -' 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 




















Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 











The Best Field in the Insurance Business 


We want good men who work among farmers and stockmen to communicate with us 


Today is Live Stock Insurance 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - ~ - Shelbyville, Illinois 





RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE = 2£:SuRANCE UNDERWRITER 


CATASTROPHE HAZARD ™ CHICAGO 


Accident, Compensation, Liability and Excess Auto Fire Covers 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 








THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 











AUTOMOBILE, and DEC. 31, 1917 
FARM RISKS Capital- - - - --- - $300,000.00 
docdra = Parr Surplus to Policy Holders - 378,923.38 
A LIVE AGENCY COMPANY Assets - - - - s 2 = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 








Wm. L. Dickelman & Co. 
Insurance Exchange, 


CHICAGO, ILL. 


For Surplus 


Lines 


Try Us 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents = - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - KANSAS CITY, MO. 
E. J. MILLER, General Agent - DENVER, COL. 
For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN—-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 _ Assets $1,211,054 








410 TONS OF bere —a 


N Insurance Compan {RIC 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


” PHILADELPHIA 
WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. IF THERE, ARE. ANY SUCH RISKS 
IN YOUR FIELD, WRITE US ABOUT THEM. WE MAY BEABLE TO HELP YOU. 
IT IS WORTH TRYING « 
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Wants Good Men TE TINOIS LIFE INSURANCE COMPANY 





Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 





The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 


PART TWO 








“"TWENTY-SECOND YEAR No. 36 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, SEPTEMBER 5, 1918 


$3.00 per Year, 15 Cents a Copy 








REGARDS GOVERNMENT 
EXPANSION UNLIKELY 


H. S. Nollen, Vice-President of 
Equitable Life of Iowa, Gives 
His Views 








DANGER OVERESTIMATED 





Goes Into Question Thoroughly in Ad- 
dress Before Convention of 
Agency Association 





H. S. Nollen, vice-president of the 
Equitable Life of Iowa, does not feel 
that there is any immediate danger of 
the government entering the life insur- 
ance business or extending the func- 
tions of its present war risk bureau. 
Mr. Nollen has given the subject no 
little thought. He has followed closely 
the government insurance activities, 
and while he admits that there is a 
certain element working to secure a 
socialistic insurance program he does 
not feel that there is a very great pos- 
sibility of the government expanding 
its present insurance work, 

At the agency convention of the 
Equitable Life of Iowa held in Chicago 
last week Mr. Nollen delivered an ad- 
dress upon the subject which indicated 
that he had gone into the matter quite 
exhaustively. He presented his thoughts 
in a logical and convincing manner, 
and his ideas on this topic, which is an 
interesting one at this time, are valu- 
able. 

Seeking Source of Alarm 

Mr. Nollen directs attention to the 
fact that the Constitution of the United 
States permits the government to take 
over the railroads only as a war meas- 
ure expediency. Ominous warnings 
have been given by insurance news- 
papers, high officials of insurance com- 
panies, and others. It is interesting to 
examine a little closer in an attempt 
to discover the basis upon which these 
opinions are resting. It is pointed out 
that the government has already wide- 
ly entered the insurance business; that 
measures proposing a further expan- 
sion are being actively pushed in Wash- 
ington behind the social insurance 
propaganda. 

Actual Moves of Government 


Having established the basis for the 
warnings that are being sent out, Mr. 
Nollen next traced the actual steps 

(CONTINUED ON PAGE 14) 
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Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 


This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 
has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
has some excellent territory for men who achieve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Pennsylvania. 














CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


Originators of the 
“Multiple Option’’ Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 
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Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


BIG CONVENTION HAS 
OPENED IN NEW YORK 


President Lawrence Priddy Sounds 
the Keynote in His Sparkling 
Address 








MANY ATTEND GATHERING 





Pittsburgh Secures the 1919 Conclave 
—President Woodrow Wilson 
Could Not Be Present _ 





NEW YORK, Sept. 4.—President Wood- 
row Wilson could not be present at the 
meeting of the National Association of 
Life Underwriters. Secretary of State 
Robert Lansing was to substitute, but 
found the pressing duties of the day 
would keep him in Washington. Assistant 
®ecretary of Agriculture Ousley, there- 
fore, was sent to make an address. 


NEW YORE, Sept. 4.—President Law- 
rence Priddy decides he will not be a 
candidate for reelection. J. K. Voshell, 
manager of the Metropolitan at Baltimore 
and chairman of the executive committee : 
of the National association, seems to be 


the likely man for the chief executive’s 
position. 


NEW YORK, Sept. 4—Pittsburgh will 
be the next convention city of the National 
association. 


NEW YORK CITY, Sept. 4—The 
annual meeting of the National Associ- 
ation of Life Underwriters opened to- 
day under very favorable auspices with 
a good attendance. Life insurance men 
began reaching the city Sunday. Some 
of the companies are holding agency 
meetings in connection with the life 
underwriters association convention. 
The Federal Life of Chicago has its 
corps of men here, arriving Sunday 
evening, and held business meetings 
Monday and Tuesday. The Massachu- 
setts Mutual men came down from 
their convention held last week and the 
National Life of Vermont people 
brought their folks from various sec- 
tions so that they could kill two birds 
with one stone. 


President Priddy’s Talk 


President Lawrence Priddy of the 
National association was in fine form 
as he opened the convention. In his 
address he reviewed the work of his 
administration, stating that one of his 
first duties was to serve on the advisory 
committee that worked out the soldiers 
and sailors life insurance plan. He laid 
great stress on what the association 
members have done for the government 
in the way of assisting in the various 
campaigns to sell Liberty loans and se- 
curing contributions for various agen- 
cies that are assisting in war work. He 
stated that he doubted whether any 
body of men had been able to achieve 
more in proportion than life insurance 
agents. He took a hard rap at the exec- 
utive committee of the National associ- 
ation, practically saying that most of 
the committee had been absolutely use- 
less and had failed to respond to the 
calls that he had made. 


Made Many Visits 


President Priddy visited many of the 
associations east of the Mississippi 
river, stimulating membership, drous- 

(CONTINUED ON PAGE 13) 
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On Agency 





MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 

Liberal Agency Contracts. 

Choice territory under direct contract in nineteen States. 

Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. 

Good agents have no difficul 


ty in profiting largely by this established Good Will. 
matters address the President at the Home Office. 


WM. A. WATTS, President 


DES MOINES, Iowa | Zhe Sign 


of © 


Service 











PRODUCERS CONVENE 





LINCOLN NATIONAL MEETING 





Leaders in Certtral States Gather at 
Cedar Point—Features of Busi- 
ness Program 





Live wires of the central states sec- 
tion of the Lincoln National Life of 
Fort Wayne are back on the job once 
more after the section’s agency conven- 
tion at Cedar Point, O., last week. 
Earlier in the season the Lincoln Life’s 
northwest section held a similar out- 
ing at one of the Minnesota resorts. 

The Cedar Point occasion was the 
third annual meeting of the Emanci- 
pators ($100,000) Club and the Rail- 
splitters ($50,000) Club, and here home 
office executives, field supervisors, and 
agents enjoyed to the utmost three 
days in which were blended not only 
some serious work and much real con- 
sideration of present day problems, but 
a varied program of relaxation that has 
sent the Lincoln Life field organization 
back home fully keyed up to greater 
and more effective effort for the com- 
ing club year. Many of the officials 
and agents were accompanied by their 
wives and some seventy-five persons 
participated in the enjoyment of the 
occasion. 


Features of the Program 


In a general way the program pro- 
vided for the forenoons to be devoted 
to convention sessions and the remain- 
der of the time to relaxation. Walter 
T. Shepard, vice-president and man- 
ager of agencies, presided at the get- 
together meeting and voiced the official 
welcome to the agents. He was fol- 
lowed by Guy J. Gilbert and Roy 
Oberlin, retiring presidents of the 
Emancipators’ and the Railsplitters’ 
Clubs, who spoke in similar vein. 

The big topic of the convention was 
meeting present day conditions. With 
Mr. Shepard presiding it was subdi- 
vided into subjects, each dealing with 
some specific phase of the problem. 
Harry C. Haight discussed “Fighting 
the Hun as a Life Insurance Sales- 
man;” Ralph C. Lowes, Illinois state 
manager, spoke on “Service;” O. F. 
Gillliom handled the subject, “Going 
Over the Top;” Adolph Seibel gave 
some “Present Day Whys for Buying 
Life Insurance,” and R. W. Fowler 
urged the advantages of the monthly 
income policy. All were of exception- 
ally high grade and of inestimable 
value to the field man. By universal 
verdict, however, it was Mr. Lowes 
who hit the high note of the occasion. 
Mr. Lowes pointed-out that today the 
man in life insurance work not only 
owes to the public and to his fellow 
man the service ordinarily expected 
from the profession but that the war 


and the needs of humanity call for su- 
preme patriotic service. 


Arthur F. Hall Presides 


Another event of note was the round 
table, at which Arthur F. Hall, vice- 
president and general manager of the 
Lincoln Life, presided. About him sat 
Franklin B. Mead, secretary and actu- 
ary of the company; Walter T. Shep- 
ard, vice-president and manager of 
agencies; A. L. Dern, superintendent of 
agencies; Dr. B. A. Barlow, associate 
medical director, and D. B. Ninde, vice- 
president and counsel. Following a 
talk on “My Idea of Building an 
Agency,” by L. A. Griffin, field super- 
visor, the agents in an informal man- 
ner propounded their knotty problems, 
each to be answered by the department 
head to which it belonged, sought ad- 
vice, made suggestions and threshed 
out a vast amount of first-hand infor- 
mation on topics pertaining to the life 
insurance business. General Manager 
Hall also outlined a number of steps 
soon to be taken by the Lincoln Life 
to increase the service and the benefits 
to the policyholders and agents. 
Wednesday evening a war-time ban- 
quet was_ served. Vice-President 
Shepard presided and in connection 
with this event the stunts committee 
provided a novel program of diversions 
that kept the diners in an uproar of 
enjoyment. Other relaxations of the 
convention time included doing the 
Midway, an elaborate program of 
beach sports and contests, dancing, a 
tour of near-by waters in a specially 
chartered launch, water baseball, swim- 
ming, etc. 


Big Day’s Work 

If you would have a successful day, 
make up a good list of eligible pros- 
pects the first thing in the morning, 
or the evening before. If you think 
over your plans for the day before 
getting up, so much the better. Only 
get up early. Don’t go near the office 
—leave your desk closed. Make for 
the nearest prospect. It is funny how 
the man who is farthest away always 
seems the most likely customer. It is 
a delusion and you have often proved 
it so. The important thing is to lose 
no time. Keep agoing and leave your 
office work to the last hour of the day. 
—Points. 


Maintains Oklahoma Office 


The Great Southern Life of Texas, 
which. took over the Oklahoma Nation- 
al Life, is maintaining the offices of 
the latter company in Oklahoma City 
as a collection office as well as an 
agency for the production of new busi- 
ness. O. Stark is manager of that 
office, he formerly having been agency 
manager and assistant secretary of the 
Oklahoma National. President O. E. 
McCartney of the Oklahoma National 











Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


eS 
J INCORPORATED UNDER 
H THE COMPULSORY DEPOSIT & 
LAWS OF THE STATF 
__OF INDIANA 








The Sign of Good Insurance 











THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Good Insurance 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 

















Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, Il. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 








A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. fOur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 

















is acting in an advisory capacity for the 
time being with the Great Southern 
assisting in keeping the Oklahoma busi- 
ness in force. 











agents, medical examiners, and appli 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make 
i i ts for mortgage loans, 
OUR FACILITIES -_ hor + how palm INDIANA 
Central Office 


reports on insurance applicants 
also death claim seateent claim aalligdiees 


INDIANAPOLIS, IND. 


“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 
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THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the 


strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


of success. 


Company. 


Jesse R. Clark, 
President 





CINCINNATI, OHIO. 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan in- 
vestments, developing the Country's agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 


The Union Central Life Insurance Co. 


Allan Waters, 


Second Vice-President 








HIGHER COMMISSIONS 





DARBY DAY FAVORS INCREASE 





Sees Depletion of Agency Ranks Un- 
less Agents Are Enabled to 
Earn More 





Life men have evidenced much inter- 
est in the statement of Darby A. Day, 
Chicago general agent of the Mutual 
Life, who last week advocated an in- 


crease in commissions for life agents. 
Mr. Day points out that in every other 
line of endeavor there have been wage 
increases of from 10 to 30 percent, and, 
in industries with war connections, the 
increases have in some cases gone as 
high as 50 or 60 percent. Mr. Day says 
that many of the life companies have 
replied to the agents’ plea for an in- 
crease in commissions by telling him 
that, working on the commission basis, 
he regulates his own salary and if he 
is sincere in his desire for an increase 
can swell his monthly income by work- 
ing harder and writing more business. 
Mr. Day says that this is a rather weak 
reply for the industrious life man who 
is now making the maximum number of 
calls a day and working up the full 
capacity. 
Ranks Will Be Thinned 


Mr. Day feels that the question goes 
beyond simply granting an increase in 
commissions, but the action of the com- 
panies on this question at this time will 
have considerable influence upon the 
life insurance agency organizations of 
the country in future years. He feels 
that if the men on the firing line are not 
Properly compensated at this time they 
will be forced to desert the ranks, and 
enter other businesses in which they 
May receive sufficient money for their 
needs. This will make the task of re- 
building the selling organizations of 
the life companies an extremely diffi- 
cult one, and one that general agents of 
the big companies who have built up 
their organizations after years of effort 
will have little heart in. 


Plan Suggested 


One prominent agency leader, in com- 
menting upon Mr. Day’s remarks, said 
that heads of agency departments gen- 
erally recognize the necessity of an 
advance in commissions at this time, 
but feel that any plan put into effect 
should become operative only after it 
has had careful consideration. That is, 

€ would not advocate, for instance, a 
at increase of 10 or 15 percent on first 
year’s commissions, but favors a slight 





BARRIERS ARE BURNED 





TRAVELERS IS NOW ADMITTED 





Big Eastern Company Has Been Elected 
to Membership in the American 
Life Convention 





OMAHA, NEB., Sept. 4—An interest- 
ing bit of news is given out at the 
office of Secretary Blackburn of the 
American Life Convention, it being the 
election to membership of the Travelers 
to membership. This is the first of the 
big easterners, the first of the older 
companies to seek membership. It. 
means that the barriers between the 
older, longer established and more con- 
servative companies of the east and the 
newer companies of the west and south 
are being burned away. The power and 
purpose of the American Life Conven- 
tion is thus recognized. 








increase of first year’s commissions, and 
a larger advance in renewal commis- 
sions, or even an increase in the num- 
ber of renewal commissions paid. This 
man argued from the viewpoint of the 
large city general agent who often sees 
his men rebate 40 or 50 percent of their 
first year’s commissions, and his idea is 
that if the increase is made in the re- 
newal account it will not be possible 
for the agent to simply pass on his in- 
crease to the policyholder. 


Advantage of Renewal Increase 


In other words, the increase will actu- 
ally find its way into the agent’s own 
pocket. In his estimation, some such 
plan as increasing renewals to nine 
seven and a halfs or twelve fives will be 
of practical benefit to the life agent, 
whereas an increase applicable only to 
first year’s commissions would often 
be, in the case of large city agents at 
least, merely an increase in rebate and 
of no actual benefit to the soliciting 
agent. The agent has immediate ac- 
cess to the first year’s commissions but 
the renewal account is, in effect, much 
the same in principle as the monthly 
income life contract. 


Sun Life’s Increase 


The Sun Life of Canada’s new busi- 
ness for the first six months of this 
year amounted to $23,543,596, as 
against $21,235,042, for the correspond- 
ing period of last year. This indicates, 


therefore, that the Canadian companies 
are showing splendid increases in busi- 





ness notwithstanding war conditions. 

















You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


e Central Life 


Insurance Company of Illinois 


OTTAWA, ILL. 


H. W. JOHNSON W. F. WEESE 
President Vice-President 


Ss. B. BRADFORD 
Secretary : 
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guarantee to do? 





direct to OU at the rate of $50 PER WEEK 


MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? 
Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Policy 


ANSWER: 
FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. food e 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. ie at Z| 
THIRD, that in case of death from certain SPECIFIED accident, $15, 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental injury, the Company will pay 


during such disability, but not to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER WEEK throughout 
the period of disability. Can insurance do MORE? And WHY should any man be satisfied with a policy that would do less? The cost is low. 


Genera| Agents wanted in the following States: Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District of Columbia. 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


If so, read this, it is 


WORTH KNOWING 


, or THREE TIMES the face of the Policy, will be paid. 


Address: 
Home Office, United Life Bldg., Concord, New Hampshire 




















IN INDUSTRIAL FIELD 


ACTIVITIES OF PRUDENTIAL 





Pacific Coast Territory Comes to 
Front With Leaders in Both Ordi- 
nary and Industrial 





When a district is doing good work 
in both industrial and ordinary, it is 
interesting to look for the cause. Los 
Angeles 1, under Supt. E. W. Stark, 
has been a leader so. many times in 
the Prudential Pacific coast territory 
that it is not surprising to find the 
staff again well up in the van. All of 
the members have been ably support- 
ing, but, as usual, a few stand out pre- 
eminently as producers. Henry L. Bar- 
rett, who has been made an assistant 
superintendent in recognition of his 
splendid agency work, leads the district 
in ordinary, while the industrial leader- 
ship lies with Ernest Lindquist. — Each 
has a two-handed record of which he 
may well be proud. ’ 

Malcolm Mahler is now assistant su- 
perintendent in the Brooklyn 4 district. 
He entered the service in Brooklyn 4, 
July 19, 1917, and by diligent agency 
work soon attracted attention, and 
earned promotion in but a little more 


than one year. 

After a successful assistant superin- 
tendency experience in Shenandoah, Ia., 
detached from St. Joseph, Mo., R. ‘ 
Dearworth has been advanced to the 
position of agency organizer at Sioux 
City, la. Mr. Dearworth assumed charge 
in his new field Sept. 2. y 

The following named are now direct- 
ing the efforts of agency staffs, having 
recently been promoted to assistant su- 
perintendents in the districts in which 
their successful conduct of the work 
brought them into prominent notice: 
F. E. Baumgart, Peoria, Ill.; Max Sha- 
piro, Minneapolis, Minn., and G. W. Mar- 
ble, Ottumwa, Ia. 

Jacob H. Goss has been promoted 
from an agency in Lancaster, Pa., to an 
assistancy in that district, and Harry E. 
Imlay advanced to an assistancy in 
Easton, Pa., from an agency in that field. 
Both appointments went into effect 
Sept. 2. 

Experience is, no doubt, a valuable 
asset to any agent in the selling of ordi- 
nary insurance, but that native ability 
and enthusiasm often wins out, despite 
lack of experience, is amply shown by 
the splendid records of E. J. Fitz Gibbon 
of Albany, N. Y., and A. V. Kampff of 
Passaic, N. J., both of whom have been 
selling insurance for only a little over a 
year and yet have written close to $100,- 
000 apiece during that time. 

Division J has a promotion which it 
wishes mentioned: L. Swakowski made 
such good use of his opportunities when 
earing for his agency in Chicago 8 that 
an assistancy call was sounded for him 
Aug. 19; he heard it, responded ‘Here” 
and now he and his staff are aiming to 
make a record for the remainder of the 
year that will list them among the best. 

Sept. 2 Joseph A. Carson of the Mc- 
Keesport, Pa., district took charge of an 
assistancy in that city. Mr. Carson was 
a very successful agent and his friends 
in Division E are confident that he will 
meet the responsibilities of his advanced 
position in a manner that will further 
add to his prestige. 

A feature of the business meeting held 
in the Cincinnati 1 office Aug. 24 was the 
presentation of the Class D certificate 
and locket to Assistant Superintendent 
R Allen who had just completed 20 
years of continuous service with the 
Prudential. Supt. . E. Ginther of 
Covington, Ky.,; Supt. F. G. Basford of 
Hamilton, Ohio; Inspector S. E. Hurst, as 
well as representatives from the Cincin- 
nati 2 district were present and added 





NEW COMPANY’S PLANS 


REINSURANCE LIFE LICENSED 
Will Deal With Both Life and Accident 
Companies—Has Most Excel- 
lent Backing 





The Reinsurance Life, which has 
been licensed by the Iowa department, 
will not write any direct business. Its 
home offices are in the Hubbell Build- 
ing, Des Moines. Dr. J. M. Emery, the 
well known consulting actuary, is 
president of the company; H. B. Haw- 
ley, president of the Great Western Ac- 
cident, is vice-president, and F. D. 
Harsh, who for the last ten years has 
been in charge of the claims for the 
Iowa State Traveling Men’s, is secre- 
tary; J. S. Rawson, president of the 
Central Trust Company of Des Moines, 
is treasurer, and H. H. Stipp, a well 
known Des Moines lawyer, is attorney, 
The directors consist of the officers and 
J. B. Harsh, president of the Creston 
National Bank, Creston, Iowa; S. M. 
Leach, a banker at Adel, Iowa; Alex- 
ander Fitzhugh, president of the Ken- 
yon Printing Company of Des Moines; 
Lamonte Cowles, ex-senator, and at- 
torney of Burlington, Iowa; C. L. Si- 
verly, president of the Union Central 
Bank of Ames, Iowa, and W. F. Moore, 
a banker of Guthrie Center, Iowa. 


Starts Under Favorable Skies 


The company has $500,000 authorized 
capital and $500,000 surplus, it starting 
with $200,000 funds paid up. It will 
not only do a reinsurance business for 
life companies, but will also take ac- 
cident reinsurance. The active men in 
the company have had long insurance 
experience and appreciate the need at 
this time of a good American reinsur- 
ance company because of the with- 
drawal of German and Austrian rein- 
surance companies. The rest of the 
stock is now being sold. The com- 
pany starts out under very favorable 
auspices and has the promise of much 
business from the beginning. 








considerably to the interest of the oc- 
casion. 

The agents at Lancaster, Ohio, Chilli- 
cothe district, are at their favorite pas- 
time—debit improvement. Evidence of 
recent good work is furnished in the 
following exhibit: 


Advance 

Arrears payments 
70 (a) 
W. L:; Hoilliday...... 0 1,049 
C. As BROCK ey «6.54 3 575 
L. H. Vandagriff.... 4 742 
a. BD. BORTORB. 6.26066 6 719 
ee Ss 4 821 


The total debit for the assistancy was 
over 800; the arrears for the week 
amounted to 5 percent and the advance 
payments to 738 percent. 


Beckley Enters the Service 


SANFRANCISCO, CAL., Sept. 4.—R. M. 
Beckley, secretary of the Western States 
Life since the annual election in Febru- 
ary of this year, has been granted an 
indefinite leave of absence by the board 
of directors in order to enter military 
service. Mr. Beckley offered his resig- 
nation, but the directors refused to 
accept it because of his valuable services 
to the company. 


The Kansas City Life has been ad- 
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mitted to California. 


The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














$6,000 - $12,000 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our I eb 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO, 
























FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 











3401 MICHIGAN 


Farmers National Life Bldg., x°V"E°n's"s CHICAGO, ILL, 

















Wanted:—A Strictly First-Class 


Life Insurance Man 





as State Manager for Illinois. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 





Liberal commission and renewal contract to 
the right man. References required. 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 


ASSETS OVER $2,750,000.00 





























— “- Hr er eH — 


ro —>D wf ow © 


—re Cy et 


Sec Hw 


oo 


UII 























| 


September 5, 1918 


THE NATIONAL UNDERWRITER 


5 





SELLING POINTS AT 
SECURITY CONVENTION 


Agency Leaders Tell the Methods 
That Have Brought Them 
Real Success 


INSURANCE VALUE SEEN 
President O. W. Johnson Gives Some 


Suggestions as to the Provision 
for Inheritance Tax 





The annual meeting of the $100,000 
Club of the Security Life of America 
ended Thursday. There are twenty-one 
members in the $100,000 Club, with A. 
J. Scull of Stuttgart, Ark., as president. 
O. W. Johnson, president of the Se- 
curity Life, announced that this is the 
best year in the history of the com- 


pany, the first six months having shown 
30 percent increase in business. The 
insurance in force now exceeds $21,- 
000,000. 

Inheritance Tax 


President Johnson discussed the 
value of insurance for meeting the in- 
heritance taxes imposed by the fed- 
eral and state governments, his legal 
training giving him special qualifica- 
tions for considering such lines. He 
showed that insurance was an ideal 
way to meet the inheritance tax prob- 
lem, and advised agents to approach 
all their wealthy prospects on this line, 
and to talk inheritance taxes even to 
those who might not come within their 
scope. The suggestion would at least 
furnish a good method of approach, 
and might pave the way for policies 
taken for ordinary protection. 


Hinted at Higher Commissions 


A. J. Scull, president of the $100,000 
Club, offered various suggestions as to 
how ‘the company can assist the agents 
in producing a larger volume of busi- 
ness. In addition to the usual meth- 
ods of cooperation, he intimated that 
higher commissions would help some. 
J. Charles Seitz, actuary of the com- 
pany, discussed its experience with 
lapses, which had been increasingly 
satisfactory. He showed how the 
agents can cooperate to further im- 
prove this, by selling policies properly 
and looking after the policyholder at 
the time of the first renewal. 

Dr. S. S. Werth’s Talk 


Dr. S. S. Werth, medical advisor of 
the company spoke on “Reducing Rejec- 
tions.” Dr. Werth showed how the 
agents can cooperate by using judgment 
in the selection of prospects and policy 
forms, and by not taking so many 
chances in getting doubtful cases 
through. 

Raymond Kelly, general agent at Chi- 
cago, spoke on the advisability of writ- 
ing the policies at higher ages. He 
showed that this class of business was 
better for the agents, as the premiums 
are larger, the amounts applied for usu- 
ally greater, and the applicants being 
older and more stable in their ideas are 
less likely to lapse. 

Five Minute Talks 


This was followed by a series of five 
minute talks, in which various agents 
fave their best closing arguments. 
These are summarized as follows: A. W. 
Lamar, Jr.—Every man wants to earn 
a living and accumulate something for 
his family. The second is the harder to 
do, but it is easy through insurance. It 
is the only piece of property in a man's 
estate that is not taxable, and cannot be 
taken by his creditors. E. M. Hess—In- 
crease existing policies by showing their 
holders that the purchasing power of a 
dollar is only half what it was when 
they took out insurance some years ago, 
and should be increased to furnish an 
equal protection for their families. R. A. 
Young—My best closing argument is to 
convince myself that I can sell the pros- 
pect. Make it prominent that you are 
Selling him a good business proposition, 


A. P. Thomas—Show the man that his 
health and ability are his principal capi- 
tal and that he must protect and safe- 
guard them and provide for his family ; 
with insurance. T. S, Williamson—My | 
best closing argument has been checks | 
for death claims in the neighborhood. 
They sell insurance when nothing else 
can. J. Meltzer—My best closing argu- 
ment is that I need the money and have 
to sell the insurance to get it. W. J. 
Holpa—Compare the reserves of the com- 
pany with the reserves of the local banks 
in which the prospect has confidence, 
and show how much more adequate they 
are. The club then heard from several 
of the largest producers. 
0. E, Damron’s Plan 

O. E. Damron, who until June was pro- 
fessor of mathematics in Valparaiso Uni- 
versity and never sold anything before 
in his life, told how he had sold $70,000 
of insurance in the seventy days of his 
connection with the company. He made 
it a rule to get two new interviews each 
morning and afternoon; to acquire all 
possible information about the prospects; 
to explain the policy thoroughly and to 
begin to fill out the blank as soon as ke 
felt that the policy was sold. A. F. La 
Pierre, a Savoyard, who qualified for the 
club by writing $100,000 in five months, 
explained that he worked largely among 
foreigners, being a foreigner himself, 
and took advantage of their thrifty hab- 
its by emphasizing the saving proposi- 
tion. W. J. Holpa of Oregan told how 
he had more than doubled his production 
during the past club year, writing $270,- 
000, although he had never attained 
$100,000 before. He gave as the neces- 
sary qualifications, good health, honesty, 
enthusiasm, systematic industry, deter- 
mination to make good, getting recom- 
mendations from prospects, and having 
cases examined promptly. 
W. C. Hays Good Work 

W. C. Hays explained how he wrote 
$77,000 in the single month of June. He 
worked two weeks on old policyholders, 
using war conditions as an argument to 
have them increase their insurance, and 
got $33,000. He then wrote $44,000 in 
two weeks by working with a real estate 
man who knew all the farmers who were 
in debt, insurance being sold them to 
cover this debt and leave their estates 
clear. S. W. Goss, vice-president and 
agency manager of the company, closed 
the talk with a forceful appeal to the 
members of the club to realize that what 
these men had done they could do if 
they would only apply themselves with 
equal energy and determination. He held 
that the field of prospects was better 
than ever before, that competition was 
reduced because of so many agents hav- 
ing been taken by the war, and that 
those who worked hard now would reap 
a fine harvest next year and in the years 
to come. Vice-President S. W. Goss pre- 
sided over the sessions. 


Don’t Be Refused 


Never give the prospect a chance to 
say “No.” he is clearly indisposed 
to take the insurance today, don’t in- 
sist upon his doing so only to be re- 
buffed. Don’t let him dismiss you with 
a positive refusal. Make a good point 
of some kind, then switch to some 
other subject, dismissing the matter 
pleasantly and leaving the way open 
to return under more favorable condi- 
tions.—Points. 


Cyclopedia of Insurance 


R. B. Caverly of Hartford, Conn., 
has gotten out the 1918 edition of the 
Annual Cyclopedia of Insurance in the 
United States giving brief biographical 
sketches of prominent underwriters, as 
well as information concerning ‘the 
various companies and organizations. 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
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WE WANT AGENTS 


President 
To push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 
a ‘“‘The Company of Co-operation”’ 
THE DES MOINES LIFE & ANNUITY CO. 
A. L. HART, Agency Manager 
HOME OFFICE: Register-Tribune Bldg., DES MOINES, IOWA 























the premium not being spent, but saved. 





Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D: RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 





Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia. 


Founded 1865 





































WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
—_ directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 




























“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
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- Burlington, Iowa 
























SELLING POINTS FROM 
EQUITABLE MEETING 


New Thoughts and Suggestions 
Given at Convention of Des 
Moines Company 


CLUBS ARE ORGANIZED 


Valuable Papers Read and Discussions 
Held—Program Filled With 
Helpful Material 


Few companies hold agency conven- 
tions that are more practical or of more 
real immediate help and benefit to the 
agents attending than the annual gath- 
ering of the Equitable of Iowa. The 
company does not hold its agency meet- 
ing for the purpose of permitting the 
members of the agency force to enjoy 
the scenic beauties of America, or to 
indulge in various entertainment fea- 
tures, but only for the purpose of fur- 
nishing material that will help get busi- 
ness. This program was adhered to in 
the meeting held in Chicago last week. 


Delivering the Policy 


W. Christian presented ‘some new 
thoughts concerning the proper deliv- 
ery of a policy. He makes it a point 
to go over all of the important parts 
of a contract when delivering the pol- 
icy. He admits that few life salesmen 
do this, and gives this as the real rea- 
son why he does. In other words, it 
makes an impression on the prospect. 
Even though there are probably many 
points concerning the contract that the 
prospect does not understand, at any 
rate when the full explanation is com- 
pleted the prospect has the impression 





that the contract is a valuable and de- 
sirable one. If he ever comes to the 
conclusion that he must drop some of 
his insurance it is not likely to be the 
contract that has been fully explained 
to him. He will always retain the im- 
pression that this contract is something 
exceptional, something unusual and 
possesses a greater value than some 
of the other policies. The man who 
simply looks over the policy after he 
has received it from the home office and 
hands it to the policyholder without 
any elaboration of its features is really 
unconsciously minimizing the contract. 
Mr. Christian believes in “making a 
fuss” over the policy. In this way a 
good impression is made, and one that 
| usually proves to be of benefit to the 
agent. 


Combating Fraternal Competition 


In many communities competition 
with fraternals and assessment com- 
panies furnishes the real problem for 
the agent. In order to successfully 
combat competition of this character 
the agent must first of all have a thor- 
ough understanding of the framework 
of the ordinary life contract. This in- 
formation he must be able to impart to 
the policyholder without making an ac- 
tuary of himself, and in such a manner 
that it can be easily read, according to 
W. H. Howe. He said that where he 
encounters this kind of competition he 
always explains that the premium 
charged by the ordinary life company 
is used in three ways: First, as an ex- 
pense fund, each policyholder bearing 
a part of the total expense of the com- 
pany; second, a portion of the premium 
is laid aside as a sinking or legal re- 
serve fund upon which will be earned 3 
or 3% percent; third, a portion of the 
premium collected is set aside as a mor- 
tuary fund out of which death claims 
are paid when the policyholder dies be- 
fore the insurance has run its course. 











the year come from three separate 
sources: First, the saving in expenses 
(the cost of running a company is often 
not as large as first anticipated, and 
there is usually some saving in the ex- 
pense item); second, excess interest 
earnings on the reserve are returned— 
that is, all companies are earning on 
their average invested funds well above 
3 or 3% percent, aad this difference 
in interest is returned; third, there is 
usually a saving in mortality, and this 
finds its way back to the policyholder 
in a portion of the dividend. This brief 
but concise explanation of the manner 
in which the funds of an old line com- 
pany are handled impresses the pros- 
pect as a safe and sane procedure and 
can be used to advantage where assess- 
ment or fraternal competition is en- 
countered. 


Inheritance Tax Argument 


A. D. Wallis, general agent at Phila- 
delphia, told of the great field for life 
insurance among wealthy men who will 
buy life insurance to protect their es- 
tate against the heavy inheritance taxes 
that are now being imposed. The orig- 
inal inheritance taxes were levied dur- 
ing war times and immediately repealed 
when peace was declared. They were 
at first a federal government proposi- 
tion, but have now come to be recog- 
nized as more of a function of the va- 
rious states. The cost of this war has 
made necessary by Congress the invad- 
ing of all avenues of taxation. 


How to Meet Taxes 


Life insurance provides a way for 
meeting these taxes with the least 
trouble. It is now provided that all 
life insurance payments in excess of 
$40,000 must be thrown into the general 
estate subject to the various taxes im- 
posed upon estates. Some life men have 
the erroneous idea that this means that 
big men, men with estates of several 
million dollars, are even now out of the 
market for life insurance sold to them 
for the purpose of protecting their es- 
tate against taxes. This is an error. 
All men die at the wrong time. They 
do not leave their affairs in the proper 
shape. Life insurance ‘provides the 
ready money with which to handle the 
tax. It enables the beneficiaries of an 
estate to have all matters quickly 
cleared up and out of the way, all levies 
made and paid. 


Use of Selling Chart 


Undoubtedly the best way to sell life 
ir.surance for this purpose is to use a 
chart in soliciting the business. The 
figures are usually large and the subject 
cannot be presented indefinitely. There 
is, of course, a certain amount of sell- 
ing talk to give on the proposition, but 
in the last analysis it sifts down to a 
matter of figures. The agent must go 
well armed and with the proposition 
presented in a clear and concise man- 
ner. This can best be accomplished by 
the use of a chart showing the size of 
the premium compared with the bene- 
fits to the estate. This comparison is 
invariably favorable to the life man 


matter the premium is after all com- 
pared to what it accomplishes. 


Talk by J. R. Juvinall 


J. R. Juvinall, explained “Life In- 
surance As a Creator of An Immediate 
Estate.” While this is a more or less 
hackneyed theme, Mr. Juvinall present- 
ed some new ideas. He said that suc- 
cess determines a man’s estate, but 
time limits the amount of effort that 
may be expended. All men have thrift 
and earning ability, as their working 
tools, and perhaps a great majority 
would make a success of things if al- 
lowed sufficient time. However, they 
do not know when their career is to 
be cut short. Life insurance makes it 


possible for a man to die before ma-. 


turing his plans and yet leave his fam- 
ily in the proper financial circum- 
stances. Many business men who have 
made a fair success of things would 
leave their families in very poor shape 





The dividends returned at the end of 





and proves conclusively what a small 


realizing their plans. Life insurance 
makes certain that portion of their 
plans so uncertain. 

From Medical Standpoint 


Dr. F. L. Wells, medical director of 
the company, explained the functions 
of a medical department as related to 
the agency force. He said that the one 
object of the medical department is to 
separate the good from the bad, the 
sheep from the goats. There is a real 
reason, he said, for all of the questions 
asked. For instance, he said that it is 
more or less of a common occurrence to 
find that men will answer the question 
that asks whether or not they have ever 
had an application for life insurance 
rejected or postponed in the negative. 
Asa matter of fact they have often never 
been asked the question, but it is an- 
swered by the agent writing the busi- 
ness. The agent feels that he is in close 
touch with the prospect, knows the 
greater portion of his personal history, 
and so takes the liberty of answering 
the question. He knows nothing of 
former rejections that the prospect may 
have had, and in so answering the ques- 
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HOTEL WISCONSIN 
Big Hotel of Milwaukee : 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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tion actually does an injustice to the 
prospect, who might have answered the 
question truthfully had it ever been 
put to him. Some companies are so 
strict about this one thing that they 
will refuse to further consider an ap- 
plication from a man who falsely an- 
swers this question. 


Facts as to Occupation 


Full information regarding the pros- 
pect’s occupation is also important. 
Many agents are lax in this particular, 
answering the question in as few words 
as possible and furnishing very little real 
information. Dr. Wells pointed out that 
very little light is thrown on the subject 
by the mere statement that the prospect 
is a salesman. He may sell collar but- 
tons or dynamite. To say that a man is 
a clerk is to furnish little real informa- 
tion. He might be a clerk of almost any- 
thing. Some details as to occupation 
must be furnished in order to guide the 
company as to whether there are any 
dangers connected with the occupation. 


Why Rejections Increase 


Dr. Wells objected to the medical de- 
partment being made the goat of the 
company. That is, where there is a rejec- 
tion the agent, of course, blames the 
medical department when, as a matter of 
fact, an unfavorable decision coming 
from the medical department is not nec- 
essarily the medical department’s deci- 
sion but a rather composite attitude 
taken on the matter by the various de- 
partments of the company. Dr. Wells 
pointed out that the médical department 
will often pass a case that will not go 
through the inspection, legal, actuarial 
or agency departments and the medical 
department should not be blamed for all 
rejections. He said that with the Equi- 
table of Iowa and, presumably all other 
companies, the percentage of rejections 
has increased. In the first place, applica- 
tions are not as carefully selected these 
days where a large volume of business is 
being written. Many companies have un- 
knowingly written business on alien ene- 
mies and this has contributed to the 
declinations. Moreover, the average age 
of the applicant is on the increase, and 
there are quite naturally more impair- 
ments found in older risks and hence a 
greater proportion of rejections. 


After-War Conditions 


“Life insurance after the war” was 
dwelt on by W. F. Crawford, Chicago 
general agent. Mr. Crawford said that 
this is a period of evolution in the life 
insurance business. Since war was de- 
cclared in 1914 such a change has been 
‘wrought in the business that the day 
has now passed when an agent can pro- 
duce a good volume of business without 
going out after it fully prepared. The 
day of the haphazard and slipshod agent 
has. gone and apparently gone for good. 
Business is keyed up to an efficient point, 
Mr. Crawford predicted that after the 
war business men generally will waste 
little time with the nondescript life agent 
who calls on them with little in his mind 
except that he wants to write some life 
insurance. He must know why he wants 
to write it, why it will do the prospect 
any good to buy it, and just what the 
benefits are. He must be able to present 
an individual proposition to each pros- 
pect encountered and be fully alert on 
the job at all times. 


Old Types Have Vanished 


Mr. Crawford predicted that after peace 
is declared he will see very little of the 
“old plug” type of life insurance man. 
The man who has been going about solic- 
iting life insurance aimlessly and getting 
a certain amount of business on the law 
of averages will sustain a decided slump 
in production. The man who prepares 
himself today for what the close of the 
war is to bring will be fully fortified and 
in a strong position. Men returning to 
commercial life after hostilities have 
ceased will have an enlarged vision and 
See the important place that life insur- 
ance has, or should have, in business life. 


Voedisch Wins Kirk Cup 


A. W. Voedisch of Aberdeen, S. D., was 
the winner of the Kirk cup this year. 
The subject of his essay was, ‘The Rela- 
tion of the Life Insurance Man to the 
Present War.” He said that with the 
present unsettled conditions a great pe- 
riod of readjustment is taking place and 
would take place to a greater extent at 
the conclusion of the war. It is easier 
to talk insurance at this time, as events 
have made clear the uncertainty of the 
duration of human life. The fact that no 
man knows when he may be cut down 
has been brought home to people. Peo- 
Ple are thinking of death much more 
than in former years and whenever they 


do they very naturally think of adequate 
protection for their families. 

Young women are entering business 
life in more important capacities. In 
fact, as they have been pushed forward 
following the enlistments of men they 
have become the mainstay of many a 
family. Their added responsibilities 
lessen the probability of future marriage, 
and make them excellent life insurance 
prospects. Other cases are found where 
the father of a boy in the service who 
has been dependent upon his son finds 
himself called upon to provide for the 
family. He is an excellent and new life 
insurance prospect. Few men will now 
be encountered who will say they do not 
believe in life insurance. The govern- 
ment has started the biggest life insur- 
ance company in the world and the man 
who does not believe in life insurance at 
this time is arguing against the public 
policy. : 

Clubs Are Organized 

One hundred thousand dollar and $200,- 
000 clubs were organized by the com- 
pany for the first time this year. Seventy- 
seven men qfialified for the clubs, which 
will be a permanent thing with the com- 
pany in the future. At the closing ses- 
sion Judge Ben Lindsay of Denver, Colo., 
who has just returned from the front, de- 
livered a_ stirring patriotic address. 
Both R. H. Pickering of Chicago and R. 
J. Fry of St. Paul, who were elected to 
the office of secretary of the Agents As- 
sociation, were unable to serve, and Ed. 
Eustis of Atlantic, Ia., was finally se- 
lected to fill the position. 


Phoenix Mutual Farm Loans 


Extensive farm loans are being made 
by the Phoenix Mutual Life Insurance 
Company of Hartford, Conn. President 
John M. Holcombe declares that in the 
first seven months of this year his com- 
pany loaned $3,600,000, mostly to 
farmers, 

In this way a patriotic investment is 
effected, states President Holcombe. 
The money so loaned aids the farmer 
in producing foodstuffs needed so im- 
peratively by our soldiers and sailors. 
Soon after the world war had started 
the English and Scottish companies, 
said Mr. Holcombe, began to withdraw 
their farm loans in America and Amer- 
ican finance had to stay the situation. 
In this respect the life insurance com- 
panies responded wonderfully. The 
Phoenix Mutual has relieved many bor- 
rowers, and in the first seven months 
of the current year fully 90 percent of 
the above amount was loaned on agri- 
cultural property. Less than 10 per- 
cent was on urban realty. The loans 
referred to in either class were secured 
by realty and were not made upon an 
assignment of policies. Mr. Holcombe 
points out that life companies invested 
over 90 percent of their farm mortgage 
money in the states that produce nearly 
80 percent of the cattle, hogs and sheep 
of the country, 
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Something Worth While 


LIFE INSURANCE company that can show the public the best restults of any compan 
in the United States and therefore easily sold. 
If interested address 84-N, care The National Underwriter. 


A PROPOSITION THAT WILL MAKE 
a handsome income for wide-awake, ener- 
getic salesmen, is offered by an old line 
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Has the Life Insurance Field Become More Limited ? 











NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will 
writing as much as $10,000 a month of this insurance as a side line. 
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Northwestern Illinois 
Northeastern Indiana 


Supervisor for 
Ohio 


Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


ADDRESS 


WANTED —Managers for These Important Districts 


Central Illinois 


Southern Indiana 
As Good As We Can Make Them 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 
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George Washington Life Insurance Co. 
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Insurance in force 


- — $ 1,500,000.00 
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For particulars address; 
H. M. HOLDERNESS, Agency Manager. 
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ILLINOIS LIFE HAS 44 
ROUSING MEETING 


Leading Producers Gather at Home 
Office for Fifteenth Annual 
Agency Convention 





IS STRICTLY BUSINESS 





Company Celebrates Its Twenty-fifth 
Anniversary—lIllinois Life Old 
Guard Formed 

passe, ¥, 


What was undoubtedly the most suc- 
cessful and the most enthusiastic agen- 
cy meeting in the history of the IIli- 
nois Life was held at the home office 
in Chicago last week, it being the fif- 
teenth annual agency convention of the 
$100,000 Club and the company’s twen- 
ty-fifth anniversary. The club mem- 
bership was the largest on record, fifty- 
six having qualified. The business of 
the company last year broke all previ- 
ous records, and the company has 
closed its first quarter century with 
ever $95,000,000 of insurance in force. 
The effect of the war on life insurance, 
and how to solve the new problems 
that the war has brought, came in for 
considerable discussion. 


Value of Smiles 


In his address, O. H. Augustine, re- 
tiring president of the $100,000 Club, 
dwelt upon the value of happiness and 
laughter in life insurance. He said that 
enthusiasm comes out of happiness, and 
that the life insurance man must be 
cheerful faced and in a buoyant mood. 
Laughter is contagious and a constant 
smile infectious, and Mr. Augustine 
emphasized the value of wearing a 
sunny countenance. 


President’s Address 


Charles H. Thornton of Chicago, in 
making the president’s inaugural ad- 
dress, said there was no cause for war 
alarm. He pointed out that as many 
of the company’s agents as ever were 
qualifying for the $100,000 Club and pil- 
ing up a good volume of business. The 
question of production, he said, was 
merely a case of having the proper 
mental attitude, and those men who 
went at their work with their heads 
high and a confidence in their ability 
were obtaining better results than ever. 

O. J. Arnold presented the conserva- 
tion prizes to the five winners having 
the best renewal record, the average 
of the five men together being well over 
90 percent. 

John M. Kelly, Chicago district man- 
ager, recited some personal experiences 
showing why his business is persistent. 


Predicts Successful Future 


“The War and Our Business” was 
the topic of W. B. Davis, general agent 
of the company’s southwestern depart- 
ment. Mr. Davis has a very optimistic 
view of the future; feeling that the new 
draft is to have little detrimental ef- 
fect upon life insurance and that the 
production records of determined and 
resourceful life men will keep up to 
normal. 


Prospects Serious-Minded 


Having as his subject “Some Effects 


of the War on Life Insurance in My 
Agency,” G. H. Kopperl said that the 
war has had a sobering effect upon men 
and that prospects are now seeing 
things through more serious eyes. The 
life agent is meeting men on a serious 
plane. Business men are disturbed over 
what the future is to bring, and be- 
cause “he is distracted and uncertain 
the average prospect has worked him- 
self into an excellent mental attitude 
to be solicited for life insurance. The 


these days has done much to produce 
new business. 


Viewpoints Will Change 


Harold Dyrenforth discussed “New 
Opportunities Resulting From _ the 
War.” Mr. Dyrenforth said that the 
topsy-turvy conditions of affairs is only 
temporary. As yet there has been no 
disturbance in the life insurance busi- 
ness, and perhaps will not be. At any 
rate, conditions are decidedly abnor- 
mal. No business is unaffected—all has 
been touched by the war. And yet the 
world is rolling along and things are 
continuing as usual. The life insurance 
man will be carried along during the 
period of the war by the normal busi- 
ness done, and he will reap his real re- 
= when hostilities have come to an 
end. 

The men who return from France by 
the millions will not be the same men 
that they were when they left. They 
will have broadened visions and out- 
looks. They will be youths grown to 
men and with fine reasoning powers 
and full recognition and appreciation 
of their responsibilities. They will be 
the ideal life insurance prospects. They 
will think of life insurance in terms of 
$10,000, having carried that amount 
during the war. The life insurance man 
who is big enough and broad enough 
to talk to such men will reap a harvest. 


Where New Prospects Are 


J. G. Brinkley of Oklahoma said that 
many life men are neglecting the new 
prospects and the new arguments that 
may be used at this time. They are at- 
tempting to sell business in the same 
manner and with the same ‘methods 
used several years ago. The inheri- 
tance tax arguments and thoughts can 
be made to be productive of good busi- 
ness among the best class of men that 
can be solicited—men who have the 
money and are not afraid to spend it. 
Women as a class have been neglected 
by the life man, who has read about 
their entrance into the business life of 
the. nation, has had outlined to him 
their various activities, but has made 
no comprehensive campaign to secure 
business from them as a class. They 
offer great possibilities and are now in 
position to buy life insurance in good- 
sized amounts. 

_ As a class the fathers of the boys 
in the service are life insurance pros- 
pects who are in the right mental at- 
titude. The action of the son in taking 
out the maximum of government in- 
surance carries with such men a great 
deal of influence. Few successful busi- 
ness men like to feel that their son is 
doing more to provide for his mother 
than her own husband is. This point 
can be tactfully presented and made 
to bear fruit. The father of a boy in 
the service, if he is financially able, will 
usually buy at least as much life in- 
surance as the son is carrying. 


Graybill on Farmers 


One of the most interesting addresses 
of the convention was given on the morn- 
ing of the second day by W. H. Graybill 
of Topeka, Kan., the subject being “The 
Farmer as a Life Insurance Prospect.” 
Mr. Graybill works among farmers al- 
most entirely. He said that the reason 
many failed to do business with the 
farmer lies in the fact that they regard 
him as below the average of the city 
men, from a business point. He has been 
carelessly handled and regarded as “easy 
money.” 

The farmer today, Mr. Graybill said, 
must be handled as a first-rate business 
man. He is well posted.and ranks with 
the highest. He has grown intellectually, 
and it is not at all an uncommon thing 
to find farmers’ wives to be college grad- 
uates. It is out of date to attempt to sell 
a farmer from an emotional or senti- 
mental standpoint. He should be ap- 
proached in a strictly business-like man- 
ner and the same arguments used as 
are presented to his city brother. 

The average farmer owns his own 
place, a lifetime investment. To bring 
a farm up to a state of perfection is a 
laboricus process. In addition to working 
his land, 


before he is regarded as a successful 
man. 





serious thinking that men are doing 





the farmer has to raise a 
family and accumulate a bank balance 


lose through a premature death. He 
leaves his land in a half-cleared and 
half-finished condition, with much to be 
done in the way of improvements. Many 
a farmer does a business amounting to 
$20,000 or $30,000 annually, and has as 
much as $5,000 of borrowed money at one 
time to carry him over the harvest sea- 
son. To cover all of this in the event of 
loss he will be found carrying $2,000 or 
$3,000 of insurance, a part of which is 
often fraternal insurance. This small 
sum can never be anything more than 
a death benefit. The big farmer doing 
business on a broad scale should be ap- 
proached with a big proposition. He, 
as well as the big city business man, 
should establish a contingent fund. A 
large life insurance proposition can be 
presented to him as well as anyone else 
who has the money to buy. 
Edmondson’s Talk Thrills 

Perhaps the most rousing and stirring 
talk of the convention was given by 
Stuart B. Edmondson, manager of Chi- 
cago agencies. Mr. Edmondson radiated 
optimism and brought the men to their 
feet with his enthusiastic remarks. He 





had as his subject “The Dawn of a Gol- 
den Day for Life Insurance Salesmen.” 

Thomas M. Cusick, who writes a large 
business among farmers, told of methods 
used in soliciting this class of prospects. 
He said that the best time to sell a 
farmer is just after supper, when he is 
in the proper mood and has time to listen. 
He said it has been his experience that 
the farmer is very vacillating. For this 
reason it is necessary to have a farmer 
prospect examined as soon after writing 
the application as possible. 

Tells Interesting Story 

Ben S. Wallick explained “Why I 
Spent Fifteen Days in Harvest Field.” 
In the midst of the harvest season Mr. 
Wallick got out into the fields and helped 
thresh oats and wheat. Over 1,400 men 
in the immediate vicinity of where he 
worked have been sent to the army and 
there was a pressing need for farm help. 
He did not canvass at all while working, 
but called on all of his prospects, many 
of whom he became well acquainted with 
during the harvest period, after the crops 
were all in. He wrote a good volume of 


(CONTINUED ON PAGE 11) 








WANTED-—Experienced assistant super- 
intendent (in a good Northern Indiana city) 


for an industrial life insurance company. 
Must speak English, Polish and Hungarian. Good 
salary and commission to a man who can show good 
record on retention of agent and as a_canvasser. 
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'A-FARM: MORTGAGE| 


BEHIND 


EVERY- POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 

2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


EORIA LIFE®SUBA« 


PEORIA ILLINOIS 
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CIVILIAN MORALE 


Secretary McApoo of the Treasury 
Department states that the carrying of 
sailors’ and soldiers’ life insurance 
greatly strengthens the morale of the 
troops. We believe this to be true. 
One who has never carried life insur- 
ance steps a notch or two higher when 
he begins to create an estate. He can 
look the world in the face and is more 
independent. If he has dependents 
there is something like a load off his 
mind. Life insurance makes. better 
men. If it increases the morale of the 
fighting forces would it not greatly 
strengthen the morale of the civilians 
if more life insurance were taken? The 
government authorities are urging on 
the soldiers and sailors the need of carry- 
ing the full limit of life insurance. It 
makes better soldiers, sailors and avi- 
ators. It creates a new spirit. Insur- 
ance has received a mighty impetus 
from the government adopting this plan 
to protect its fighting forces rather 
than the old hit and miss and very un- 
satisfactory pension scheme. 








WHAT AGENTS WANT 


At the recent agency conventions of 
the Illinois Life and the Equitable Life 
of Iowa, two representative medium 
sized companies, the thoughts upper- 
most in the minds of the men on the 
firing line came to the surface. Not so 
many years ago life agents came to 
agency conventions to hear of argu- 
ments to advance in order to close busi- 
ness, How to present the ordinary life 
or twenty-year endowment contract, 
how to approach a prospect, how to 
use a prospect card, whether to at- 
tempt to sell on the first interview or 
not and countless other subjects well 
known to life men were discussed. If 
what happened at these two conven- 
tions in Chicago last week is an indi- 
cation of what life men generally are 
thinking about a decided change has 
taken place. 

The men at these two meetings 
wanted information concerning war 
subjects. They wanted to know the 
practice of their companies concerning 
the writing of Y. M. C. A. secretaries, 
exactly what was meant by this or that 
paragraph in the war clauses, whether 
any change was contemplated in the 
war clause, under what conditions the 
extra war risk premium does not apply 
such as military service within the con- 


how to advise a policyholder to proceed 
who desires to apply for relief under 
the Sailors and Soldiers Civil Relief 
Act; these and questions similar to 
them occupied the center of the stage. 

It is apparent that life companies 
cannot give too much information to 
their men concerning their attitude 
toward war risks and their position un- 
der unusual circumstances. The men 
in the field are interested in and are 
discussing their business as it relates 
to the war. They want to know how 
the new draft is to affect their business. 
They want home office opinions and 
advice on these subjects. Agency men 
who are in close touch with the field 
forces know this and are revising the 
material that goes into the company 
bulletins and furnishing the kind of in- 
formation that is in demand at this 
time. 





AGENCY QUESTIONNAIRE 


At the agency convention of the 

Equitable of Iowa, held in Chicago last 
week, Vice-President H. S. Nollen held 
what he termed an agency question- 
naire. He invited and answered ques- 
tions regarding agency problems, com- 
pany practice, rules, etc. In not ex- 
ceeding three-quarters of an _ hour, 
many perplexing problems were cleared 
up in this manner. It was probably as 
valuable to the agents as anything they 
received at the convention. 
A busy executive of a life company 
could not give three-quarters of an 
hour to agents were they to visit the 
home office one by one to answer: such 
questions as were taken up at the con- 
vention. Neither could the time be 
spent in correspondence. Perhaps 
some of the questions asked were ele- 
mentary, but because they were asked 
and personal answers returned the an- 
swer will be remembered. A question 
box such as this is of undoubted value 
at an agency gathering. 





STUDYING BUSINESS HOUSES 


One of the companies calls attention 
to the fact that much can be learned 
by life men from studying business en- 
terprises in their community in order 
to adapt some of the methods to life 
insurance work. Successful institutions 
or lines of business are not retrograd- 
ing or standing still. They are going 
ahead. This means the adoption of 
a policy which brings growth. The 
men guiding those institutions must 
have initiative and resource. They are 
looking ahead, they are studying meth- 
ods whereby they may expand and make 
themselves more useful. They are stretch- 
ing their special work out into the 
community, extending it along new 
lines, making new friends and creating 
a favorable atmosphere. Wherever 
there is progress and where any con- 
cern or firm is developing, back of 
this must be a management that has 
a vision and that is creative. — 

The insurance agent must map out 
his plans for a longer time than the 
present day, to-morrow or this week. 
He must study conditions far ahead. 
He must have a definite program that 
will extend over this year, next year 
and for five years ahead. He must 





tinental limits of the United States, just 


Glimpses of 
Life Underwriters 


Dr. E. G. Simmons, vice-president 
and general manager of the Pan-Amer- 
ican Life, has been made chairman and 
director of the southern division of the 
finance campaign of the war camp com- 
munity service. The states included 
in the division are Louisiana, Arkan- 
sas, Tennessee, Mississippi, Alabama, 
North and South Carolina, Georgia and 
Florida. Since the beginning of the 
war the headquarters of the southern 
division has been at Atlanta. Dr. Sim- 
mons has already taken up his duties 
and is arranging to appoint state chair- 
men. Dr. Simmons is a well known 
figure in life insurance and has brought 
the Pan-American to the front in great 
style. He is a member of the execu- 
tive committee of the American Life 
Convention. 


Personal 





James S. Wood, agency supervisor of 
the Missouri State Life, is doing some 
field work in connection with the com- 
pany’s general agency in south Georgia 
and Alabama and also Washington, D. 
C. The company expects to develop a 
very strong producing office at Wash- 
ington. The prospects for an increas- 
ing business during the last part of the 
year for the company are very flatter- 
ing in this territory. There are tre- 
mendous crops in the cotton belt and 
the agents are working hard to gather 
in applications. 

— 

John H. Upton has been elected sec- 
retary and actuary of the Western Na- 
tional Life of Cheyenne, Wyo. He has 
been connected with the Capitol Life 
of Denver for the last four years. Mr. 
Upton was formerly connected with 
insurance department work, having 
been associated with the Kansas and 
Nebraska State Department offices. 
He has served the Capitol Life as as- 
sistant secretary and actuary. 











W. B. LINDSEY 


[W. B. Lindsey began to work for the 
Conservative Life of South Bend, Ind., as 
an agent July 15, 1915, at Logansport, 
Ind. He was promoted to superintend- 
ent of the Kokomo district, Oct. 20, 1915. 
He made a splendid record there and was 
transferred to Hammond, Ind., where he 
opened a straight canvass superintend- 
ency, Jan. 1; 1918. To and including July 
31, the Hammond No. 2 district led the 
company in joint results, monthly in- 
crease and low arrears percent. It was 
fourth in ordinary inerease and tied for 
fifth place in collection percent. As a 
reward for the good work done, Mr. Lind- 
sey has been promoted to the assistant 
supervisorship of the company. Mr. 
Lindsey’s promotion was well deserved, 
and the company feels that he received 
only what he was entitled to.] 








WRITING BIG CASES 








uc. MILLER of the Los Angeles 

L agency of the Pacific Mutual says 
¢ ¢: tn writing large cases: 

Writing life insurance is somewhat 
like ocean fishing—we are liable to get 
what we go after. If we expect to 
catch small fish, we use small bait and 
tackle and stay near the shore where 
the water is shallow; but if we are 
after something worth while, we care- 
fully select our bait, closely examine 
our heavier tackle and go out into 
deep water, far from shore, where the 
larger fish are to be found. 

Too many insurance writers try to 
catch big fish in shallow water. It can’t 
be done. If we ever expect to write 
large cases, we must solicit men of 
known financial ability to pay for what- 
ever amount you may suggest. The 
field is full of men who would like to 
carry $50,000 and $100,000 insurance, but 
they are financially unable to do so. 
We can, therefore, conserve our ener- 





gies by first learning something of our 
so-called prospects’s ability to pay for, 
as well as his need of, the insurance we 
are desirous of selling him. 

After securing all the advance infor- 
mation at your disposal, approach your 
prospect with the following “don’ts” in 
mind: 

* * * 

Don’t pretend that one of our com- 
pany officers sent you to see him—he 
may know they did not. 








progress and growth are natural. Each 
month should mean a step forward. 





THE mountain peaks of success are 
reached only through everlasting per- 





have his: mind well regulated, so that 


severance.” 





Don’t assume that you know all about 
the life insurance business—he may 
find out that you do not. 

Don’t claim to represent the only 
good company—there are others, and 
he knows it. 

Don’t insist on doing all the talking 
—silence is sometimes golden. 

Don’t fritter away his time in useless 
conversation—value his time, if not 
your own. 

Don’t cram him with statistics—he 
can’t digest them, and he is not inter- 
ested, 

Don’t make yourself ill at ease—you 
are a man the same as he is. 

Don’t underestimate his financial abil- 
ity—aim high. 

Don’t trifle with your opportunity— 
it may not come again. 

Don’t use any camouflage—he may 
be able to detect it. 

Don’t ask if he is ready to sign—he 
will surely say “No.” 

Don’t ever let him say “No”’—some 
men pride themselves on making their 
first answer final. 


* * * 


My field experience has led me to be- 
lieve that once you get the interview, it 
is easier to sell a large policy to a man 
who is able to pay for it than a small 
one to a man of ordinary ability. He 
will give you more intelligent and ap- 
preciative attention, and is not so it- 
oe ay to waste your time on trivial de- 
tails. 

In conclusion, I would advise the 
average insurance writer, if he does not 
feel capable of going out into the 
deeper water for the “big fish,” to stay 
close to shore and confine his efforts to 
“the smaller fry.” There is more com- 
mission: in the small ones you land than 





in-the large ones who get awav. 
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It Is Not Surprising 


that our production averages so large per agent because 
our service includes all standard forms of policies on 
both participating and non-participating plans. 


We also Write SUB-STANDARD Business 


Our sub-standard service saves our agents substantial 
commissions that agents of most companies must lose. 


It is not surprising that we already have over 72 millions of insurance 
in force and are paying for 2 millions a month. 


LINCOLN NATIONAL LIFE INSURANCE CO. 


100 MILLIONS 
IN 1920 


NORTHWESTERN BRANCH 
Lincoln Life Building 
FARGO, NO. DAK. 














ILLINOIS LIFE HAS 
ROUSING MEETING 


(CONTINUED FROM PAGE 8) 
business as a result of the time spent in 
the field. 

Handling Prospects 


Frank L. Medley, who has had great 
success in renewing business and in se- 
curing business after it had been prom- 
ised, explained his system of keeping 
prospects in line. He said that he oper- 
ated on the theory that in talking about 
or selling life insurance he was really 
spending the prospect’s time and money. 
Looking at it from this viewpoint too 
much care cannot be exercised in how 
both are handled. He tries in all cases 
to take the prospect’s side of the table 
and look at things through his eyes. 

Knowledge of Rate Book 

The value of keeping in touch with the 
rate book was taken up by L. G. Rich- 
ardson. He said that the rate book is 
productive of much information and that 
a familiarity of its contents is an abso- 
lute necessity. Perhaps 95 percent of the 
home office inquiries could be answered 
by a reading of the rate book. There can 
be no systematic preparation for an in- 
terview without a study of the rate book. 
‘The man who is familiar with what he 
is selling and what it costs can make 
his calls with confidence and poise. 
Weakness in life insurance selling is 
very often traceable to a lack of knowl- 
edge of the rate book, which is really a 
text-book of the business. 

The need of loyalty to the company 
was emphasized by George H. Millage of 
Detroit. It has been his observation that 
the man who changes companies during 
his first year in the business seldom re- 
mains permanently in life insurance 
work. 

Weakness of Fraternals 

J. W. F. Hughes, manager of eastern 
Kansas, talked interestingly on “Frater- 
nalism vs. Life Insurance.” Mr. Hughes 
outlined the noticeably weak manner in 
which fraternals have handled life insur- 
ance risks. Fraternals are charging froin 
10 cents a month to $87.50 per thousand 
on war risks. Soon after this country 
entered the war others put a clause in 
their certificates to the effect that if the 
policyholder engaged in overseas service 
the policy would be void. The government 
demanded that this practice be stopped. 

Mr. Hughes predicted that if the war 
continued the fraternals would be auto- 
matically eliminated. Their war mortal- 
ity has been high, and they have no 
funds with which to withstand the shock. 
‘Their death losses have proven the utter 
inadequacy of fraternal rates and the 
hopelessness of the whole system. 

Karl B. Korrady said that life insur- 
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ance has had more advertising in the 
past eight months than it has ever had 
before or will have again. This has been 
brought about by the publicity given to 
the government’s entrance into life in- 
surance. He said that he was talking to 
a bond man the other day, who said that 
while the bond business has had wonder- 
ful publicity owing to the Liberty Loan 
campaign, and that all men now under- 
stood what bonds were and would un- 
doubtedly buy them at the close of the 
war, the bond business must wait, while 
the life insurance business can go ahead. 
The bond salesman cannot ask the in- 
vestor to divert his funds from govern- 
ment use, but the life insurance man need 
have no such hesitancy as he is interfer- 
ing in no way with the financial cam- 
paign of the government in soliciting 
men to take life insurance. 


Value of Agency Meeting 


R. W. Stevens, vice-president of the 
company, closed the business. session 
with one of his characteristic “peppy” 
talks. Mr. Stevens is sincere and ear- 
nest, and a theughtful agency leader. 
If he makes a move there is always a 
reason for it. He severely arraigned life 
companies who called off their agency 
conventions this year. He said that any 
life company calling off its convention 
at this time should never hold another. 
All of the life insurance wisdom of the 
country, he said, is not in the home of- 
fices. The men in the field, if they are 
consulted, can do much to mould the 
policy of the company and assist in di- 
recting any steps under consideration. 
The unusual and perplexing problems 
facing life insurance men, both in the 
home office and in the field, necessitates 
getting together and considering these 
problems from all sides. Any company 
having an agency organization with 
which they do not have to confer in 
times like these is possessed of a poor 
field force indeed. The Illinois Life is 
revamping its war clause and Mr. Stev- 
ens said that the suggestions submitted 
by the field men concerning the new 
clause had been of considerable value. 

The twenty-fifth anniversary dinner of 
the company was held on the evening of 
the last day with R. W. Stevens, vice- 
president, presiding as toastmaster. It 
was the most successful and largely at- 
tended agency dinner in the company’s 
history. The Illinois Life has 74 men 
who have been connected with it more 
than ten years, and these have formed 
an organization known as the Illinois 
Life Old Guard. They were presented 
with the emblem of the newly created 
organization. 

Benjamin F. Bradbury wrote the first 
policy for the Illinois Life in 1895, and 
at the anniversary dinner made his first 
speech since his association with the 
company. In the early days of the com- 
pany J. W. Stevens, the president, did 
the bookkeeping and took care of several 
other office duties, and Walter Z. Brown, 
auditor, wrote the policies in long hand 
and Karl B. Korrady, now assistant 
agency manager, acted as office boy. 
Talks were made by these and many 
others prominent in the agency ranks of 
the company. 

















DO YOU READ 
? ADVERTISEMENTS . 


Once in a while it pays a man to read an advertisement. 
For instance, do you know why the $24,816,657.00 of new business 
paid for in 1917 by the fieldmen of 


The Guardian Life Insurance Company 
of America 


exceeded by $3,751,129.00 the largest amount paid for in any other year 
since the Company was organized in 1860? 


Do you know why very few men who can make a living selling life 
insurance leave this Company? 


The answers to these questions will be of great value to the man 
who wishes to form a connection with 


A Growing Company for Growing Men 
For a direct Agency Connection address: 


T. Louis Hansen, Vice-President & Agency Manager, 


50 Union Square - - - - - New York, N. Y. 


























zi Hotel la Salle fe 


J  Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 
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ha] 4 WHERE INSURANCE MEN MEET 

ae Hotel La Salle ranks first among Chicago By 

re hotels for its perfect service, elegant equip- fal 

. ment and comfortable accommodation. Lo- ‘s 

: cated at the center of the insurance pF, 
district it is the most convenient stop- By 
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RATES: ‘? 
ONE PERSON 13 
Room with detached bath - = = © $23to$3perday #5 
Room with private bath © © = «© $3 to $5 per day “ 
TWO PERSONS ‘ 
Room with detached bath - - © © $8 to $5 per day 


Rooms with private bath of e @ 
Connecting rooms and suites as desired 

All rooms at $5 or more are the same price 

for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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MISSOURI STATE LIFE 
BEING ADJUSTED 


President Walter K. Chorn Has 
Resigned and a New Head 
Will Be Chosen 


WILL NOT SELL COMPANY 


Effort of Great Southern Life of Dallas 
to Acquire Control Comes to 
Naught 


Walter K.’°Chorn, president of the 
Missouri State Life has resigned after 
having served in that position since last 
March coming to the chief executive 
position from the office of the Missouri 
state commissioner. Mr. Chorn has 
gone to join his family at Fayette, Mo. 
Mr. Chorn took the presidency when 
John G. Hoyt was forced to retire fol- 
lowing an examination by some of the 
departments. Mr. Chorn was very in- 
sistant that Mr. Hoyt step out and this 
led to the board of directors offering 


the position to Mr. Chorn and urging 
him to take it. 


Great Southern Life’s Move 


There has been a rumor abroad for 
the last few weeks that the Great 
Scuthern Life of Texas was endeavor- 
ing to gain control of the Missouri 
State Life stock, but Commissioner. A. 
L. Harty of Missouri gives it as his 
opinion that the company will not be 
moved from Missouri. It is known that 
President O. S. Carlton of the Great 
Southern has had his weather eye on 
the Missouri State and has been en- 
deavoring to finance a deal so that the 
company could be merged with his. 
Commissioner Harty of Missouri and 
Commissioner Austin of Texas were 
in St. Louis last week in conference. 


Commissioners Are Positive 


Commissioner Harty seems positive 
in that he will not allow the Missouri 
State to leave Missouri and Commis- 
sioner Austin seems equally positive 
that he will not permit the Great 
Southern Life to leave Texas. It is 
stated that 25,000 shares of stock of the 
Missouri State Life were transferred 
last week to the Kansas City-Dallas 
syndicate, the purchase price said to 
be $1,000,000. The board of directors 
purchased 36,000 shares of stock from 
former President John G. Hoyt. Com- 
missioner Harty said this should have 
been regarded as treasury stock and 
the stockholders should have been 
given an opportunity to purchase it. It 
was 25,000 shares of this stock that 
was sold to the Kansas City-Dallas 
syndicate. Circular letters were mailed 
last week to stockholders advising that 
the remainder of the stock about 11,000 
shares is available for purchase. 


Statement From the Company 


THE NATIONAL UNDERWRITER asked the 
officers of the Missouri State Life for 
a frank statement of the situation. 
They have given it and so far as this 
paper is concernéd it has absolute con- 
fidence in the future of the institution, 
Vice-Presidents Thomas F. Lawrence 
and George Graham. The Missouri 
State Life is financially strong and its 
policyholders need not feel disturbed 
over the internal disturbance which is 
rapidly being adjusted. The statement 
from the ccmpany follows: 

Hoyt Stock Purchased 

The publicity given to the affairs of 
this company through the press neces- 
sitates a plain statement on behalf of 
the company. 

The former president of the company, 
Walter K. Chorn, with the approval of 
the. directors, purchased 36,050 shares of 
the company’s capital stock. This stock 





was acquired from the retiring president, . 
John G. Hoyt, and others, as part of 


the agreement for their retirement, 
which was deemed desirable for the wel- 
fare of the company. The price paid for 
the shares was $30 per share. This was 
paid out of the company’s funds, and 
the shares delivered to the company. The 
directors assented to these purchases on 
advice of counsel selected by Mr. Chorn, 
after he became president, that it was 
proper and legal for the company to so 
use its funds. 


Great Southern the Purchaser 


Mr. Chorn, with the approval of the 
directors, sold 25,000 of these shares to 
certain gentlemen in Kansas City at $30 
per share and carrying charges during 
the time the company held the shares. 
These shares have been delivered to the 
purchasers and they have been paid for 
by them and the money paid into the 
treasury of this company, so that as to 
these 25,000 shares the company is ex- 
actly in the position that it was in be- 
fore any shares were acquired. 

It has developed that the purchasers of 
these shares resold them to interests rep- 
resenting the Great Southern Life of 
Dallas, for the avowed purpose of giving 
control of the Missouri State Life and 
reinsuring the business of the Missouri 
State Life in the Great Southern. In this 
President Carlton of the Great Southern 
states that he was assured the coopera- 
tion of Mr. Chorn, but when the proposi- 
tion was submitted to the vice-presidents, 
T. F. Lawrence and George Graham, and 
to the other members of the board of 
directors, they expressed unanimous dis- 
approval. The price paid by the Great 
Southern interests for the 25,000 shares 
they acquired was $40 per share. Oppo- 
sition to the reinsurance was also offered 
by the commissioners of Missouri and 
Texas, the latter stating that the rein- 
surance would be illegal. 


To Get New President 


The directors will hold a meeting 
about the middle of the month and select 
a new president. Neither Mr. Lawrence 
nor Mr. Graham are candidates for this 
position—they have both stated that they 
do not desire and will not accept the 
position. They will urge the selection 
of some man prominent in the business 
world who has the interests of all, the 
policyholders and stockholders, at heart, 
and who will feel obligated to discour- 
age any effort to despoil the corporate 
household or reinsure the company in 
any other company. 

Mr. Lawrence has been in the life in- 
surance business for twenty years and 
Mr. Graham an equal length of time, and 
they both feel that the perpetuity of 
the Missouri State Life is a thing to 
which their best energies have been 
pledged, and they will not under any 
circumstances combine with those who 
propose to pirate the business of the 
Missouri State Life in the interests of 
any other life insurance company. 





Life Agency Changes 











Pacific Mutual’s Appointments 


Theodore Hundley has been ap- 
pointed general agent for the Pacific 
Mutual for West Virginia. Mr. Hund- 
ley has been a successful life man for 
four years. At Lincoln, Nebr., Orville 
A. Andrews has been appointed general 
agent. His son, Luther G., will act as 
cashier and office manager. Since Mr. 
Andrews entered the insurance busi- 
ness a year ago he has decided to write 
at least one application every week and 
he has not failed. D. M. Meyer at 
Omaha will continue to act as general 
agent of the company there. At Colum- 
bus, Ohio, Clinton D. Terry has been 
appointed general agent. He succeeds 
Edwin S. Jester, who will devote a part 
of his time to another line of business, 
but will continue as a personal producer 
for the Pacific Mutual. 





I. B. Jacobs 


I. B. Jacobs, for two years past 
branch manager of the Mutual Life in 
the Darby Day agency in Chicago, has 
gone with the Mutual Benefit Life in 
that city. He will do special work for 
the company as personal representative 
of the manager, George Pick. 





Michigan Appointments Made 
Roy L. Kane, who has been a suc- 





cessful producer and organizer in Min- 
nesota, leaves Duluth to take charge of 
western Michigan for the Minnesota 
Mutual Life, with headquarters at 
Grand Rapids. Maurice L. Chertok has 
been appointed manager of the Minne- 
sota Mutual Life with headquarters at 
Detroit, and will cover eastern Michi- 
gan. He has been for the past seven 
years engaged in pgoduction of life 
business in Detroit. 





Northwestern Mutual Changes 


The Northwestern Mutual announces 
the resignation of Charles K. Hammitt, 
for a number of years past the general 
agent for southern New Jersey. Mr. 
Hammitt has been in poor health for 
some time and wished to be relieved 
of his responsibilities in order to take 
a rest before resuming active work as 
a special agent, 

Pending the appointment of a new 
general agent, Harry H. King, formerly 
cashier under Mr. Hammitt, has, as 
cashier, been in charge. 

H. N. McAfee, one of the company’s 
leading agents in Buffalo, N. Y., has 
been appointed as Mr. Hammitt’s suc- 
cessor. Offices will be continued for 
the present at the First National Bank 
Bldg., 32 East State St., Trenton, N. J. 

A new general agency contract has 
been made for the Lancaster, Pa., field. 
George N. Reynolds has formed a part- 
nership with his son, George K. Rey- 
nolds, under the firm name of George 
N. & George K. Reynolds. The offices 
of the new firm will remain as hereto- 
fore, 124 East King St., Lancaster, Pa. 





Phoenix Mutual Changes 


James M. Woodhouse, who has been 
supervisor of the Phoenix Mutual Life 
since Jan. 1, 1916, at Indianapolis, has 
returned to Connecticut and is associ- 
ated with Mr. Welles in the manage- 
ment of the Connecticut agency under 
the name of Welles & Woodhouse. 
Arthur W. Kimball, who has been with 
the Cleveland agency since Sept. 1, 1917, 
succeeds Mr. Woodhouse at Indianap- 
olis. The Connecticut agency includes 





Connecticut, Rhode Island and Bristol 
county, Mass, 


Iowa Directory Is Issued 


Life companies and agents will be 
interested in the new Underwriters’ 
Hand Book of Iowa, which has come 
from the press of THE NATIONAL UN- 
DERWRITER. This book gives complete 
information as to companies. There is 
an insurance directory ‘of each town, 
giving the names of agents and compa- 
nies represented. The statistical in- 
formation is of value, showing the busi- 
ness in Iowa for six years. The adver- 
tising is very tasty and artistic. The 
entire work reflects great credit on 
Mrs. Nora Vincent Paul, superintend- 
ent of the directory department of 
THE NATIONAL UNDERWRITER. 


Big Group Policy 


The Metropolitan Life has issued a 
$7,000,000 group policy on the em- 
ployes of the Philadelphia Rapid Tran- 
sit Company. The employes eligible 
for the insurance pay $1 per month for 
$1,000 and the company pays the bal- 
ance of the cost. The amount coverd 
under the policy is expected to go to 
$10,000,000 when all employes become 
eligible through being with the com- 
pany one full year. 


Kingsley With Red Cross 


Wm. H. Kingsley, second vice-presi- 
dent of the Penn Mutual Life, has been 
granted a leave of absence to act as 
associate director Bureau of Personnel, 
~ Red Cross, at Washington, 

Ras On 


The emblems of our country are better 
chosen someone _ says, than those of 
France, England, Ireland or Scotland, be- 
cause: “The lily will wither and fade 
away, the rose from its stem will sever, 
the shamrock and thistle will last but a 
day—but the stars will shine forever.” 


The State Mutual Life has opened an 
agency in western Michigan with head- 
quarters at Grand Rapids. Carl 
Peterson has been appointed general 
agent by Stephen Ireland, superintendent 
of agencies. 








GEORGE E. IDE, President 


reserve 


Rooms 601-606 Th: 
CINCINNATI, OHIO 


HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the poli holders i in 1917 
$3,467,823, sf which $731,696 was in dividends or premuim refund. 
d was increased by $1,688,199 and the Assets are now $34,542,304.08. 
W. A. R. BRUEHL & SONS, General Managers 


Central and Southern Ohio and Northern Kentucky 
e Fourth National Bank Building 


256 Broadway, NEW YORK 
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The “Giant of the West’? 














MASONIC TEMPLE 


MASONIC LIFE ASSOCIATION 


(Commenced Business 1872) 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 


BUFFALO, NEW YORK 

















REINSTATEMENT OF LAPSED 
ARIAL 


10 SO. LA SALLE ST. 





LIFE INSURANCE SERVICE BUREAU. 


CONSERVATION OF LIFE ee Are BUSINESS AND 
BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


HOROUGH ACTU- 


CHICAGO, ILL. 
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BIG CONVENTION HAS 
OPENED IN NEW YORK 


(CONTINUED FROM PAGE 1) 
ing enthusiasm and bringing men to a 
realizing sense of their duty. At the 
close of his address he launched into a 
patriotic strain that was very eloquent 
and impressive. 


Rogers Extends Welcome 


Yesterday the executive committee 
met, as did the executive council, and 
reports from various committee chair- 
men were received. Finishing touches 
were placed on the convention plans. 
Orra S. Rogers, president of the New 
York association, made the welcome 
address this morning and the response, 
was given by J. T. Wilson, president of4 
the Canada association. President Wil-| 
son later reviewed the activities of the 
Canada body. At this afternoon session 
talks were made by President D. P. 
Kingsley of the New York Life, Pres- 
ident Herbert C. Cox of the Canada: 
Life, Actuary Henry Moir of the Home 
Life and President Harry L. Seay of 
the Southland, who is also president of 
the American Life convention. 


Two Big Themes of Convention 


While the distance from the west has 
kept many from that section attending 
yet the east rallied to the cause and 
large numbers of life men are in the 
city. The two big themes of this con- 
vention are: The contribution life in- 
surance has made and will make to- 
wards winning the war, and secondly, 
how to develop life insurance in spite 
of the war. These are the key notes of 
the meeting. ‘ 

The winners of the prize essays this 
year are Charles W. Scovel, ex-presi- 
dent of the National association and 
associate manager of the Northwestern 
Mutual at Pittsburgh, and John R. Mc- 
Fee of Chicago, manager of agencies in 
the Chicago office of the Penn Mutual. 
Mr. McFee has been a prize winner be- 
fore, having captured both the first and 
second ribbons. 


Has Entered Illinois 


The Cleveland Life has been li- 
censed by the Illinois department. 
This company has recently purchased 
a controlling interest in the Interme- 
diate Life of Evansville, Ind., and is 
taking over the business and agency 
organization of that company. 

The capital stock of the Cleveland 
Life is $250,000 and at the end of 1917 
the aggregate admitted assets of the 
two companies approximated two mil- 
lions and a half and the insurance in 
force amounted to over twenty-one mil- 
lions. 


Raises Morale of Fighters 


WASHINGTON, Sept. 2.—The gov- 
ernment has written more than $30,- 
000,000,000 of life insurance to protect 
the fighting forces and their families, ac- 
cérding to an official statement made 
by Secretary McAdoo. The total for 
August will be approximately $5,000,- 
000. 


Unofficial estimates are that the U. S. 
army is more than 90 percent insured. 
New men joining the forces almost 
without exception take the maximum 
of $10,000. In the opinion of the army 
officers the practice greatly strength- 
ens the morale. 

More than 2,000,000 insurance certifi- 
cates have been mailed to date. They 
are being dispatched at a steadily in- 
creasing rate. Persons who have been 
named as beneficiaries under the war 
risk insurance but have not as yet re- 
ceived their insurance certificates are 
assured by the Secretary that these 
certificates are not essential to make 
the insurance protection effective. 


New Draft Requirements 


Anticipating the enforcement of the 
new draft law, life companies are be- 
ginning to fortify themselves and some 
have already extended their war clause 
to include ages up to 45. It is proba- 





ble that a majority of the companies 





Michigan in 1917. 





Over $4,000,000 new business paid for last year. 
HOME OFFICE DETROIT, MICHIGAN ..€. orien, President 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. ; 











will make a similar move after men 
above 31 are actually registered. As an 
example of what may be expected, one 
of the largest companies has notified 
its agents that it will accept $100,000 
on men above 31 years of age, $5,000 
of which will be written with the so- 
called conference war clause, for which 
a premium of $37.50 per thousand is 
charged, and the remaining $95,000 will 
be written with the provision that the 
company is liable only for the return of 


‘the premiums in the event the assured 


is killed in military service, and the 
company will become fully Ifable for 
the face of the policy after the insured 
resumes civil life, without medical ex- 
amination. It is found that a number 
of the large companies have, since the 
new draft law became a certainty, writ- 
ten their general agents suggesting 
or outlining limits to be accepted on 
prospects from 31 to 45. Few compa- 
nies have issued definite and final rul- 
ings, but these are expected within the 
next few weeks. Practically all com- 
panies will, of course, simply include 
their present war clauses in all policies 
now issued between ages 31 and 45. 

One company has issued the follow- 
ing instructions: 


Applicants born on or after September 
12, 1872, and prior to June 5, 1886, ex- 
amined on or after September 8, 1918, 
will be limited to insurance of $10,000, 
except term, subject to clause 86, in ad- 
dition to insurance issued prior to Apr. 
1, 1917, but not to exceed total insurance 
of $50,000. 

Additional insurance on any plan will 
be considered with clause 95. This 
clause avoids the policy on entering 
military or naval service. If the appli- 
cant expects to enter military service or 
desires the war hazard covered, addi- 
tional insurance should not be requested. 

After classification of registrants has 
been completed more liberal limits with 
clause 86 may be granted to applicants 
having deferred classification. 


Wallace Made President 


The Massachusetts Mutual Life 
agents met at the head office last week, 
being welcomed by President W. W. 
McClench. Warren C. Flynn of St. 
Louis, who is president of the associa- 
tion, was in the chair. There were a 
number of talks by different general 
agents and company officers. A golf 
tournament was held, the winner being 
E. W. Haster of New York. 

One of the interesting speakers was 
Mrs. Marie H. Roberts of Columbus, 
Ohio, who has written and delivered a 
greater amount of business in the past 
twelve months than any other woman 
agent of the company. She spoke on 
the company’s motto, “We Serve.” 

George H. Parks, manager of the 
Providence office, who again headed 
the list of the company’s representa- 
tives writing the greatest volume of 
business spoke on “Life Insurance and 
Inheritance Taxes.” Other speakers 
were Harry N. Haven, newly appointed 
associate manager of the Boston 
agency, and Charles H. Angell, actuary 
of the company. 

The association elected the follow- 
ing officers: President, W. F. Wallace, 
Utica, N. Y.; _ first vice-president, 
Frank T. McNally, Duluth, Minn.; sec- 
ond vice-president, Miss Georgia Em- 
ery, Detroit, Mich.; secretary and treas- 
urer, J. Putnam Stevens, Portland Me.; 
executive committee, Henry K. Hill, 
Louisville, Ky., chairman; Harry S. 
Parks, Barre; R. A. Ferris, Cleveland, 
Ohio; Miss Alberta Allen, St. Louis, 
Mo., and Henry L. Garic, New Or- 
leans, La. 


— | 











Pioneer Life Insurance Co. 


of America 
Organized 1907 


John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 











New Masonic Temple 


Soe? The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
| The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


Washington, D. C. 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
cial Policies. Now is the time to secure good territory in the state 


of Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I, MORRISSETT, Vice-President and General Manager 


DAYTON, OHIO 

















THE PEOPLES LIFE 
INSURANCE CoO. 


Chicago’s Most 
Progressive 
Company 


Direct With 
the Home 
Office 
Address 
Elon A. Nelson 


President 
Chicago 





Home Office Building 
Chicago 











q No Wisconsin Regiment 
—in any war—has ever lost 
its colors—nor changed 
them. 


q The Battalion under the 
banner of Gatdianjife js 
imbued with the same 
spirit. 
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Address C. L. MILLER 
Director of Sales 


Gardianiifa 


Madison, Wis. 
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REGARDS GOVERNMENT 
EXPANSION UNLIKELY 


(CONTINUED FROM PAGE 1) 


taken by the government. The rail- 
roads have been taken over. This ac- 
tion is justified, as the war brought 
an immediate and pressing need of uni- 
fication and elimination of duplication. 
. The arteries of the nation are now one 
unit. This move was obviously neces- 








sary, and carries with it no implication 
that the public would favor a continu- 
ance of the present railroad program 
in peace times. Moreover, the law 
granting the government the right to 
take over the railroads provides that 
federal control ends eighteen months 
after peace is declared, and that a rea- 
sonable return go to stockholders, and 
the properties be returned to their 
original owners in as good condition.as 
when received. 


Control Justified 


The government was similarly justi- 
fied in taking over the telegraph and 
telephone lines, as this move was also 
a war necessity, and there is every rea- 
son for the government having first 
call upon the wires of the country. 

The government operation of these 
companies is by no means indicative 
of a change in public sentiment in favor 
of government ownership. There has 
been no radical change in the views 
held by the public generally. 

Effect on Fire Companies 


Naturally the fire and marine com- 
panies have been affected by the with- 
drawal of a large amount of business. 
The failure of the government to insure 
the property it assumes control of is 
nothing new, as the national govern- 
ment has for many years carried its 
own risks, and in failing to insure prop- 
erty under its supervision is establish- 
ing no new principle. 

Various estimates given state that the 
tetal fire and marine premiums involved 
are from twenty to fifty millions. The 
total business of all companies writ- 
ing these classes of business in 1917 in- 
volved $700,000,000 of premiums. Thus 
only about 7 percent of the total pre- 
mium income has been lost, and if the 
thing is looked squarely in the face it 
will be observed that the loss has af- 
fected chiefly large brokers, but there 
is no indication of a menace to the in- 
surance business as a whole. 


Reasons for Insuring Ships 


To the statement that the govern- 
ment is already in the insurance busi- 
ness, Mr. Nollen adds an explanation. 
In addition to its war risk bureau, the 
government is operating a marine and 
seamen’s division. In this department 
the government insures ships and car- 
goes and commenced its activities in 
this connection when the submarine 
hazard became acute, and the private 
companies could not assume the risks. 
The government took the position that 
commerce must be maintained and 
made the necessary move. At the time 
this bureau was created $50,000,000 was 
appropriated for losses—but to date no 
portion of the $50,000,000 has been 
touched. This is not to indicate that 
the rates charged by private companies 
were too high, but merely proves that 
the government took the step when no 
other course could have been pursued 
and commerce kept alive. 


Facts en Soldiers’ Insurance 


For a similar reason the government 
established its soldiers’ and sailors’ in- 
surance bureau. The law under which 
this department was created states that 
the war hazard and expense shall be 
borne by the government. Nearly 
3,000,000 applications have been ac- 


cepted and $25,000,000,000 of business 





has been issued, the average policy size 
being $8,500. The business is written 
at yearly renewable term rates and will 
remain on this basis during the war 
and for perhaps five years after peace 
is declared. The amount of the pre- 
mium cHarge is held out of the soldier’s 
pay, and the government does not rec- 
ognize the protection it affords its sol- 
diers as being in the same class as of- 
fered to a civilian by a private com- 
pany. It is merely a means of furnish- 
ing indemnity to the men in the service 
and a substitute for the pension sys- 
tem. 
Expansion Improbable 

No effort is being made to conduct 
the business at a profit, and a profit 
is not anticipated. If the war lasts for 
two or three years more, losses to the 
American forces will be heavy and the 
losses resulting to the war risk bureau 
will mean the taxation of large sums. 
Can the government be justified in ex- 
tending similar benefits to the civilian 
population, not giving their lives in 
military service? The issuance of this 
indemnity, in Mr, Nollen’s estimation, 
is merely a recognition on the part of 
the government to the men who are 
making the supreme sacrifice — it is 
nothing more than the government 


should do. 
Saunders Bill 


A sober consideration of the meas- 
ures already introduced in Congress 
in the past which would prove detri- 
mental in the extreme in the insurance 
business, will perhaps be interesting to 
many and make clear the situation as 
it really is. Some time ago the Saun- 
ders bill was introduced proposing a 
Liberty Insurance League with a cap- 
ital of $10,000,000 to issue small forms 
of insurance, and with the power to 
negotiate with a company with not less 
than $300,000,000 of assets, with the 
idea of reinsuring it. Such a proposi- 
tion is ridiculous in the extreme and, 
very likely, unconstitutional. 


Senator Lewis’ Measure 


Senator Lewis of Illinois proposed a 
law extending to all workmen engaged 
in all war work imperiling life and 
health the privileges of the war risk 
bureau, and even asked for the exten- 
sion of these privileges to workmen 
engaged in any hazardous occupation. 
Such a bill would launch the govern- 
ment into the business on a broad scale 
and would provide social insurance of 
a type that is in force in Germany. Ger- 
man made products are not likely to 
be given serious consideration at this 
time. 

Non-Partisan League 


Mr. Nollen pointed out that much 
has been said concerning the Non- 
Partisan League and the dangers that 
it presents to the insurance interests. 
The recent conviction of Industrial 
Workers of the World, who were 
charged with disloyalty, has thrown a 
stigma on this organization and placed 
it beyond the point where it can do 
much serious damage to the insurance 
business in the future, as it is now re- 
garded as a pro-German organization 
by many. 

Brisbane’s Attack 


Commenting on the editorial which 
appeared in the Chicago Herald-Exam- 
iner on July 25, written by Arthur Bris- 
bane, and which caused considerable 
of a stir in life insurance circles, Mr. 
Nollen said that the article was a clever 
way of appealing to the public preju- 
dice. It presented no argument, but 
was adroitly worded. No system of in- 
surance has ever succeeded without 
salesmen, unless made compulsory. The 
life salesman is not only essential in 
producing the business, but also for 








A Few 
Life General Agency Openings 


In the following states: 


Illinois, Indiana, Iowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, 
Texas and Virginia 


In making application give full information as 
to experience, age and general qualifications 


Address: 


AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 











We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


ECRET OF OUR 
One Suscess 1S: 
JERVICE 


DETROIT 
MICHIGAN 











THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


e e 
Equitable Life of Iowa 
(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 

















The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
' FIRST IN THE WORLD 


In gain in assets in 7 ae Bees samleelSeisinsieee ewe eeneee $ 95,927,881.14 

In increase in income in 1917............ccecececccecees Miscilns 40,648,595.67 

In amount of insurance in force............cceeeececeees seeee 3,936,181,898.00 

In gain in insurance in force........... Selaieteiasiaiarceis aceipisrajereleD . 453,749,902.00 

In amount of insurance placed in 1917.............. eececesees 791,060,002.00 
WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 




















SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street 2 ° 


NO “PRELIMINARY TERM —THE ONLY ILLINOISYCOMPANY. AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. ~ 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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rendering service after the business has 
been placed on the books. This had 
been repeatedly proven. 


Consideration of McAdoo’s Views 


Some have seen cause for alarm be- 
cause Mr. McAdoo has been quoted as 
favoring social insurance. Mr. McAdoo 
has said that “events are likely to lead 
us to the consideration of all social in- 
surance problems.” He has in mind the 
compulsory insurance for workers, as 
in making his statement Mr. McAdoo 
said that a program such as is now 
in use in England would be considered. 
This indemnity is furnished in England 
to workers earning less than $800 an- 
nually, in France to those earning less 
than $600, and in Germany to those 
with an earning capacity of less than 
$500 a year. Wherever it has been tried 
it has increased the army of the dis- 
satisfied, promoted carelessness, and, 
in the case of injury, retarded recov- 
ery and lengthened the period of dis- 
ability. It has bred nervous disorders 
and has a bad moral effect and destroys 
individuality. The executive council of 
the American Federation of Labor has 
gone on record as opposing compulsory 
insurance in any form for workers. 

Were the government to enter the 
life insurance business it would expe- 
rience an adverse selection. The ex- 
pense of operation could not be legi- 
timately charged to the public. Ex- 
penses would be at least as high as 
they are with private companies, and 
the government could not furnish the 
insurance unless on a permanent basis. 


Responsibility of Agents 


It is important to remember that the 
agents must keep the mind of the pub- 
lic right on this question. A big re- 
sponsibility rests with the agency 
forces of the life insurance companies. 
Next to the physician the agent is able 
to get closer to his policyholder than 
anyone else. The agent can do much 
to mould the public thought and spread 
information concerning the misconcep- 
tions about the true purpose of life in- 
surance, and the government attitude 
on the question, 

Little Time to Consider 


After the war is over the government 
will have problems of readjustment to 
consider. The time of Congress will 
be full, and this will interfere with the 
extension of any plans now entertained 
by socialists and radicals for the ex- 
tension of a government insurance 
scheme. Diplomatic laws and foreign 
relations will have to be established. 
Internal problems will absorb time, and 
much thought will be given to the re- 
adjustment of business and the rehabil- 
itation of men. Briefly, there will be 
the greatest set of problems in history 
to be solved, and the important things 
must and will be done first. 

The attention will not be divided. 











NEWS ABOUT LIFE POLICIES 


g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
9:Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


NEW OPTIONAL ENDOWMENT 











Penn Mutual Life Announces Contracts 
to Meet the Needs of Advancing 
Old Age 





The Penn Mutual announces that it 
is now issuing optional endowment 
policies maturing respectively at ages 
65 and 70. The option in these policies 
is the right of the insured to convert 
the policy into a full paid life policy at 
designated ages after the age of issue. 
On the maturity of the policy, the in- 
sured may elect either to take the face 
amount or a life income equal to $85 
yearly for each $1,000 of insurance on 
endowments maturing at 65, and $100 
yearly per $1,000 of insurance on en- 
dowments maturing at 70. Should the 
policy be converted at the age desig- 
nated into a full paid life policy, the 
excess over the cost of such conversion 
is paid in cash to the insured. These 
optional endowments may be obtained 
with either of the two total disability 
clauses, that is, with waiver of pre- 
mium only, or waiver of premium and 
annuity in the event of total disability 
prior to age 60. Should the waiver of 
premium and annuity apply, the in- 
sured in the event of total disability 
prior to age 60 will receive an annuity 
the same in amount as the annuity pay- 
able at maturity as an endowment. The 
exercise of the privilege of converting 
the policy into a full paid life policy 
will not be subject to any evidence of 
insurability at the time of such conver- 
sion, 

Protect Dependent Old Age 


The company, in its announcement of 
the issuing of this policy states that it 
is designed to protect against a depend- 
ent old age; that over 60 percent of pol- 
icyholders that enter at age 35 and keep 
their membership survive at age 65 and 
fifty percent survive at age 70. Thus, 
the company states, it is apparent that 
a majority of such policyholders out- 
live the period when simple protection 
against death is needed and face the 
possibility of having made no provision 
for their own old age. 

The company, in its announcement, 
further states that figures based on 
population statistics show that over 90 
percent of the men living to 65 and 70 
either have accumulated nothing or 
exist from day to day inadequately fed 
and housed, or both, or become depend- 
ents. The stress of old age, therefore, 
calls for this increase of insurance 
service in the judgment of the Penn 
Mutual management. 

Provisions Are Given 

In case the life income under these 

optional endowments is selected on ma- 


turity as endowments, the income will 
be paid monthly as long as the insured 
lives, but if the insured die before the 
total income paid shall equal the face 
amount of the policy, the balance, 
equalling the difference between the in- 
come received by the insured and the 
face amount of the policy, will be paid 
in one sum to the estate of the insured 
whether the insured lives or dies. 
Therefore, there will be no loss of prin- 
cipal. The rates are: 
$1,000 Endowment at 65 


Life Income at 65—$85 per year in 
monthly installments of $7.08. 


Annual Annual 
Premium Premium 
Without With 
Disability Disability 
Age Annuity Annuity 
, See Lee $21.07 21.93 
We Sa senaeaines 24.20 25.20 
| |. SORE een 28.35 29.53 
Cb ere eee 34.03 35.43 
Cee 42.14 43.87 
Bias cceuataeks 54.41 56.59 


$1,000 Endowment at 65 


Life Income at 70—$100 per year in 
menthly installments of $8.33. 


Annual Annual 
Premium Premium 
Without it 
Disability Disability 
Age Annuity Annuity 
(Aer $19.63 $20.67 
MSGS ob xeadncess 22.2 23.48 
(Eee eee 25.71 27.14 
CA ree 36.56 38.65 
Berit ceeecesees 45.52 48.16 
eis cutencaens 39.28 31.98 


Conspiracy Charged 


Alfred Clover, former president of 
the Royal Life of Chicago, which was 
placed in the hands of the receivers in 
1916, and now head of the Public Life, 
which is in the process of organiza- 
tion in Chicago, has issued a little book- 
let entitled “A Last Word,” explaining 
the manner in which a receiver was 
appointed for the Royal Life. Mr. 
Clover contends that the Royal was 
the victim of conspiracy, and in the 
booklet affidavits are shown to prove 
his contention. A quotation from the 
booklet follows: “The insinuations as 
to the executive officers of the company 
being dishonest were found not true. 
Nowhere in any reports made by the 
receiver were any confirmations of such 
charge. 

“The facts are that the records here 
prove that in place of taking any funds 
of the company, the executive officers’ 
accounts showed that they had ad- 
vanced large sums of money to the 
company, and at the time the receiver 
was appointed the company’s books 
showed that several thousand dollars 
was due the president of the company.” 


Policyholders to Ratify Deal 


EVANSVILLE, IND., Sept. 2— 
There will be a meeting of the policy- 
holders of the Intermediate Life in this 
city Sept. 18 for the purpose of voting 
the transfer of the company to the 
Cleveland Life by accepting the policy 
offered by the Cleveland in exchange 
for the policy with the Intermediate. 
From present indications there will be 
no hitch in the deal by which the In- 
termediate will retire as an Indiana 











Frankfort - - - - 


Assets - - - - 
Insurance in force 


Of course we want salesmen 


back of you. 


E. O. BURGET, 
Secretary. 





Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 
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Peoples Life Insurance Company + 


Indiana 


1,000,000 
10,000,000 


W. A. IRWIN, 
Supt. Agents. 
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corporation. It will require a_three- 
fourths acceptance under the Indiana 
law to bind the bargain. 


In the general increased scarcity and 
price of almost everything, advice seems 
to be as plenty and as cheap as ever. 








THE 
JIFFY 
PEN 


The word “‘Jiffy’”’ de- 
notes speed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 

















SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond buying. Let us give 
you facts about real estate bonds. Write for par- 

to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 

















ACTUARIES 


| ce F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
_ J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
2 COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcu« 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms Ssecquned. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 














Telephone 1223 Association Buildin 
Central 3462 19 S. LaSalle St., CHICAG 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 
WACO, TEXAS 





REDERIC S. WITHINGTON,F.A.1.A 
CONSULTING ACTUARY AND EXAMINER 
804-306 Security Building 


DES MOINES, IOWA 
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Once an 
Illinois Life 
Man 
Always an 
Hllinois Life 
Man 


GREATEST & GREATE*T 


{LLINOIS inki NOS 


COMPANY COMPANY 


“ 
WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 





Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 

Selling all forms of. Participating and Non-Participating policies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. 

Good Territory in Indiana. 


WILBUR WYNANT, President 


September 5, 1918 ~ 





A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in _— Policies 
Dec. 31—1888....$ 104,307 $ 889,0 a. 
1897.... 274, 3290 6,619, "O53 1888-1897.. - Perret 02 387,71 
1907.... 2, 916,339 39. 503,485 1898-1907.... 10,551,857 1,139,238 
1917.... 14,008,422 115,099,897 1908-1917.. 31,845, 7050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 




















Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 





Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 













THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 
E. W. RANDALL, President T. A. PHILLIPS, Sec.-Actuary 








A GOOD OLD FASHIONED GENERAL AGENCY CONTRACT 


Providing Good Commissions and Liberal Expense Allowance 


for 
THE EASTERN HALF OF NEBRASKA 
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For particulars 


E. S. ALBRITTON, Supt. of Agencies 





SAINT PAUL, MINN. 




























Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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©)The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDEN t sx°c MONTHLY INCOME INSURANCE. 


Sjdteeet LALEST POLICIES AND AGENCY CONTRACT aie s \ae 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 









_ Central States 
Life Insurance Company 


St. Louis, Mo. 


$32,000,000.00 


Insurance in force ~ ~ 


JAMES A. McVOY 


Vice-President and General Manager 














—————————— 











WM 8 II 


I | 

















a8 2 
DSON S. LOTT, PRESIDENT i 


ad ON 


The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 








PART THREE 
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CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, SEPTEMBER 5, 1918 


$3.00 per Year, 15 Cents a Cepy 








SOCIAL INSURANCE PLAN 
HARSHLY CONDEMNED 


John Sullivan of the Modern 
Woodmen of America De- 
clares It Is Un-American 


BAD FOR WAGE EARNERS 





Compulsory Scheme Is a German Prod- 
uct Originated by Bismarck to 
Further Aims of Junkers 


John Sullivan of Kansas City, chair- 
man of the legislative committee of 
the Modern Woodmen of America, 
gave an address last week at the an- 
nual meeting of the National Fraternal 
Congress in Philadelphia. He took as 
his subject “Social Insurance.” He 
called attention to the bills having been 
introduced in Congress and the vari- 
ous state legislatures providing for 
compulsory insurance for workmen, 
they covering chiefly health insurance. 
Most of these bills provide for the 


state paying 20 percent of the cost, the 
employer 40 and the employe 40. In 
some cases accident, old age and ma- 
ternity insurance are provided. 


German and Austrian Products 


Mr. Sullivan calls attention to the 
fact that these lines of insurance are 
very much in vogue, chiefly in Ger- 
many and Austria, where they have 
been exploited to a lively extent. He 
characterizes the compulsory social in- 
surance as absolutely un-American and 
says that it is opposed by labor organ- 
izations. Mr. Sullivan deplores any 
laws that create classes, making one 
whose income is below a certain 
amount legally dependent on the state. 
He declares that the American wage 
earner is perfectly competent to man- 
age his private affairs as he sees fit. Mr. 
Sullivan views with horror any sug- 
gestion for invasion of the workmen’s 
family by the government or another 
individual. He says coercion of any 
nature in expenditure of the American 
workmen’s wages is outside his view- 
point of an American sovereign’s pre- 
rogatives and rights. 


Should Be Paid Direct 


The workman feels that if his employer 
can pay something for him under the dic- 
tation of the state, that such amount 
must be some profit of the business and 
that such should be paid to him directly 
aS an additional wage, as justly earned 
and that the wage earner should be free 
to expend such as his own personal 
knowledge of his needs may best dictate. 
The social insurance propaganda of the 
German government, Mr. Sullivan says, 
IS an autocratic and successful effort on 
part of that government to increase its 
bower over the masses of the German 
people by tying them in their family 
affairs directly to the imperiAi govern- 
ment. In reality the amounts contrivu- 
ted to the plan are secured only through 
taxes on the people. Under the guise of 
a governmental contribution, employers 
and employes are required to purchase 
Sovernment stamps to make weekly con- 
tributions to the fund for snch insur- 
ance, all managed and controlled by the 





CASUALTY AND 


GIVES SOUND COUNSEL 


——__——_ 


WANTS THE FRILLS REMOVED 


Commissioner Darst Commends the 
Accident Companies for Desiring 
to Get More Uniform Contract 


Commissioner J. S. Darst of West 
Virginia is regarded as one of the most 
level-headed and broad-minded state 
supervisors in the country. He has 
shown his capacity and vision many 
times. He is not a demagogue. He 
has given the insurance folks much 
sound advice. He says as to accident 
and health policies: 


It is encouraging to note that where 
any kind of insurance contract is not 
clear and easily understood by the aver- 
age man, which it undoubtedly should 
be, some of the companies issuing such 
contract at last show a disposition to 
remedy the same. 


Get Rid of Frills 


I refer more especially to the effort 
recently made to take the frills out of 
accident and health policies and to unify 
them. This should have been done years 
ago, together with other similar reforms, 
so that insurance companies could look 
the whole world in the face in this cri- 
sis in their affairs, and challenge any 
one to put his finger on the particular 
place where any branch of insurance was 
not clean cut and understandable. 

Unfortunately, they are not in a posi- 
tion to say this, and as a result the life 
companies and fire companies must suf- 
fer with the health and accident com- 
panies, because some of the latter class 
have issued policies which were mis- 
leading to the public generally, and 
which thereby caused wholesale dissat- 
isfaction to the purchasers, thus helping 
to bring about the condemnation of the 
whole insurance business by many, who, 
perchance, have bought health and acci- 
dent policies which were not what they 
looked to be upon their face. These 
companies must place their own houses 
in order, and do it at once. 


Companies Should Not Retaliate 


It is not denied that frequently unjust 
claims are made against insurance com- 
panies, either through fraud, or igno- 
rance of the terms of the contract, and 
these claims are sometimes paid by the 
companies. This, however, does not jus- 
tify a company in resorting to retaliatory 
measures toward innocent policyhold- 
ers, with the idea or effect of evening 
up the account. The policy of this de- 
partment has always been to use its in- 
fluence for justice, whether it be on the 
side of the insured or the company. 

By all means let us have a uniform 
accident and health policy which says 
what it means, and means what it says. 
Let the conditions of the contract be so 








imperial governmert, making the citizen 
totally subservient in the receiving cf his 
return therefrom to governmental power. 


Not Humanitarian Plan 


Mr. Sullivan says that instead of hu- 
manitarianism being the promoting idea 
of compulsory social insurance, German 
statecraft which formulated this idea led 
by the imperial minded Bismarck, has 
been worked out as the greatest devital- 
izer of manhood accomplished by any 
modern government. He declares it was 
inspired in Germany to strengthen the 
power of the state with the masses, to 
making them dependent and subservient, 
to weaken the development and dethrone 
the liberty of the individual, 
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FRATERNALS HIT HARD 
STRIKE THE COMPULSORY ACT 


National Congress Registers Strong 
Protest Against the Proposed Statu- 
tory Health Insurance Plan 


The National Fraternal Congress at 
its annual meeting at Philadelphia last 
week adopted strong resolutions 
against compulsory health insurance. 
The following are the resolutions: 


Resolved, That the National Fraternal 
Congress is unalterably opposed to the 
propaganda for state or national volun- 
tary or involuntary social insurance, now 
being considered by the United States 
Congress, and which is at this time be- 
fore the people of California, in the form 
of a constitutional amendment. 

State social insurance is paternal, so- 
cialistic and distinctly pro-German in 
character. Its workings are well illus- 
trated by the thorough and complete en- 
slavement of the German people through 
state insurance. 

Its burden and failure to come is eas- 
ily seen in its complete lack of success 
in preventing poverty and distress among 
the people of the British Empire. 

The platform of American labor de- 
mands fair wages and living conditions, 
that the laborer may in his own way 
eare for himself and his family, and the 
experience of fraternal and _ beneficial 
orders demonstrates that all the needs 
of the individual can be better met 
through private cooperation or cooperate 


means than through any specias of state }|. 


or national compulsion. 

Resolved, That the constituent soci- 
eties of the congress and the various 
officers and committees of the congress 
use all honorable means to prevent the 
enactment into law in any form of a 
plan for social insurance through state 
or national control. 








simple and plain that the wayfaring 
man, though a fool, may not misunder- 
stand its provisions. 

Do not say in large type at the head 
of the policy, ‘““We pay so much a week 
in case of, sickness or accident,” and 
then take it all back further down in 
the policy in the fine print. Be square 
with the policyholder and let him know 
just what he is getting for his money. 
Honesty is the best policy and will win 
in the long run. This department has 
worked in season and out for reforms 
of this nature; bills providing for stand- 
ard forms for accident and health poli- 
cies and introduced at our instance have 
been defeated in our legislature time and 
again by representatives of some of these 
companies. 

We are now willing to wait a little 
while to see what the companies them- 
selves will do, to remedy this matter. 
Unless they do this within a short time, 
this department will arbitrarily refuse 
to permit accident and health companies 
using these catch-all policies to do busi- 
ness in the state and let the court de- 
eide if necessary whether or not the 
commissioner’s position is tenable. 


Can Not Accept Report 


Insurance Commissioner Thomas of 
Texas states that he does not approve 
and cannot accept the substitute report 
on the examination of the Associated 
Employers Reciprocal of Chicago, oper- 
ated by Sherman & Ellis, that was fur- 
nished by the Illinois department. There 
were five examiners representing that 
number of states which submitted the 
report. 











URETY SECTION 


SOME COUNSEL GIVEN 
ON OFFICIAL BONDS 


Best Method to Pursue in Solicit- 
ing Public Business in 
the Field 


MUST BE RIGHT ON JOB 


Political Conditions Should Be Studied 
and Agents Should Get in Touch 
With Candidates 


. BY STEPHEN A. MARTIN 

The easiest way to obtain orders for 
public official bonds is to ask prospect- 
ive officials for them before anybody 
else asks. The official requiring a bond 
can give the agent an order for it and 
truthfully tell all solicitors who see him 
subsequently that he has already placed 
the order, 

However, when the agent sees the 
man requiring the bond first and then 
cannot get the order, the surest way to 
land it is to develop more influence than 
any other solicitor who may see him 
subsequently. 

It is not such a difficult thing to see 
a map requiring a bond before any 
other solicitor, if the agent is 100 per 
cent on the job. He knows there are 
only two ways a man requiring an offi- 
cial bond gets into that position—one 
by election, the other by appointment. 


Don’t Wait for Election 


If the man is elected, it is a joke to 
wait until the election takes place to 
solicit his bond. Nominations are al- 
ways made quite a while before elec- 
tion day, and it is just as easy to solicit 
him—and also his opponent—-the day 
each is nominated as it is the day one 
is elected. In fact, it is just as easy to 
solicit all candidates before nomina- 
tions are made because they necessarily 
announce themselves in advance of the 
nomination day, and there is no reason 
why each one should not be solicited as 
soon as he declares his candidacy. 


Go After Possible Prospects 


In case the man requiring bond is not 
elected, but appointed, conditions are 
somewhat different. While the appointing 
power does not always indicate definitely 
in advance whom he will appoint, he se- 
lects usually one of a group of men 
whose names have been printed in the 
newspapers as possible appointees. In 
such cases, there is no reason why the 
agent should not solicit each of the men 
mentioned immediately on reading their 
names, applying the same methods to his 
solicitation as suggested in the case of 
elective officials. While he cannot get an 
official bond from all of them, he may 
get other business in the company’s lines 
from his wholesale official solicitation. 


Locating the “Somebody” 


When an agent has seen an Official 
requiring a bond and asked for the bond 
before the representative of any other 
company has made a similar request, and 
even then cannot obtain the order; or, 


(CONTINUED ON PAGE 2) 
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COMPENSATION NEWS 


APPLICATION FOR REDUCTION 


Companies Are Turned Down by the 
Compensation Insurance Board on 
Breweries and Tanneries 


MADISON, WIS., Sept. 2.—The 
petition of the Standard Accident ask- 
ing for a reduction in the brewery and 
tannery rates was denied by the Com- 
pensation Insurance Board. The board 
asked insurance carriers to file their 
loss experience of the past, and had 
also available the experience of all car- 
riers in Wisconsin on policies issued 
in 1913, 1914, 1915. Upon the basis of 
all the experience collected, the board 
approved a pure premium or loss cost 
of $0.71 per $100 of payroll for brew- 
eries, and a revised pure premium of 
$0.47 for tanneries. This experience is 
reduced to the basis of the old Massa- 
chusetts law, which paid 50 per cent 
less in benefits than the Wisconsin Act 
prior to the 1917 amendments. The 
present Wisconsin Act pays $1.69 com- 
pensation, where the old Massachusetts 
Act paid $1. Applying this law dif- 
ferential and other factors of loading 
necessary, including the management 
cost, to the loss cost figures which the 
board approved, the rate produced for 
breweries was $2.32, and for tanneries 
$1.54. 

Because the experience available was 
developed prior to war conditions and 
because the war has brought about 
changes in industry tending to increase 
the number of accidents, the Board real- 
ized that some loading was necessary to 
bring the figures of the past up to meet 
present day conditions. At the end of 
1915 and the beginning of 1916, there 
was a remarkable speeding up of indus- 
try. Many new men were employed and 
consequently there was a considerable 
increase in the number of accidents. On 
the other hand, wages also were in- 
creased, although the maximum wage 
seale under the compensation act re- 
mained the same. Therefore insurance 
companies collected premium on a much 
increased payroll without incurring any 
greater liabilities. Considering all these 
facts, the Board in September approved 
as minimum adequate a loading of 15 
percent to offset these abnormal war 
conditions. 

On Jan. 1, 1918, the Standard Accident, 
together with practically all other stock 
companies, increased its rates under this 
provision of the act. They contended 
that the 15 percent loading for abnor- 
mal conditions which had been approved 
by the Board was inadequate and that 
in their opinion a loading of 22% percent 
was necessary. They further contended 
that due to an abnormal accident fre- 
quency in Wisconsin, a loading of 5 per- 
cent was necessary; also, due to in- 
creased management cost in the forms of 
postage, traveling expenses, paper, etc., 
a further increase of 5 percent was 
necessary to offset this element. With 
all these loadings applied, the brewery 
rate was increased to $2.72 and the tan- 
nery rate to $1.80. The Standard now 
contends that the present rates on tan- 
neries and breweries are too high and a 
reduction is sought. The Board has de- 
nied this reduction on the grounds that 
the pure premium or loss cost which the 
Board has approved is based upon the 
best judgment and experience available. 


Industrial Accident Board’s Meeting 

Madison, Wis., Sept. 3.—Speakers from 
all sections of the state will participate 
in the program of the International As- 
sociation of Industrial Accident boards 
to be held here Sept. 24-26.: Upwards of 
300 delegates representing the different 
accident boards in the United States and 
Canada will attend. Fred M. Wilcox of 
the Wisconsin ‘industrial commission is 
president of the association. 


No Truth in General Report 

Manager Frederick Richardson of the 
General Accident, who was in Chicago 
during the week, stated that he had 
noted another report that the shares of 
the General were increasing in value 
and hence the rumor was that some otlrer 
company was purchasing these shares 
with the idea of getting control. Mr. 
Richardson said there is no truth at all 
in the rumor about the controlling inter- 
est of the General being sold. The rea- 
son for the activity in the shares is the 
fact that the company is in most excel- 


lent financial condition, has made money. | 
on the other side, for the’ first time in | 
years is on a very solid foundation in 
this country and will make a handsome 
profit. The money that was sent over 
to this country by the General from 
time to time was contributed out of the 
earnings and was not an assessment on 
the stockholders. The shares of the Gen- 
eral are counted a very good investment 
and there is a market for them. 


SOME COUNSEL GIVEN 
ON OFFICIAL BONDS 


(CONTINUED FROM PAGE 1) 

when such competitor has solicited the 
bond before our company’s agent is able 
to do so and has obtained the inside 
track, it may not always be easy for 
our agent to develop greater influence 
than his competitors and force the bond 
his way—but it is always possible. No 
official obtains an appointment free from 
obligations to somebody, and if the in- 
genuity of our agent can locate this 
“somebody” and enlist his assistance, it 
is seldom difficult for him to obtain an 
order despite his original handicap. 





Being Fully Equipped 

The easiest way for him to do this is to 
equip himself in advance with a greater 
knowledge of conditions surrounding the 
election or the appointment of officials 
in his territory than any of his competi- 
tors and also to equip himself with a 
more complete knowledge of the techni- 
calities surrounding the execution, filing 
and approval of the bonds solicited. As a 
rule, the official appointed knows nothing 
of these matters. He, therefore, prefers 
to deal with an agent who, understand- 
ing the subject thoroughly, can advise 
him quickly in regard to every re- 
quirement in connection with his official 
bond, and on whom he feels he can de- 
pend to handle the matter intelligently, 
efficiently and promptly. 


Study Political and Official Conditions 


The best way for an agent to obtain 
this equipment, if he hasn’t it already, is 
to begin at once studying the political 
and official conditions in his territory 
and to obtain for himself a complete 
knowledge of the official bonds now filed 
therein. It is probably less than a day’s 
work for the average agent to go to the 
depositories of the official records in his 
territory and copy therefrom a list of all 
official bonds filed and the dates of their 
expiration and their amounts and condi- 
tions and their sureties. 


Advantage of Corporate Surety 


By analyzing these facts and ascer- 
taining the influences which resulted in 
the bonds already filed going to the 
surety companies they did (or not going 
to surety comnanies at all), and by keep- 
ing this information in mind, he is in a 
fair way to have an advantage in solicit- 


ing the bonds of the successors to the 
men now bonded. Yet, when the time 


comes for these successors to furnish 
bond, he must, of course, have thor- 
oughly prepared himself to present to 
them all the reasons showing the ad- 
mitted superiority of corporate over per- 
sonal surety in relation to such bonds, 
especially if his is a territory where the 
law has not absolved the prospects from 
the necessity of paying the premiums 
therefor personally. 

Having this expiration information in 
his possession and watching closely for 
any other new official bonds that may 
be required by reason of the possible 
death, removal or resignation of an in- 
cumbent, or the creation by law of new 
bonded offices, there is no reason why 
any agent should not get more than his 
share of official bond business in his 
territory, if he will only remember: 

That the easiest way to obtain orders 
for official bonds is to ask the prospec- 
tive officials for them before anybody 
else asks; and 

That the surest way to obtain orders 
for official bonds is to develop more in- 
fluence with the prospective officials than 
anyone else develops. 


Oklahoma Plate Glass Rates 


Oklahoma City, Sept. 3.—New sched- 
ule showing an increase of 25 percent 
in insurance on plate glass* has been 
presented to the state insurance board. 
Secretary W. R. Samuel of the board 
advised the 10 insurance companies do- 
ing such business in the state that the 
schedule could not become effective until 
it had been passed on by the board. 
Sept. 17 was fixed as the date for a 
hearing in the matter. It was intended 
by the companies to put the new rates 








ChicagoBonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 

















Bonds 
Fidelity 
Official 
Judicial 
Contract 


Insurance 








Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 





Depository 
Miscel- 
laneous 














Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 


AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
*¢Conservative but Aggressive’ WICHITA, KANSAS 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds’ 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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WITH ACCIDENT MEN 


EVILS OF SOCIAL INSURANCE 


Dr. Ochsner Tells Wisconsin Chamber 
of Commerce What Socialistic Scheme 
Will Actually Accomplish 


MILWAUKEE, WIS., Sept. 3.—The 
Milwaukee Association of Commerce 
held a round table session on the sub- 
ject of social or health insurance on 
Thursday, Aug. 29, devoted to the sub- 
ject of social insurance as a forerun- 
ner of the hearing to be held in Mil- 
waukee on Tuesday, Sept. 10, by the 
joint investigating committee of the 
1917 Wisconsin Legislature. 


Shows Enormous Cost 


Dr. Edward H. Ochsner, Chicago, was 
the guest of honor and_ principal 
speaker. He was unsparing in his ad- 
verse critcism of compulsory health in- 
surance, which he characterized as a 
cross between socialism and autocracy, 
and a menace to industry, to health, and 
to the general welfare of the public. It 
destroys efficiency and encourages de- 
eceit, he said. He pointed out that it 
would cost at least $30,000,000 a year to 
administer a system of this kind in Wis- 
consin under the terms specified in the 
bill being promoted by the American 
Association for Labor Legislation. Of 
this, the employer would bear 40 percent, 
the employe 40 percent, and the state 
20 percent. 


Destroys Efficiency 


“Compulsory health insurance,” said 
Dr. Ochsner, “breaks down efficiency, en- 
courages malingering, puts a premium on 
deception, and injures the medical pro- 
fession. It favors sickness rather than 
acting as a sort of preventive. In all 
countries where the system is in effect, 
employers lose more money and em- 
ployes more working days in each year 
than in countries where it has not been 
adopted. Germany is a glaring example 
of the operation of this dangerous sys- 
tem. There the unnecessary burden upon 
the medical profession has made it un- 
attractive and fewer men are going into 
it every year. The results in that coun- 
try have been unwholesome in every 
way. Workmen find it more profitable 
to be on sick leave than to be at work. 
The adoption of a compulsory health in- 
surance law in Wisconsin will introduce 
new and greater evils than the evil it 
pretends to remedy.” 


Urge Health Insurance 


ROCHESTER, N. Y., Aug. 28—John 
Mitchell, chairman of the New York State 
Industrial Commission which has to do 
with the operation of the workmen's 
compensation law, and James P. Holland, 
president of the New York State Federa- 
tion of Labor, pleaded for “an adequate 
health insurance law which will eare for 
the employe and all of his dependents” in 
a convention of the organized labor of 
the state. Several local insurance men 
witnessed the spectacle of a state official 
and the head of the labor federation of 
the Empire State demanding health in- 
Surance legislation from the same plat- 
form. 

President Holland told the delegates 
that they must devote every energy to- 
ward bringing about a powerful demand 
from labor for health insurance which 
will be materialized in legislation. He 
advised the workmen of the state to 
Study health insurance and work for it 
as the greatest social and industrial re- 
form of the age. 


an’ 


Eisemann With Mutual Benefit 


Cc. C. Eisemann has gone with the Mu- 
tual Benefit Health & Accident of Omaha 
in the agency department. He has re- 
cently been with the Lion Bonding. Mr. 
Eisemann began with the monthly pre- 
mium department of the Pacific Mutual 
Life and later was with the American 
Bankers and other companies. He has 


had a fine experience in the accident and 
health field. 


Reinsured Three Companies 


The Commercial Health & Accident of 
Springfield, Ill., since it has taken over 
two or three companies, becomes a fair 
Sized company with 8,500 policyholders 
and an annual premium income of $160,- 
000. In July the Commercial Health & 





Accident reinsured the Lincoln Mutual 




















Liberal Contracts 


ELMER H. DEARTH 


General Casualty & Surety Company 


114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 


Live Agents Can Secure 

Up-to-Date Policies 

WRITE US 

. President 





Casualty, which had 1,300 policyholders 
and an income of $24,000 and then took 
over the Bankers Accident of Springfield, 
which had 2,800 policyholders and an an- 
nual premium income of $44,000. Last 
month it reinsured the Capital Life of 
Springfield, which had 400 policyholders 
and a premium income of $4,000. H. G. 
Rockwood, vice-president of the Com- 
mercial, is building up a fine organiza- 
tion. 





Clover Leaf’s Plans 


Following the purchase of the Penin- 
sular-Guardian Life of Detroit, Mich., by 
interests connected with the Clover Leaf 
Casualty, W. C. Bradish and E. L. Mitch- 
ell of the Clover Leaf have been elected 
directors of the Michigan company 
which will hereafter be known as the 
Clover Leaf Life Insurance Company. 
F. H. Rowe, president of the Clover Leaf 
Casualty, will become president of the 
Clover Leaf Life. 

his move has been under contempla- 
tion by the Clover Leaf interests for 
some time. About two years ago the 
Clover Leaf Mutual Life was organized 
for the purpose of providing the cas- 
ualty agents of the company with a me- 
dium whereby they could write life busi- 
ness. It is the ultimate aim of the com- 
pany to have one large company writing 
both accident, health and life, and it is 
probable that as soon as arrangements 
can be completed the Clover Leaf Life 
and the Clover Leaf Mutual Casualty 
will be merged into one company to be 
known as the Clover Leaf Insurance 
Company. 





Leaders Meet at Jacksonville 


Members of the $1000 Club of the 
Clover Leaf Casualty held their annual 
meeting at the home office of the com- 
pany in Jacksonville, Ill., on Friday and 
Saturday of last week. Talks were made 
by F. H. Rowe, president; W. C. Brad- 
ish, vice-president; C. Y. Rowe, treas- 
urer; H. Wilder, manager of the farm 
department; E. L. Mitchell, manager of 
the business men’s department; C. A. 


Goodale, secretary Clover Leaf Life, and 
others. 


New England Equitable Insolvent 


BOSTON, Aug. 31—The New England 
Equitable, which went into the hands of 
receivers on petition of the insurance 
commissioner of Massachusetts, April 13, 
1917, was yesterday declared insolvent 
by Judge Loring in the supreme court 
and the receivers ordered to wind up the 
affairs of the company. Several hear- 
ings have been held the past two weeks, 
the company asking the termination of 
the receivership on the grounds that the 
accounts at the present time show a sur- 
plus of about $100,000 above liabilities. 
The insurance commissioner opposed the 
request, saying the margin of $100,000 
was too small to protect policyholders. 
When the receivers were appointed the 
company had outstanding policies of 
22,675,500. An examination of the re- 
ceivers’ report was recently made by the 
Massachusetts insurance department 
which said: “An examination of the out- 
standing reserves for claims included in 
the company’s schedules leads the exam- 
iner to believe they are sufficient to meet 
all required payments on this account.” 


Get Standard at St. Paul 


The Standard Accident, after having 
been ably represented for a number of 
years at St. Paul by the late R. M. Neely, 
has prevailed upon R. C. Wight & Co., 
State Savings Bank building, St. Paul, to 
accept appointment as general agents for 
that territory. That firm is so consti- 
tuted that it can maintain the high stand- 
ing that the company has enjoyed in the 
past. The senior member of the firm, R. 
C. Wight, has been prominent in finan- 
cial circles for thirty years. He is ac- 
tively connected with a number of large 
corporations in St. Paul. The junior 
member of the firm, R. H. Phinney, is 
rapidly adapting himself to his addi- 
tional responsibilities and is attracting 
the attention of the home office. 


War may come and war may go, but 
business must go on as much the same 
as possible. 
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The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 
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GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............$1,874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 














LIFE AND ACCIDENT 
SALESMEN, WRITE: 


years. Exceptional contracts to salesmen. 


benefits to the COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Lincoln, Nebraska STOCK COMPANY 


Apply for Territory Contracts. 


American Old Line Insurance Company 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen 
In fourteen states. The largest accident and health 








AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Under Supervision United States Treasury Department 
Assets: Over $1,500,000.00. :: Surplus as to Policy Holders: Over $900,000. 
(At the close of business June 30th, 1918) 
OFFICERS: 
L. A..ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 
We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 














Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 


BOSTON T. J. FALVEY, President 


f 
Paid-in Capital $1,500,000. Write for Territory. 




















Agents Wan%ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


Central Business Men’s Association, 
Westminster Bldg., 
CHICAGO, ILL. 





C. O. PAULEY, Secy. & Treas. 
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IN THE SURETY FIELD 


-— 


PLAN TO ENTERTAIN TOWNER 





Chicago Association Will Have Less 
Elaborate Annual Meeting and 


Make Reception Big Event 





The Surety Underwriters’ Associa- 
tion of Chicago is planning an enter- 
tainment for R. H. Towner of the 
Towner Rating Bureau when he is in 
Chicago to attend the annual meeting 
of the American Bankers’ Association. 
The evening of Sept. 24 has been se- 
lected for the event, and it will no 
doubt occur at some one of the down- 
town hotels. The present plans are to 
include the ladies, and possibly a dance 
will follow the dinner. The committee 
making the arrangements consists of 
Henry Marshall, United States Fidelity 
& Guaranty; Thomas W. Thompson, 
Hartford Accident & Indemnity; Her- 
bert K. Stewart, National Surety; 
Charles Bennett, New Amsterdam; E. 
C. Riley, Aetna Casualty & Surety; 
Homer McKee, Globe Indemnity, and 
A. C. Arnold, Fidelity & Deposit. 

The committee in charge of the nom- 
ination of officers and the annual meet- 
ing, which will be quieter than usual, 
will be held on the first Tuesday in 
October, consists of Henry Marshall, 
H. K. Stewart and M. L. Jenks, the 
latter of the American Surety. 


Midwest Livestock Licensed 


The Midwest Live Stock of Quincy, IIl., 
has been licensed with an authorized 
capital of $100,000. It has $50,000 paid 
in and $10,000 surplus. Of its capital 
$35,000 is invested in Liberty bonds. The 
company was organized by the Bankers 
& Farmers Loan & Trust Company at 
Quincy, it being the promoting company. 
J. W. Ireland is president and L. R. Heth- 
erington is secretary and manager, 


Republic Casualty’s Statement 


The Republic Casualty as of July 1 
shows assets $1,296,279, capital $536,390, 
net surplus $372,280. Its premium income 
for six months was $362,216 and total in- 
come $392,620. The total disbursements 
were $243,453. Its claim reserves in- 
STO oT, $44,504 and its premium reserve 

271, 


Pacific Mutual’s Policy 


The Pacific Mutual Life hopes to have 
its new accident policy that is noncan- 
cellable in the hands of its field men 
by Oct. 1. The main features of this 
policy can be summed up as follows: 

1. It cannot be cancelled by the com- 
pany. 

2. It cannot be restricted after issued. 

3. It covers every disability. 

4. It pays a monthly income for life. 

5. House confinement is not required. 

6. There is a fixed premium regardless 
of age. 

7. It is renewable until age 60. 

8. It is issued subject to medical ex- 
amination. 


New Campany’s Plans 


The National Bonding & Insurance 
Company of Cedar Rapids, Iowa, with an 
authorized capital of $1,000,000, has ap- 
plied to the capital issues committee for 
authority to sell that amount of stock. 
In the event this is not granted the com- 
pany will sell only enough to be able to 
comply with the Iowa law. 


Hearing on Glass Rates 


OKLAHOMA CITY, OKLA., Sept. 4.— 
The Insurance Board of Oklahoma has 
refused to allow contemplated increases 
in plate glass insurance rates that were 
to become effective Sept. 1 to go into 
effect until approved by the board. Hear- 
ing on filing for increased rates has been 
set for Sept. 17. Agents are notified to 
make no changes in present schedules 
pending this hearing. 


Moves Weekly. Department 


The Inter-Ocean Casualty of Cincinnati 
is moving its weekly premium depart- 
ment from Huntington, W. Va., to the 
home office in the Union Central Bldg., 
Cincinnati. A. C. Johnson, manager, is 
already in Cincinnati and the furniture 
and supplies are being shipped down the 
river by boat. Additional floor space 
aes been rented adjoining the company’s 
office. 


TAKES OVER THREE COMPANIES 





Commercial Health & Accident of 
Springfield, Ill., Now Has $175,000 
of Annual Premium Income 





The Commercial Health & Accident 
of Springfield, Ill., which recently took 
over the health and accident business 
of the Lincoln Mutual Casualty, has 


now also taken over the business of the 
Bankers Accident and of the Capitol 
Life Associataion, both of Springfield. 
This gives the Commercial 10,000 pol- 
cyholders and an annual premium in- 
come of $175,000. 

From the Lincoln Mutual was secured 
1,300 policyholders with $24,000 of pre- 
miums, from the Bankers 2,800 policy- 
holders with $44,000 of premiums and 
from. the Capitol Life 400 policyhold- 
ers with premiums of $4,000. 

The Commercial has built up a very 
excellent business of its own. It be- 
gan writing industrial business and later 
established a farm department. A year 
and a half ago commercial business was 
taken up. It has good representation 
throughout Illinois and with its three 
different lines of policies is getting a 
well diversified business. 

The officers of the company are: H. 
B. Hill, president; H. Rockwood, 
vice-president; G. C. Rockwood, secre- 
tary-treasurer; F. M. Feffer, manager 
commercial department, and Dr. J. R. 
Neal, medical director. 


Want System Approved 


SAN FRANCISCO, CAL., Sept. 4.—The 
California Inspection Rating Bureau has 
adopted a _ resolution urging Commis- 
sioner McCabe to immediately approve 
the new experience rating system known 
as Plan D, for compensation risks in 
California. Schedule rating is already 
in effect in the state and the bureau asks 
the commissioner to approve the experi- 
ence rating to complete the system or 
merit rating of compensation risks as 
contemplated by the minimum compensa- 
tion rating law. 


Executive Committee Meeting 


The executive committee of the Inter- 
national Association of Casualty & 
Surety Underwriters has called a meeting 
for New York Friday of this week. 





Richardson Takes a 
Very Hopeful View 








ANAGER FREDERICK RICH- 
ARDSON of the General Acci- 
dent believes that insurance companies 
will have the most prosperous period 
in their career after the war. That will 
be a reconstruction time. He does not 
think that wages will decrease, but says 
there will be a demand for everybody 
who can work to put a shoulder to the 
wheel. There will be a new era en- 
tirely, a time of great commercial ex- 
pansion and internal development. 
Mighty work will have to be done. 
Mr. Richardson believes that insur- 
ance will be in more demand than ever. 
He declares that insurance will play a 
large part in maintaining credit stabil- 
ity and protecting valuable properties 
and business. It is a time for greatest 
confidence in the future of all under- 
writing activities, in his opinion. 











Browa Building 


First and Largest Se writing business and 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year 

We et the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


DES MOINES, IOWA 


men upen 


as traveling men’s 





LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


CONKLING, PRICE & WEBB - 
FRED. L. GRAY COMPANY 

RAYMOND & RAYMOND - = = 
ALFRED PAULL & SON - - 
FRIER & HUGGINS, - 
HOWARD FERRIS, JR., - 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, —- 
Northwestern Managers, 328-386 Security Bank Bldg., Minneapo' 
General Agents, Southern Michigan, 
- General Agents, West Virginia, Board of Trade Bid, 
General Agents, Northeastern Ohio, 837 Superior Avenue, N. lev. j 
General Agent, Southern Ohio, 1310 1st National Bank Bldg.. Cincinnati 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 

GEN’L LIABILITY 


ournal Bidg., Detroit 
* ‘Wheeling 
-» Cleveland 


L. C. Smith Bldg., Seattle 


fHE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, O. 





MERICAN LIABILITY 









COM PANY 


SPECIALISTS tv MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 


INDIANA, OHI W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Seconp NATL BANK BLDG.. CINCINNATI, 
KENTUCKY $100,000.00 INSURANCE DEPT. DEPOSIT 











VIRGINIA COMPENSATION 


—! January Ist, ieee ; 
A ts ti im service 
by an XPERIENCED COMPENSATION 


Territory—Virginia and North Carolina 




















SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 











METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 








AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 











Farmers 


Largest crops for years, and record 
prices for product makes the Farmer 
the ideal prospect for Insurance. 


WANTED 


Special Agent to sell our 
Farmers Special Policy 
Guaranteed Income to Producers 

Address 


Inter-Qcean Casualty Company 
Cincinnati, Ohio 

















FOR THE SMALL TOWN AGENT 


One of the hardest fights we 
have ever had was to defend a 
druggist sued for a mistake in a 
country village. 

One of our wurst depository 
losses was in a country town of 
9,000. 

One of our best accident pro- 
ducers is in a southern town with 
6,000 white people. 

One of our $10,000 producers in 
all lines is a man under 30 in a 
mining town of 1,600.—U. S. Fi- 
delity & Guaranty. 














The American Credit-Indemnity Go. 
of NEW YORK 





CREDIT INSURANCE ONLY 





415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 





E. M. TREAT, President 
The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. 


OFFICES IN ALL PRINCIPAL CITIES 


91 William St., New York 


1140 Marquette Bldg., Chicago 
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COLLISION CLAIMS 


AUTOMOBILE claim men say that col- 
lision claims on trucks are becoming 
more numerous and the repairs are 
more expensive. The greater use of 
trucks has brought about more con- 
gestion. Many accidents occur near 
railroad freight houses, express ware- 
houses, freight yards, and so on. Any- 
ene who has been to a big city and 
has seen the mass of trucks attempting 
to get freight or express can readily 
understand the danger to which they 
are exposed in getting in and out. Fre- 
quently trucks are struck by a freight 
train or are hit by a street car. On ac- 
count of the higher price of labor and 
material, collision losses are much more 
expensive to handle. This is a good 
season to solicit truck collision insur- 
ance, especially in the cities. 





THE DAWNING LIGHT 


Even ArTHUR BRISBANE of the Hearst 
publications seems to be swinging 
toward the thought that the govern- 
ment has enough to do without further 
invading the field of private activity. 
He says in a recent editorial that gov- 
ernment ownership will have enough 
to do for the present developing the 
country, irrigating deserts, draining 
swamps, developing roads, canals, rail- 
roads, telegraph, telephone, the express 
business—“all natural monopolies that 
the people now can and should con- 
trol and own.” He thinks that the gov- 
ernment should control natural monop- 
olies, their value being based exclu- 
sively upon the increasing birth rate, 
but that enterprises requiring minute 
detail and great skill like the packing 
business had better be left to the in- 
tense, concentrated and selfish inten- 
tion of the individual. He says that 
big business properly supervised for 
the producer’s and consumer’s protec- 
tion giving to the public a fair part of 
the profits of cooperation cannot be 


too big. The bigger the country’s busi- 
ness the better, if honest, says Mr. 
BRISBANE, 


A DIFFERENCE 

Tue German and American systems 
of government and manner of living 
are entirely different. It is seen in the 
compulsory health insurance plan. In 
Germany laborers are paid much 
lower wages and they live in more 
crowded quarters. Hence it is incum- 
bent on the government to look after 
them. This creates an attitude of de- 
pendency. In America we believe in 
paying our men higher wages, giving 
them suitable conditions in which to 





work and reasonable hours. Because 
they are paid more they are inde- 
pendent and do not become charitable 
subjects of the state. If any member 
of their family gets sick they can get 
a physician to their liking. They can 
go to a drug store of their own choice. 
They do not have to be carded, regis- 
tered or tagged. They are free citi- 
zens, just as independent in propor- 
tion as the capitalists and employers. 
The compulsory health insurance sys- 
tem makes laborers dependent who 
must be subject to more or less guid- 
ance, regulation and dictation. We 
believe that the American wage earn- 
ers desire to continue their present 
state rather than to become German 
subjects. The compulsory health plan 
should be relegated to the country of 
its birth. 








Personal Glimpses of 


Casualty Men 


Millers Indemnity of Dallas. She came 
into prominence several years ago when 
she succeeded in getting the Texas leg- 
islature to pass the woman’s rights bill, 
which gave Texas women the control 
of their own property. 


Among the young men now starting 
their final year in the United States 
Naval Academy at Annapolis is M. D. 
Dearth, son of President Elmer H. 
Dearth, president of the General Cas- 
ualty & Surety of Detroit. Young 
Dearth is now a midshipman and is 
one of the young men who is complet- 
ing his four year course in three years. 
He will graduate next June and hopes 
to get on a submarine chaser. 


Conversation in THE NATIONAL UN- 
DERWRITER Office at Chicago on the occa- 
sion of a recent visit, after hours, of 
C. W. Ray, secretary and treasurer of 
the Hoosier Casualty: 

Mr. Ray—What are ‘you doing there, 
Higgins, spoiling a perfectly good pen. 
Mr. Higgins—I’m writing my wife. 

Mr. Ray—Don’t write more than a 
few lines or she’ll have to take a day 
off to study it out. 





Mr. Higgins—What was that the 


postman said when you addressed that 
letter going out from the office that 
time? 

Mr. Ray—Oh, he just brought it back 
and asked if I could remember who it 
went to and if we could have someone 
else in the office write the name and 
address. 





Changes in the Field 











L. V. Anderson 


L. V. Anderson of St. Joseph, Mo., has 
been appointed general agent for north- 
west Missouri, comprising ten counties, 
for the American Bonding & Casualty 
of Sioux City. Mr. Anderson will handle 
all the claims for his territory from St. 
Joseph and will issue drafts direct. Mr. 
Anderson besides representing the Amer- 
ican has the agency of the Star of 
America and the Providence Washing- 
ton. He is making a specialty of the 
automobile business and is doing a large 
business. 


W. Reginald Gilman 


W. Reginald Gilman, of the Rochester, 
N. Y., office of the Travelers, has been 
promoted to assistant manager of the 
Hartford branch. 





William H. Drapier, vice-president 
and superintendent of agencies of the 
National Surety, has been making an 
extended survey of the company’ s “field 
east of the Mississippi river and may 
extend his trip to Texas before he re- 
turns to New York. He says that he 
has given special attention to general 
conditions in the insurance business as 
they will be affected by the passage of 
the man-power act by which men from 
18 to 45 will be brought within the 
demands of military service. He says 
that he is confident that at least one- 
third of the insurance agents through- 
out the country will be called upon to 
register and he is of the opinion that 
this measure will prove to be the most 
sweeping in its influence of any to 
which the insurance business has been 
subjected in its history. “Many insur- 
ance companies lost the majority of 
their agents in Canada,” said Drapier 
in commenting upon the results of his 
investigations, “and the United States 
is now being subjected to the same test 
that Canada was.” 


Chas. R. True, chief inspector for the 
Pacific department of the Royal In- 
demnity, has resigned to accept the 
commission as lieutenant, junior grade, 
in the naval reserve, and expects to be 
assigned to engineer’s duty on one of 
the Emergency Fleet Corporation’s 
ships. 


Mrs. Hortense Ward, a lawyer, who 
has been active in legal and political 
circles in Houston, Tex., and through- 
out the state for a number of years, 
has been appointed secretary of the 
Texas Industrial Accident Board by 
Governor Hobby. She will be the first 
woman to hold this position and will 
succeed Charles E. McBordie, who re- 
signed to accept a position with the 





Casualty Companies’ Semi-Annual Statements 


(As made to the governor of Georgia.) 


Continental Casualty 
Govraak & Deposit 


Assets 
Tere TT eee Pe eee $ 3,641,923 $ 





Net Surp. Income Disbmts. 
300,000 $ 2,805,849 $ 2,455,626 
2,064,922 2,557,958 3,674,859 
185,313 1,285,467 1,201,249 
1,287,973 3,295,668 2,368,581 
,509 617,397 07,085 
33,202 191,718 201,216 
217,558 372,147 395,085 
1,050,414 4,755,508 3,938,535 
52,7 101,843 88,243 
94,627 364,969 351,645 








New York Compensation Experience In 1917 


The report of the New York Superintendent dealing with workmen’s compensa- 
tion insurance experience in that state is of much interest_to casualty underwriters 


and brokers handling this line of business. 
ing an exhibit of the premiums, losses and 


Below is given Part 2 of the table afford- 
expenses for the calendar year 1917, with 


a statement of loss ratios and analyzed expense ratios of the several carriers. It 


shows total earned workmen’s compensation premiums reported to Dec. 
$21,342,405, with losses incurred of $13,034,611, or about 61.07 


incurred of $6,805,511, or 31.89 percent. 


PREMIUMS, LOSSES AND EXPENSES, CALENDAR YEAR 1917 


31 last of 
pereent, and expenses 


. WITH ANALYSIS 


OF EXPENSES IN PERCENTAGE OF EARNED PREMIUMS 


Insurance Carrier— 





Premiums Loss 

Earned Ratio 
(2) (5) 

BUR COPPIGTR «occ cceics $21,342.405 61.07% 
Non-participating ..... 15,605,402 59.78 
Participating ... 5,737,003 64.59 
Aetna Life Ins. Co.. 1,746,536 53.46 

Allied Mutuals Liab. 

ere 270,584 51.80 
jAmerican Mutual 

WINNIE 6-6. 6 duese acare 4 352,940 54.82 
*Amer. Mutuals Liab.. 401,050 66.19 
Bakers’ Mutual ....... 33,046 54.65 
Brewers’ Mutual Indem. 142,051 73.69 
Cent. & est. oe # 

Brew. & Malt. Mut’l. 61,260 78.61 
Coal Merchants Mutual 34,930 53.99 
Commercial Casualty.. 60,438 25.41 
Continental Casualty... 2,505 44.48 
Contract’s Mut. Liab.. 2,105 6.92 
Employers’ Liab....... 1,791,964 62.89 
Employers’ Mutual.... 328,320 37.03 
Exc. Mutual Indem.... 78,163 29.83 
Fidelity & Casualty... 835,383 48.49 
tFidelity & Deposit... 10,3818 92.18 
Frankfort General..... 102,479 43.00 
General Accident...... 213,430 93.91 
Globe Indemnity...... 661,73 52.00 
Great Eastern :....... 953 0.87 
Hartford Accident..... 287,107 64.00 
fIndus. Mut. Liab..... 49,93 5.65 
*Liberty Mutual....... 7,226 19.11 
London Guar & Ace... 662,078 78.43 
Lumber Mut. Cas...... 190,546 53.48 
Manufacturers’ Liab... 212,744 67.34 
Maryland Casualty.... 5, 013 62.79 
tMass. Bonding....... 193,334 90.69 
Metropol. Mut. Liab.. $4,112 21.41 
New Amsterdam Cas... 283,327 60.01 
N. Y. Printers and 

Bookbinders’ Mut.... 39,471 32.95 
yOcean Acc. & Guar... 681,891 26.28 
Royal Indemnity...... 390,376 53.97 
Security Mutual Cas.. 12,208 15.79 
Standard Accident.... 441,282 74.11 
||State Insur. Fund.... 2,727,878 79.00 
JCC) eee 4,705,199 = 59.77 
U. &. Casualty... cc. "283-951 55.67 
U. S. Fidelity & Guar.. 1,217,233 82.00 
Utica Mut. Compens. 502,684 52.55 
Utilities Mutual....... 255,749 41.02 
7Zurich General....... 429,575 30.62 


*Charges of 105% of standard rates. 


pensation insurance in New York. 





Exp’se Claim In- Acqui- Home 

Ratio Adj’t spec’n Taxes sition Office 
(6) (7) (8) (9) 10) a 2. 
31.89% 6.63% 1.82% 1.90% 13.15% 8.39% 
37.85 7.5 2.17 2.3 16.98 8. 85 
15.66 4.25 0.84 0.70 2.74 7.13 
36.65 8.74 1.59 1.19 15.89 9.25 
28.35 1.11 0.08 1.50 23.36 2.30 
21.42 6.37 1.56 0.69 1.18 11.62 
21.48 7.74 1.68 1.85 6.87 3.34 
29.22 0.97 0.01 0.40 0.68 27.16 
22.05 14.13 0.20 1.24 ens 6.48 
26.49 14.78 1.35 0.15 10.21 
23.05 4.45 eee 1.25 0.17 17.18 
44.18 11.89 0.21 3.55 20.89 -64 
137.08 9.43 6.65 17.88 91.22 11.90 
235.62 1.06 1.06 6.03 212.07 15.40 
37.68 8.65 0.82 2.81 18.32 7.08 
22.81 7.96 1.55 0.94 3.30 9.06 
31.61 2.21 ome 1.89 25.25 2.26 
36.97 5.85 3.23 1.87 16.47 9.55 
270.83 226.05 ore 1.95 12.23 30.60 
32.76 10.15 2.20 2.3 9.67 8.43 
37.22 8.52 1.19 2.79 12.97 11.75 
36.94 8.56 2.3 1.39 14.50 10.12 
5.77 2.62 —_ 0.82 12.09 0.24 
36 13.61 4.76 1.60 15.93 13.46 
16.54 1.10 0.62 (—) 0.23 8.59 6.46 
49.53 0.40 4.49 3.14 39.13 2.37 
40.76 9.57 1.78 3.18 21.18 5.04 
29.87 4.74 ‘ag 1.20 one 200e 
20.58 6.29 0.32 2.69 2.70 8.58 
33.64 2.02 2.30 1.86 19.53 7.93 
25.76 14.51 1.15 2.86 4.79 2.45 
17. 37 1.11 0.77 0.82 11.56 3.11 
40.3 11.18 0.90 1.53 18.08 8.69 
23.87 4.65 0.44 1.35 ate 17.43 
36.77 11.33 0.69 2.32 16.58 5.85 
39.75 11.07 2.11 1.67 16.18 8.72 
12.93 3.58 1.92 4.63 - 2.80 
38.55 7.39 1.61 2.26 18.59 8.70 
8.54 2.38 0.54 ee ey 5.62 
39.86 7.04 3.36 2.76 17.28 9.42 
35.32 6.41 0.74 3.38 13.87 10.93 
33.59 0.63 0.69 2.45 18.71 11.11 
14.63 4.85 1.64 1.38 1.08 5.68 
21.17 5.12 2.21 0.75 1.76 11.33 
29.65 3.35 3.67 2.39 12.45 7.79 


7Abnormally low loss ratio due to overesti- 
mate of outstanding losses in previous year. 


tDiscontinued writing workmen’s com- 


fReinsured all outstanding policies during 1917. 


||Rates average about 10% less than standard rates. 


Premiums, Losses and Expenses, July 1, 1914to Dec. 1, 1917 Inclusive 


Premiums 


Losses 


7 Expenses Loss Expense 
Insurance Carrier Earned Incurred Incurred Ratio Ratio 
All Carriers .......seeee. $56,553,581 $36,630,999 $18,597,539 64.77% 32.87% 
Non-participating ....... 43,013, 27,624,842 16,765,412 64.22 38.98 
Participating Salieri ns ae ara 13,539,775 9,006,157 1,832,127 66.52 *13.53 


*Includes State Insurance Fund whose expenses until June 30, 1916, were paid 


‘ out of the general funds of the state. 
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BURGLARY INSURANCE 
SELLING POINTERS 


Changes in Methods of Handling 
Industrial 
Created New Prospects 


Payrolls Have 


MORE CASH IS PAID OUT 


Tendency to Place Salary Lists on 
Cash Basis—Where Prospects 
Are Found 


In soliciting burglary insurance an 
agent will often encounter an em- 
ployer who states that he pays his 
help by check rather than cash and is 
thus not a prospect for burglary insur- 
ance. Sometimes two or three such 
employers will be encountered in a day, 
and the soliciting agent gets the er- 
roneous idea that it is the prevail- 
ing custom to pay employes by check 
instead of cash. If the matter were 
gone into more thoroughly it would 
be discovered that the great majority 
of mercantile establishments and fac- 
tories pay their employes in cash, for 
many reasons. As an example the 
average large city factory may be cited. 
Such an establishment has from 50 to 
say 300 employes, the majority of 
whom earn small amounts. Few have 
bank accounts, but earn just enough 
to carry them over from one pay day 
to another. They have few and some- 
times no places to go where they can 
cash their pay checks. If they at- 
tempt to cash them outside of the dis- 
trict where they are employed, or in 
other words where their employer is 
unknown, difficulty is encountered. 


More Payrolls on Cash Basis 


One of the causes of industrial un- 
rest, and the greatest sources of worry 
to large employers has been the prac- 
tice of employes cashing their checks 
in saloons. The saloonkeeper is ready 
and willing to cash pay checks, for he 
knows that in so doing a goodly por- 
tion of the check is going into his 
coffers. In any industrial district there 
can today be seen signs reading, “Pay 
checks cashed here.” The evils of this 
practice are now recognized by large 
employers who see that it renders their 
men inefficient for a full day’s work 
and is responsible for many absentees. 
Therefore, since the industrial speed- 
ing up process has taken place and 
every effort has been made to elimi- 
nate waste and to encourage industrial 
efficiency, companies have eliminated 
the practice of paying their employes 
by checks and have placed their pay- 
roll on the cash basis. In the case of 
large concerns employing several thou- 
sand, it is necessary to take two days 
in which to pay the help, and under 
this system many receive their checks 
after banking hours, which is an in- 
convenience. In the large cities em- 
ployers usually have their money on 
deposit in a downtown bank, although 
the factory may be in one of the out- 
lying districts, and this is an addi- 


tional trouble for the employe attempt- 





ing to cash a check in the district in 
which he lives and works. 


Where Prospects Are Found 


Beyond question the best prospects 
for burglary, messenger and _ holdup 
insurance are to be found in the out- 
lying factory districts of the large 
cities. In the crowded, downtown dis- 
tricts the messenger carrying a money 
satchel is a common sight and passes 
unnoticed. In the outlying districts the 
movements of such a man are more 
closely watched. Those interested 
soon discover the exact day and hour 
when the trip is made to the bank for 
the payroll money. The movements of 
the payroll messenger become common 
knowledge in the neighborhood, and it 
is this feature that makes the factory 
owner in the outlying district a better 
prospect for burglary insurance, as he 
faces a real and ever present hazard. 
In the event that an effort is made to 
hold up a payroll messenger in an 
outlying district, help cannot be read- 
ily summoned, and it is much easier 
for the holdup men to make their get- 
away. 

Losses Are Heavy 

Messenger holdup losses are in al- 
most every case, total Josses. The 
holdup man either gets away with the 
entire bag or fails in his effort. More- 
over, money cannot be identified and 
returned as merchandise can. Once 
it has been stolen, it is gone forever, 
as it is not marked or bears no identi- 
fication signs. 


Every Office Liable 


The fact that several employes are 
constantly in an office during working 
hours is really not a sound ‘argument 
for not carrying burglary insurance. 
No office is immune, ‘and the number 
of people at work at any one time does 
not seriously interfere with the de- 
termined and expérienced holdup man. 
It is not an uncommon thing to read 
of burglars holding up a bank in broad 
daylight, where every possible precau- 
tion against this action has been taken. 
The very nature of their work means 
that holdup men are fearless, daring 
and willing to take unusually long 
chances. 


Outlying Districts Best 


One of the mistakes that the burg- 
lary insurance solicitor has made in 
the past has been his disinclination to 
go beyond the downtown districts for 
business. The real prospects for burg- 
lary insurance are out of the beaten 
path. They are the factory owners 
from two to ten miles from the center 
of the city. They are remotely lo- 
cated from the crowded centers, and 
often almost as far removed from their 
bank. Naturally fewer such concerns 
can be canvassed during a day, but the 
net returns from prospects of this char- 
acter are much larger than from the 
man in the financial and industrial cen- 
ters downtown who has probably been 
canvassed many times on the subject. 
Outlying districts offer a comparative- 
ly virgin field, and for the reasons out- 
lined are better prospects as their 
likelihood of loss is much greater. 


Character of Messengers 


It should always be emphasized in pre- 
senting burglary insurance that the pay- 
roll messengers are not physically con- 
stituted to offer any serious resistance 
to holdup men. Usually they are super- 
annuated old men, who have given many 
years of service to the company, and 
have been, in their declining years, given 
an easier and less rigorous position. On 
the other hand, the payroll messenger 


is often a young and irresponsible boy, 
who is just starting in business life. 
Certainly a high-grade and efficient man 
will not occupy the position of payroll 
messenger. The very nature of the work 
means that the man holding the position 
is more or less inferior. He is un- 
equipped, mentally, to act quickly in an 
emergency. 
Rates Are Low 


Burglary insurance rates are not high 
enough to be seriously objected to, the 
premium on a messenger without guard 
being only $1 a hundred. Payroll cover- 
age only is listed at 1 percent, or of a 
guard accompanies the messenger, the 
charge is only 80 cents. This covers the 
payroll money inside and outside. In 





Are You a Mason? 











The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








C. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 





addition to this a 10 percent coverage of 
miscellaneous money not used for payroll 
purposes is allowed. 





EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 





CAPITAL ONE MILLION DOLLARS 
Paid in Full and Deposited in Securities 
with Insurance Department of Iowa 
Fidelity and Surety Bonds, Bur- 
glary Insurance, Workmen’s 
Compensation, Automobile and 


Other Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 
A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN. 


JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE, WIS 








tion service. 


safety conditions. 





Our Men and Our Money 


are being destroyed by industrial acci- 
dents at a time when the Nation needs 
every life and every dollar. 
trial accidents are preventable, but a great 
part of the Nation’s loss from this cause 
can be saved by efficient accident-preven- 
The Workmen’s Compen- 
sation Insurance Department of the 
Maryland Casualty Company, Baltimore, 
maintains a large field force of alert and 
experienced safety inspectors under the 
direction of a safety engineering expert. 
The work of these able specialists not 
only means a decreasing number of acci- 
dents and hence a reduced loss of men 
and material; in addition it means cor- 
rect classification and accurate rates for 
Workmen’s Compensation Insurance— 
with full credit in the rate for improved 


Maryland Casualty Company 
THE TOWER 
BALTIMORE 


Not all indus- 




















Capital and Surplus, $350,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 














AUTOMOBILE INSURANCE In All Its Branches 









LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 
FULL COVERAGE 









ROLLINS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 
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THE NATIONAL 





ADOPT RESOLUTIONS 


ACTION BY GLASS COMPANIES 





Now Felt That,Chicago Body Has Be- 
come Company Organization— 
Chicago Bonding Active 





Because of the resolutions adopted 
by the various companies doing plate 
glass business in Chicago at a meeting 
held in New York last week it is now 
generally felt that the Plate Glass In- 
surance Exchange of Chicago is a com- 
pany rather than an agents’ organiza- 
tion. There has been some disturbance 
in plate glass circles in Chicago and 
recently Kuhns & Pogge, general agents 
of the New Jersey, and doing by far 
the largest plate glass business in Chi- 
cago, and Munger, Vokoun, Wetmore & 
Witherbee, general agents of the New 
York Plate Glass, resigned from the ex- 
change. 

Status Doubtful 

Following this action several offices 
having agencies for conference compa- 
nies also took an agency for the Chi- 
cago Bonding, the only company writ- 
ing plate glass business in Chicago at 
cut rates. The adoption of the new res- 
olutions leaves the status of the two 
agencies which resigned in doubt. In 
the meantime the Chicago Bonding is 
doing a big plate glass business through 
brokers and its newly appointed agents. 
The resolutions adopted are shown be- 
low: 

Chicago Resolutions 

Resolved: That each and every com- 
pany, whose agents or representatives 
are members of the Cook County Plate 
Glass Exchange, are by reason of that 
very fact themselves members thereof, 
and no agent has any power to withdraw 
without the consent of the company. | 

Resolved: That all companies using 
the Moore schedule in the City of Chi- 
cago be required to file the correct rates 
in the Chicago “Exchange, such cards or 
renewal lists to be marked with the zone 
the risk is in, and the request for rate 
blauks to be stamped, “Moore Zone Rates 
taking effect Sept. 1, 1918”; rates to be 
filed as promptly as possible and after 
Dec. 1, 1918, the 60-day rule of the ex- 
change to be enforced. Any card not so 
stamped shall be considered a non-rated 
risk, uniess the rate is higher than the 
Moore Zone rate. Each company will 
agree to accept these rates, except there 
is a difference of over 5 per cent or in no 
event an amount greater than $2, but all 
such errors shall be reported to the 
secretary and he shall correct the rates 
to apply to the following year. In case 
of a difference of over 5 per cent or over 
$2, the company filing the incorrect rate 
shall immediately correct the premium. 

The exchange office will be expected to 
settle any question respecting the proper 
rate for any inquiring company that is 
in doubt as to the proper rate to file. 

Companies Made Members 

The request by some members of the 
exchange that it be made a branch of 
the office of W. F. Moore, was given con- 
sideration and it was found not to be 
feasible to do so, but a provision was 
adopted making the companies members 
and each company pledged itself to 
maintain the Moore Zone Rates. This 
is deemed to accomplish the same result. 

On motion, it was further revolved: 
That all companies, members of the Cook 
County Exchange require their agents 
to mention on their daily reports the 
number and letter of the zone in which 
the risk is located in order to facilitate 
the home offices in compiling proper sta- 
tistics of the business. 

On motion, it was further resolved: 
That immediately upon the receipt of the 
minutes of this meeting the companies 
shall send a copy thereof to their Cook 
County representatives and that a copy 
also be sent to President Collins for the 
information and guidance of the Cook 
County Exchange. 


Reasons Why Plate Glass 


| 
| 
| Insurance Is Neccssary 











Instead of becoming discouraged 
over the advance made in plate glass 


rates and complaining that the new |. 


scale of rates makes the price prohibi- 
tive, agents might do well to make an 
active campaign for this class of busi- 
ness in their communities. 

Any property or store owners who 
have sustained a plate glass loss un- 
insured know very well the difficulty 
that was encountered in attempting to 





replace the glass and the advance that 
has been made in the cost of glass. On 
the average the price of plate glass has 
risen 220 percent since 1915. Those fa- 
miliar with the situation say that it 
will before long be an absolute impos- 
sibility to purchase a large light of 
glass. Anticipating this, the companies 
have decided not to insure large plates 
unless the policy contract carries with 
it the proviso that the large plates, if 
broken, may be replaced by two small- 
er ones or that the insured may be re- 
inibursed in the event of breakage on 
the basis of two smaller plates. Such 
action on the part of plate glass com- 
panies makes clear the seriousness of 
the situation and makes the need of 
plate glass insurance stand out. Unless 
all signs fail the price of plate glass 
will have to be advanced before a great 
while. The advance in the price of plate 
glass will necessarily carry with it an 
increase in plate glass insurance rates. 
Now, then, is the time to round up the 
plate glass business, while conditions 
are as favorable as at the present time 
and before the increase becomes effec- 
tive. 
* *K x 

In soliciting plate glass insurance, the 
mistake is often made of not making 
a thorough survey of the risk before 
soliciting the business. As a result the 
agent finds the assured has taken out 
policies covering his street windows, 
but the glass above the street level has 
not been insured. Many mercantile 
houses use second, and, in the large 
cities, even the third floor windows for 
display purposes. The plates in many 
instances are as large as those on the 
street level, and, in the event of break- 
age, would be just as difficult to re- 
place. The rates on glass above the 
street level are not as high as on the 
first floor lights, and in going the 
rounds an agent will find this to be an 
almost virgin field. 

ae 

No real life insurance agent ever so- 
licits a prospect without knowing at 
least a hundred reasons why everybody 
should carry life insurance. 

An objection from a prospect is 
quickly overcome, and in_ soliciting 
plate glass insurance the same condi- 
tions prevail. There are at least twenty- 
six good reasons why plate glass in- 
surance should be carried. They have 
been gathered from the loss records 
of the plate glass companies showing 
the causes of breakage, and are shown 
below: 

Articles dropped on showcases 

Awnings (breakage by). 

Burglars. 

Cash carriers dropping on show cases. 

Defective setting glazed one year or less. 

Defective setting glazed over one year. 

Door slamming. 

Explosion. 

Fighting or street disturbance. 

Frost, snow, hail or ice and weather 
conditions 

Persons leaning against, or falling on. 

= of building, built one year or 

Settling of building, built over one year. 

Shelves, shutters or transom falling. 

Stone or missile throwing 
children playing with ball, ete. 


including 





Stones or other objects thrown by 
automobiles. 
Street vehicles (excluding stones or: 


other objects thrown by automobiles). 
Sun’s rays. 
Unknown—glazed one year or less. 
Unknown—glazed over one year. 
Window dressing. 
Window cleaning. 
Window or show case display—articles 
falling. 
Wind storm. 
Workmen in or about premises. 


| 


| 
| 











UNDERWRITER ‘CASUALTY 
C. A. CRAIG W. R. WILLS c. R. CLEMENTS 
President Vice-Pres. Sec’y and Treas. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 





Money-Making Contracts 
For Good Agents 

















The Standard Surety Company of the West 





Surety Bonds Standard Rates 


Burglary Service 
Plate Glass Safety 
Automobile Security 


Personal Accident Secured by ‘‘The Lion” 


Insurance Suppose you try us? 








GEORGE G. BROWN, Agency Supervisor 




















HOOSIER inistpsis, Indians 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
with every policy. HELPAGENTSGETSTARTED. Write for full information if you desire territory. 











prowling Cobualty g 






AMERICAN BONDING 
Capital $500,000.00 (PESUiit tg ggressive Management 
Deposited in Securities with 
lowa |[nsurance Department 


SIOUX CITY roaaPolicies 
SEF onservative Onderwriting 
Onsistent Serviee 


Sioux City, dows 
Write For Agency to A. G. OGLE, Vice President and General Manager. 











OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: : 


OKLAHOMA CITY 


Licensed by the Oklahoma Insurance Department 


homa people. 





@ We are now ready to receive applications for agencies. 
You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


@ An Oklahoma Company owned and managed by = 
ive 
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THE NATIONAL UNDERWRITER 


September 5, 1918 











MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 
ASSETS 
$ 920,961.16 


935,693.93 
1,020,369.41 


SURPLUS 
$181,374.66 
200,120.21 
211,057.76 


January 1, 1914 
January 1, 1915 
January 1, 1916 
January 1, 1717 1,178,606 .00 212,243.00 
January 1, 1918 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 














C. A. PALMER, President 


C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter I 


F. H. ALDRICH, Counsel 
L. K. HENNES, Treasurer 


THE INTER- STATE FIRE INSURANCE CO, 


ETROIT, MICHIGAN (Organized 1913) 


Capital tele fe $259, 150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


Ss EC U Ri1IT ¥ 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy. 











This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 





W. A. GORDON WM. WALSH 
Secretary Ass’t Secretary 


aces pia 
oa Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 








GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Pusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Assets .. a 
Surplus to Policyholders . 








Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIAFIREIORIE.NT | * 


INSURANCE COMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 


Total Assets, Jan. 1, 1918. . .$3,115,504.64 OF HARTFORD, CONN. 


F 750,000.00 
Capital Stock A.G.McILWAINE, Jr. - - President 
Reserve 1,664,365.49 HARTFORD, CONN. 
1,106,374.34 








re ee roemerne 


Surplus to Policyholders. 
CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
Ternado 39 S. La Salle St., Chicago, Il. 

Sprinkler Leakage 
Use and Occupancy 





Writing 
Fire 


SAM B. 
bite STOY, 








PITTSBURG UNDERWRITERS 


. Co: ealth Bi e 
GEO. R. DAVIES, prensi UNDERWRI — mmonwealth Bidg., Pittsburg, Pa 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Teeckin Insurance Com Teutonia Fires Insusance Cc. 


Combined Capital, $1, 700, 000 ‘ious, "985, 607 Surplus to Policyholders, 3,645,418 
Volbrecht, Columbus, Ohio, Special Agent for Ohio 
Eliel & Loeb bela Indianapolis, Ind., General Agents for Illinois and Indiana 
Fish & Sch Wis., General Agents fos 


New Agents Solicited. ulkamp, wo Wiseoasia 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
<q ASSETS - . a. 
Wi SURPLUS TO POLICYHOLDERS = +e 








$1,643,174.45 
1,235,860.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
: ; Tennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited 











JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company 


We are strictly an Agency office, and 
Chicago Bonding & Ins. Co 


can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 














Detroit National Fire Fusurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progres 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V; jrginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















> Merchants National 
Five Jusurance Co, 


CHICAGO 


- Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 








IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 





























